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RAND MSNALLY BANKERS DIRECTORY, 
the Final 1935 Edition of the Blue Book, 


will be ready for distribution in a few days. 


If you are not among the 
thousands who have already 
ordered their new books, 


DO SO NOW. 


World-Wide Banking 
Information 


1. Complete list of 
all banks. 


2. List of discon- 
tinued bank titles 
with successors, if 
any. 


3. June 30 (or 
later) statements 
of U. S. banks—I11 
item breakdown. 


4. Complete list of 
officers and direc- 
tors. 


5. Nearest bank- 
ing points to all 
non-bank towns. 


6. Principal corre- 
spondents of all 
U. S. banks. 


7. Complete list of 
bank recommend- 
ed attorneys. 


8. Total resources 
of every U.S. bank 
at a glance. 


The new 2,500 page volume 
contains hundreds of thou- 
sands of banking changes. 


ORDER TODAY. 


Arranged in 18 convenient 
columns, all information is 
accessible at a glance. This 
and many other features of 
the new Blue Book are con- 
tained in adjoining columns. 


the FINAL 1935 Blue Book 


Rand M¢Nally & Company 
536 S. Clark Street 
Chicago, II. 


copies of the Final 1935 Edi- 
tion of the Blue Book at $15 per copy, (delivered). 


Bank or ) 
Business J 


Address 


Contained in the 
Blue Book 


9. Latest informa- 
tion on banks in 
U.S. dependencies. 


10. All Canadian 
banks and branch- 
es. 


11. Foreignbanks, 
statements, official 
personnel. 


12. Bank clearing 
houses in the 
United States. 


13. National and 
State Bankers’ 
Associations with 
officers. 


14. Complete list 
of National and 
State Bank Exam- 
iners. 


15. Membership 
list of all stock ex- 
changes in the U.S. 
16. Federal Re- 
serve Bank and 
other Government 
information. 
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Approved 


The wholehearted endorsement and approval by bankers all over the country 
of the Buyer’s Guide Section of Rand M¢Nally Bankers Monthly, published 
last January, prompts us to publish a revised edition in October. 
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| 
FROM LAST BUYER’S GUIDE SECTION OF BANKERS MONTHLY ' 


“We have just received your January copy of the Bankers Monthly and compliment you on 
the Buyer’s Guide for 1935. We will file this number for future reference as suggested on 
the outside cover of the magazine, and in the event you put out more than one of these 
numbers each year we would like to have one addressed directly to the undersigned,’— 
Napoleon Patry, Assistant Cashier, First National Bank & Trust Company of New Haven, 
Conn., wrote us regarding our last Buyer’s Guide. 


— 


This catalogue, compiled after months of investigation, and revised to 
September, will make a most valuable handbook for the purchasing 
officer of every bank. 


WATCH FOR THE BUYER’S GUIDE 
IN THE OCTOBER ISSUE 
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Every Month- 


The favorable comments 
received from many subscribers 
, Tegarding the new editorial page, 
make the editors feel that it is 
serving a useful purpose. The 
main part of this magazine has 
always been filled with definite 
experiences of bankers who have 
learned how to do some part of 
the banking job better, but there 
are some subjects that need dis- 
cussion that do not classify under 
the heading of experience ar- 
ticles. Those subjects are now 
being discussed on our two 
editorial pages. : 
Each issue has an article 
somewhat similar to the one 
about the war debts on page 519 
of this issue. These articles are 
designed especially for the 
reading of those bankers who, 
of necessity, must consider the 
broader national and _inter- 
national situations. They are, 
however, splendid condensed 
discussions on situations that are 
of interest to all bankers. 


Fifty Years Ago 


A great deal of inspiration 
and interest is to be had from 
the reprints of items from the 
issue of Rand M¢Nally Bankers 
Monthly fifty years ago. For 
example, on page 560 of this 
number, are extracts from the 
September 1885 issue. The de- 
scription of the New York stock 
market in August of 1885 is 
mighty interesting reading as 
compared to the stock market 
of today. 

The item reporting the public 
debt is also productive of thought 
in these days of four billion 
dollar deficits. 


Opportunities Ahead 


The executive officers, the 
directors, and the operating 
officers among our subscribers 
will all find helpful experiences 
as usual. Every loan officer will 
want to read the story on page 
530. Publicity men will get 
ideas from the story on page 532. 

There are opportunities ahead 
for banking profits and there are 
many tested ideas in this very 
issue, that will enable sub- 
scribers to take advantage of 
these coming opportunities. 
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The bankers of America 

owe a debt of gratitude to 
Ak SE Senator Carter Glass. 
TO Through his personal per- 
sistency, good judgment, 
and practical ideals, he 
was able (possibly single- 
handed) to take out the 
bad features of the Bank- 
ing Act of 1935 and to put in some good features 
in their place. He was able to get this through 
the committee by unanimous vote. Then he got 
it passed by the United States Senate by an 
overwhelming voice vote without a single change. 

All honor to Carter Glass! But as we honor 
him in his declining years, we should be looking 
about for some one to do what he has done after 
he is gone. As a matter of fact, we ought not to 
be content to depend upon one man. 

It is up to bankers to educate just as many 
congressmen as is possible, to the practical side 
of banking, to the nation’s need for banking, and 
to everything concerning banking that will 
enable lawmakers to enact good laws and to 
refrain from enacting dangerous laws. 

All honor to Carter Glass! May we have 
many more congressmen like him! 


CARTER 
GLASS! 
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@ Watch the businesses of your borrowers for 
sudden changes. One manufacturer of sulphuric 
acid (for example) recently lost 48% of its business 
because a new process was developed in another 
industry, which process eliminated the use of 
sulphuric acid in that industry. 
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Laws, theories, and 
THE teachers of banking in 
colleges have confused 
SIMPLICITY many Americans into 
OF thinking that banking is a 
complicated process. The 
successful operation of a 
bank can be reduced to 
four simple rules that any- 
one can understand, as follows: 

1. Organize the bank with the money of the 
local business men whom the bank will serve, so 
that they will all be interested in its success. 

2. Treat everyone in the community courteously, 
fairly, and cordially, in order to become the 


BANKING 





De EDITOR’S Vsupoin 





depositary for the surplus funds of all residents. 
3. Lend the money only to those business men 
whom you know from your own knowledge and 
investigation, will repay the money when it is due. 
4. Invest a part of your funds in bonds that 
you know will be paid when they are due and 
which, because of their quality and wide dis- 
tribution, can be sold any business day. 
Banking is as simple as that. If all directors 
would operate their banks on those four simple 
rules, there would be very few losses, there would 
be adequate earnings, and there would be mighty 
few bank failures. In the meantime, the com- 
munity would be well-served. 
Let’s get away from the idea that banking 
is complicated. 


aa 


The cashier of a_ bank 
recently asked me to talk 
with the bank’s attorney. 
“We are having a little 
trouble with the State 
Banking Department and 
the F. D. I. C.,’" explained 
the cashier. ‘In fact, the 
department seems to think 
that I ought to be discharged and a new cashier 
employed.” 

It happened that I knew a great deal about the 
bank. I had gone over the loans with the cashier 
and had talked with him about his investments 
and his method of getting investment advice. | 
talked with the attorney. 

“The department wants us to put up about 
$10,000 to replace what they call ‘impaired 
capital’,’’ he said. 

‘How are your loans?”’ I asked. 

“We have a very small quantity of them.”’ 

“How are your bonds? Do you have many of 
them?”’ 

“Only about $8,000 worth.”’ 

““How much cash do you have?” 

‘About $60,000.” 

The assets of the bank were about $250,000. 

“How much of that cash would you like to have 
working?” I asked. 

“About $50,000,’’ answered the attorney. 

“Why isn’t it working now?” 

“Well, that’s the point. We are wondering 
whether that is the reason the state department 
wants us to discharge our cashier. He has not 
put the money to work.” 


IT’S THE 
DIRECTOR’S 


JOB TO 
MANAGE 
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“What have you directors done about it?” I 
asked. 

‘Nothing at all,’’ explained the attorney. 

“Then why do you blame the cashier?” 

‘| don't blame him,” he said. ‘‘As a matter of 
fact, I told the directors the other night that it was 
up to us to determine what should be done with 
the money. Local loans are very scarce in our 
community.”’ 

“The directors ought to do two things," | 
suggested. ‘They ought to get that money to 
work immediately—today, and they ought to go to 
work personally and individually on your loan 
situation. ‘ 

You can get your $50,000 invested by putting 
it into bonds—government bonds if you prefer. 
If not government bonds, then you ought, perhaps, 
to get the advice of an investment counsellor who 
can, for a very small fee, keep that money invested 
in a way that you can convert any of it into cash 
at a moment's notice when you have loans into 
which you prefer to put it. 

‘In the meantime, your directors certainly ought 
to look for new loans and they ought to personally 
take certain old loans and those that have been 
written off, and make definite efforts to collect 
them. 

“If they don't put in some of their own time now, 
they may not have an opportunity to get the money 
back that they have already put into the bank. 
It is a mighty important job to them. It is their 
responsibility—not the responsibility of the 
cashier.”’ 

The cashier in too many banks assumes all of 
the responsibilities that rightfully belong to the 
directors—the responsibilities of making policies 
and directing the affairs of the institution. 

The cashier is the legal custodian of the 
bank’s assets, but not the maker of policies. 


EJ 


About two years ago, a 
federal law was passed, 
imposing fines and jail 
sentences upon investment 
dealers and others who, 
through oversight, or lack 
of knowledge, failed to 
state an essential fact re- 
garding a security offered 
for sale, even though this mistake is not dis- 
covered for several years. Then the same group 
of lawmakers discovered that the government it- 
self might be sued for the recovery of payment of 
processing taxes collected under an unconstitu- 
tional law, so an amendment was hurried into 
Congress to deny the right of recovery of such 
processing taxes illegally collected. No com- 
ment is necessary on this situation. The facts 
speak for themselves. 


THE SHOE 
IS ON 


THE OTHER 
FOOT 
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The practical interest in 


’ railroads that must be 
LET'S GIVE maintained by bankers is 
PROTECTION | attested by the fact that 
TO railroad bonds have been 
popular investments for 

RAILROADS banking institutions for 


years. But there is also 
’ a local situation that should 
not be lost sight of. Railroads are worth money 
to your local community. 

An example of just what a railroad is worth to 
one community was given in an editorial in the 
Mason City, Nebr. Globe Gazette. The informa- 
tion contained in this editorial needs no comment. 
The editorial said in part as follows: 

“About two years ago, the Omaha Railroad was 
permitted by the interstate commerce commission 
to abandon the 50-mile branch line between 
Sioux City and Wynot, Nebr., because it was 
being operated unprofitably, due to the fact that 
much of its business had been lost to trucks. 

“The truckers assured the townspeople and the 
farmers that they would be entirely able to supply 
transportation needs. They pointed out that the 
bulk of the transportation service was already in 
their hands and that they could handle what little 
remained. ; 

“Now let us see what has happened. First of 
all, the grain rate by rail to Sioux City and the 
east was three cents per hundred from the farthest 
point on the line. Now the rate is 10 cents a 
bushel to Sioux City. Coal was laid down in the 
farthest town for 20 cents a ton, while at present 
truckers are offering to deliver coal to close-in 
points at $2 a ton. 

“Farm values have depreciated from 50% to 
75%. Some farmers are 50 miles from a railroad. 
Homes in the towns, erected at a cost of $4,000 
are begging for buyers at levels as low as $500— 
and there are no buyers. Lastly, the Omaha road 
paid $28,000 each year in taxes, and this sum has 
been shifted over to the remaining taxpayers. 

“This is not a nice picture, yet if the rural 
merchants and the rural community does not 
awaken, it is a scene that is going to be enacted 
in scores of towns that are today thriving trading 
points.” 


Eo 


@ Well, dropping the N. R. A. does not appear to 
have ruined the country. In Illinois, during the 
first month following the death of N. R. A., payrolls 


of manufacturing institutions were no smaller than, 


they had been under N. R. A. The payrolls of 
non-manufacturing industries increased 1.9%, 
and the employment in these industries increased 
1.3%. It appears that we can get along without 
the Blue Eagle. 
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14 Million Figures Sent Over Wires Monthly 
By One Automobile Plant Using Telautographs! 


AND 


Without One Single Error In Transmission!! 


Teller-Bookkeeper Systems 
Should Provide For An Equally Safe Means Of 
Transmitting Messages Regarding Customers’ Balances! 


Because, when misunderstandings of names and amounts develop, the bank | 


loses actual cash (if overdrafts result) and loses good will if the depositor is 
embarrassed through your confusing his account with another and j 


informing him that his account shows “insufficient funds”. 


HAPPENED IN OTHER BANKS AND CAN HAPPEN | 


THIS HAS| 


IN YOURS. Do not wait for the errors to occur but protect yourselves 

now by installing an infallible protection against errors in transmission of 

such important messages—one that will, if the human element fails, fix 
responsibility on the guilty party. 


TELAUTOGRAPH SYSTEMS 


Place Banks In A Safe Position 


® Telautographs transmit messages as rapidly 
as they can be written. Thus while the 
teller is writing a figure or crossing a “t’, 
the pen on the Telautograph in the book- 
keeping department is doing exactly the 
same. 

® Only one person is required to send a 
Telautograph message. Reproduction is en- 
tirely automatic as well as electrical. 


When The Human Element Fails! 


® Telautographs are almost silent in operation | 
—only a slight buzzing sound being heard. | 
Seeing the motion of the teller writing usually | 
causes depositor to believe he is merely mak- | 
ing an autographic record of the withdrawal. | 


® Telautograph reproduction is 100% accurate. 


Messages cannot be altered or erased due : 
to the use of indelible ink on an endless | 


roll of paper. 





Each Telautograph Station Costs But 28 Cents Per Day! 


Is It Good Economy To Save? Money With An Ordinary System? | 


ae) CORPORATION 


TELAUTOGRAPH ( 


16 WEST 61st STREET, NEW YORK CITY 
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45 BRANCH OFFICES 


ALMOST 800 BANKS BEING SERVED IN 300 CITIES OF THE UNITED STATES 





| A xp | 


+ 2 


a wer wee 


—_- et - bule 


y 
s! 








RAND_MENALLY | 


‘| BANKERS. MONTHLY 





How War Debts Can Be Paid 


By THOMAS D. O’BRYAN 


Here is a specific plan proposed by the United States Junior 
Chamber of Commerce to secure payment of the war debts 


owed the United States. 


debts submitted by the United 

States Junior Chamber of 
Commerce takes into consideration 
that a part should be allocated for 
a certain type of consumption, 
travel, so as to provide a means of 
settlement of the amounts due us. 
The plan anticipates that people in 
the United States can consume more 
foreign travel facilities in the debtor 
countries. 

The debtor governments are to 
issue to the United States, current 
certificates of indebtedness that are 
redeemable only for travel expendi- 
tures in the debtor countries. The 


ike plan for collecting the war 


certificates would replace the obliga- 
tions now held by the United States. 
Upon the issuance of these certifi- 
cates, the debtor governments would 
agree to refund them in specified 
amounts by issuing long term gov- 
ernment bonds. 

Tourists from the United States 
would acquire the certificates in an 
amount sufficient to defray the ex- 
pense of the trip to and from, and 
in, the debtor country. The certifi- 
eates could be used for payment of 
steamship fares, and upon arrival in 
a debtor country, they could be ex- 
changed at banks for the currency 
of that country. The tourist would 


519 


It is described by its author. 


then own the currency of the coun- 
try, and the foreign bank would own 
the certificate for which the govern- 
ment would issue a long term bond 
equal in standing to other outstand- 
ing obligations of that government. 

The United States, upon the orig- 
inal receipt of the certificates, could 
provide for selling them to tourists, 
and put the monies so raised in a 
fund to retire outstanding United 
States government bonds. The re- 
sult of this process would be that 
the war debt would be liquidated 
and extended in the debtor country 
by a long term internal obligation, 
instead of a long term external obli- 


| 
) 
y 








History Of This War Debt Plan 


This plan for the collection of 
the war debts was introduced in 
the form of a bill to a mock legis- 
lative body in the senate of the 
Junior Association of Commerce 
of Chicago by Thomas D. O’Bryan. 
It was debated and passed, and 
referred by the senate to the board 
of directors, where it was consid- 
ered at great length and 
approved. 


It was endorsed by the Illinois 
Junior Chamber of Commerce, 
and from there was presented to 
the resolutions committee at the 
convention of the U. S. Junior 
Chamber of Commerce. This com- 
mittee recommended that it be 
given further study and presented 


again as a project of the Chicago 
organization at the next national 
convention. This was done. The 
delegates passed a resolution which 
provided for a national committee 
on war debts to present a report 
on the entire war debt subject. 
Mr. O’Bryan was appointed chair- 
man of the committee, which was 
composed of the following mem- 
bers: 


Thomas D. O’Bryan, Chairman, 
Chicago, Ill. 


Norman Baker, Denver, Colo. 
Alfred Lindley, Minneapolis, 
Minn. 


H. F. Haines, Columbus, Ohio. 





Wm. Sherman Green, Jr., New 
York City. 


John Conner, Atlanta, Ga. 


The report of the committee was 
approved by the Board of Directors 
of the U. S. Junior Chamber of 
Commerce, and by a recommenda- 
tion of the resolutions committee 
that was passed by the assembled 
delegates at the convention held at 
Columbus, Ohio, in June, 1935, a 
permanent war debts committee 
was provided for: and as well, it 
was provided that the report and 
plan is to be submitted to all mem- 
ber organizations for study and 
action, thereby making the activity 
a part of the national program for 
the coming year (1935-36). 





gation, as it is now. This would be 
a gradual process which would take 
place without the transfer of gold, 
and in direct proportion to the 
amount of expenditures by persons 
from the United States in the debtor 
countries. 


@ The plan, naturally, depends 
upon its being accepted by the debt- 
or nations. This will depend to a 
large extent on whether it is to their 
advantage to pay off their war debt 
obligations in this way. If, in pre- 
senting the plan, it can be shown 
that it will stimulate travel above 
normal levels, the foreign nations 
should be interested because this 
would amount to an increase in the 
volume of their business without ad- 
ditional expense to them in acquir- 
ing the increase. The increase would 
be stimulated in the United States 
without sales or advertising expense 
to the business interests in the coun- 
tries benefiting. 

This could be arranged by the 
method of handling the distribution 
of the certificates. Upon receipt of 
the certificates, the amount due on 
the war debts could be taken out of 
the public debt, and set up in a 
separate war debt account with the 
certificates as assets, and outstand- 
ing United States bonds equal in 
amount to the war debts, as liabili- 
ties. The public debt would then be 
reduced to an amount equal to the 
war debts. (By letting public debt 
equal 28 billions and war debts 11 
billions, the publie debt would be 
reduced to 17 billions.) 

In the future, taxes which now 
take the place of interest and amor- 
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tization charges on the war debts, 
could be computed separately. 
These taxes would be levied on tax 
payers as is the case now. But in- 
stead, a tax payer would receive 
from the government certificates for 
travel in an amount equal to the 
taxes paid. The certificates could 
be used by the tax payer, or given 
away, or sold by him. The objective 
should be to get them into circula- 
tion. 

The following indicates approxi- 
mately the present relationship be- 
tween taxes collected on the public 
debt, and those collected on the 
part of the publie debt that is war 
debt, for interest and amortization 
charges. If it is assumed that both 
accounts bear the same dates, and 
the same interest rates and amor- 
tization charges, this can be used for 
an example: 

Pub. Debt. .$17,000,000,000—60.7 % 
War Debt.. 11,000,000,000—39.3% 

Nearly 40% of the taxes paid on 
the total public debt are for the war 
debt portion. In this case, each tax 
payer for every dollar of taxes paid 
on the total public debt would get 
40 cents in travel certificates from 
the government. 


® By the liquidation of the war 
debts in this way, it would be im- 
portant that much consideration be 
given to the period of years over 
which each debtor would liquidate 
its indebtedness. Under the plan, 
the volume of certificates distributed 
each year would depend on the time 
in which the debt was to be amor- 
tized. This would also have to be 
considered in relation to the total 


amount of the indebtedness of each 
debtor. The amount of the debt, and 
the number of years in which it 
would be liquidated, would regulate 
the volume of certificates on a par- 
ticular debtor being distributed in 
any one year. This in turn would 
determine the discount at which the 
certificates would sell in the open 
market. If a debt is large, and 
amortized over a relatively short 
time, the discount would be greater 
than if the debt is small and amor- 
tized over a longer period of time. 


@ To make the explanation clear, if 
it is assumed that the annual in- 
stallments on the war debts amount 
to $250,000,000 per year, the gov- 
ernment of the United States would 
tax the people this amount for that 
year, and distribute the same 
amount of certificates. If it is as- 
sumed that the total volume distrib- 
uted, due to the demand for them, 
would sell at par, then, if the debts 
were to be amortized over a period 
of years, one half as long as in the 
above case, twice as many ecertifi- 
cates would have to be distributed, 
or $500,000,000 a year. 

If the same number of people 
traveled, as in the first case, and 
spent the same amount for travel, 
the certificates in the latter case 
should sell at a 50% discount. How- 
ever, it is more probable that more 
people would travel and spend a 
greater amount of money for travel, 
and the discount would be less than 
50% ; say 25%. The tax payer would 
receive a benefit of 75% of taxes on 
the war debts, and the consumer a 
benefit of 25% on travel expendi- 
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1 An immediate settlement of 
the debt question would have a 
good effect on business and aid in 
the recovery from the depression. 
As long as it is unsettled, many 
needed adjustments will not be 
made which are now interfering 
with the recovery program. 


2 It is not possible to cancel, 
nor is it possible to collect the 
debts according to the present 
agreements. 


3 The debtor nations have the 
capacity to pay, provided a better 
and more suitable means is avail- 
able to them. It is the present 
means of payment that has failed. 


4 The debtors are willing to 
pay,and their present indifference, 
is due to our insistence that they 
pay in gold or dollar currency— 
the United States made this im- 
possible, by making it difficult for 
them to sell their products in our 
markets. 


5 Our government must take 
the initiative to effect a com- 
promise, as the debtor nations will 
not make suggestions as long as 
there is hope for further reduc- 


tion, ultimate cancellation, or 
complete abandonment. 


6 Any plan dealing with the 
problem, in the future, must take 
into consideration the kind of a 
transaction that created the debts. 
The debtor natipns were at war ' 
and consumed an _ abnormal 
quantity of goods we produced 
and sold to them. Now, in order 
to maintain the economic balance, 
and also collect the debts, we 
must, in turn, consume in abnor- 
mal quantities something they can 
produce, and make it possible to 
ultimately liquidate the debts by 
making these two accounts bal- 
ance. 


7 The only items which can 
be consumed in such quantities 
are cultural and recreational serv- 
ices to tourists or students, and 
other remittances such as chari- 
table contributions. We have the 
capacity for this kind of con- 
sumption and they have the capac- 
ity to produce it. 

8 If we are to collect, we must 
regard the debts as a surplus to 
the credit of our people and, col- 
lectively, be willing to consume it. 


10 Basic Conclusions 


Otherwise, we shall not be able to 
collect, and the people of this 
country will lose advantages that 
are waiting to be used.. This con- 
sumption would fall on a class of 
people in this country who can 
afford foreign travel. This con- 
sumption would remove the tax 
burden of the debts from all the 
people and direct more funds into 
consumers goods of the type that 
the average person uses. 


9 Since our increased con- 
sumption of the debtors’ service 
would result in their obtaining 
additional business without cost. 
to them, their people would en- 
courage this plan of settlement 
because each time a “tax” would 
be produced to liquidate the debt, 
a “profit” would also be earned on 
the business transacted. The in- 
flux of people should enlarge the 
possibilities of the debtors ex- 
panding their markets for all 
of their products, as these prod- 
ucts would be displayed to many 
more potential buyers. 

10 The resulting expansion of 


markets would form the basis for 
greater exports from this country. 
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tures in foreign countries. 

The discount would stimulate 
travel, and cause more people in the 
United States to travel, thereby in- 
creasing the volume of this type of 
business transacted in the debtor 
countries. 


® Any plan dealing with the prob- 
lem in the future must take into 
consideration the kind of a transac- 
tion that created the debts. The 
debtors were at war and consumed 
abnormal quantities of goods which 
the United States produced and sold 
to them; and now if the debts are to 
be collected, the United States must 
purchase something the debtors can 
produce, and consume this produe- 
tion in quantities that will equal 
the debtors’ consumption of goods 
produced in the United States dur- 
ing the war. 

The transactions involved in the 
plan for collecting the debts, repre- 
sent an exact duplicate of those 


transactions that created the debts, 
with this exception: The transaction 
provided to liquidate the debts, 
substitutes the production and con- 
sumption of cultural and _ recrea- 
tional services for the war time 
items of commerce. 

The war debts were created by 
the United States government bor- 
rowing the funds from investors and 
re-lending them to the present 
debtors. The United States bor- 
rowed the money on its credit, and 
issued bonds to represent the indebt- 
edness. In most cases, when these 
funds were credited to the account 
of the debtors, they were spent in 
the United States for supplies that 
were used in the war. The United 
States supplied war needs and 
earned a profit on the volume of 
this business transacted. 

A similar transaction will pro- 
vide a way to liquidate the debts 
if the debtor nations will agree to 
settle their war debt obligations to 
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the United States by converting 
their outstanding external obliga- 
tions into internal obligations at a 
rate in direct proportion to the 
volume of business created through 
the demand for services by Ameri- 
ean tourists. 


@ Business interests in the debtor 
nations would produce the services 
and earn profits thereon. The debts 
would become a direct obligation in 
the debtor countries, represented by 
cutstanding bonds, and eliminate 
the transfer of gold and credits to 
service them. The same mechanical 
process would thus be used to liqui- 
date the debts as was used to create 
them, and, as well, the volume of 
business transacted would be in ab- 
normal quantities, as provided for 
through the discount, which phase 
of the transaction is similar to the 
one that created the war debts. 

In a report prepared by the Bir- 
mingham Junior Chamber of Com- 
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Three Columns Of Facts—And An Estimate 











PAYMENTS ON TOTAL 





Tourist EXPENDITURES 








Estmatep YEARS 


NATION Tora Dest Dest AND INTEREST, AND EMIGRANT NEEDED TO COMPLETE 
AND INTEREST to Juty 1, 1931 REMITTANCES, PayMENT BY Tis PLAN 
1927, 1929, 1931 4 
ee rere eer eee $ 24,614,885 © % 862,700 % 13,972,000 5.1 
er ee 727,830,500 52,191,200 14,761,000 144.0 
CZECHOSLOVAKIA....... 312,811,433 18,304,200 * 26,286,000 35.7 
rere ee 37,707,645 1,248,400 3,270,000 34.5 
SNES, 70 5G @s::%e'52a «cas 21,695,055 2,954,700 7,852,000 8.1 
eer 6,847,674,104 486,075,900 439,643,000 46.5 
Great BRITAIN........ 11,105,965,000 1,911,798,300 169,047,000 200.7 
INE es Sec Kewe ses ‘ 38,090,760 3,092,000 78,405,000 ‘1.4 
errr 4,754,431 468,500 19,633,000 .72 
cas es ose wls wee 2,407,677,500 97,584,500 175,853,000 40.8 
LATVIA 15,790,523 634,100 4,129,000 11.4 
AMOR. og ccc eee ie 15,069,541 © 1,128,600 5,400,000 8.1 
ic 2a es aiiere tatewi 481,674,781 22,646,300 54,170,000 27.00 
ee 122,506,260 4,761,900 37,276,000 9.9 
JUGOSLAVIA...... 95,177,635 2,588,800 14,977,000 18.9 
TOTAL. eR OTE 2 $22,259, 40,056 $2,606,340,100 $1,064,674,000 Average 62 PY 








prophetic. 


impress readers with their importance in the international balance sheet. 


merce, Birmingham, England, on 
this plan, the following observation 
was made: ‘‘It is essential to realize 
that a creditor country desiring the 
repayment of her loans must be pre- 
pared to accept one or more of three 
consequences : an increase in her im- 
ports of goods, an influx of gold, 
or the appreciation of her currency 
on the foreign exchanges.’’ 


® The United States has already had 
the ‘‘influx of gold’’ and this ex- 
perience did not prove satisfactory 
from the standpoint of either credi- 
tor or debtor. 

The ‘‘appreciation of the creditors’ 
(U. 8.) currency on the foreign ex- 
changes’? was in the most part 
caused by the debtor, as in the case 
of England leaving the gold stand- 
ard and thereby depreciating her 
currency which automatically in- 
creased the value of the dollar, and 
accounted for the appreciation of 
dollar currency that took place be- 
fore the United States followed 
England off the gold standard. 

The last phase of their observa- 
tion to be considered is ‘‘an increase 
in her imports of goods.’’ This 
obviously admits that if the United 
States is prepared to import goods, 
and accept this consequence, that 


the debtors, at least by inference, 
could accept the same consequence, 
and pay their debts in goods, or 
services. 

In view of the attitude manifested, 
it is apparent that the responsibility 
of deciding what to accept in pay- 
ment of the debts from the debtor 
nations is one that belongs to the 
United States. 

Conclusion No. 7 in the accom- 
panying list of conclusions points 
out that ‘‘after a thorough study of 
our trade with foreign coutries, the 
only items which could be con- 
sumed in such quantities are cul- 
tural and recreational services to 
tourists or students, and other re- 
mittances such as charitable con- 
tributions. We have the capacity 
for this kind of consumption, and 
they have the capacity to produce 
a.” 

The foregoing statement pre-sup- 
poses a process of elimination. After 
eliminating those that would not be 
acceptable from a list of our imports, 
the remaining items might be con- 
sidered for this purpose. 

For the years 1926-1930 (National 
Ideals and International Idols — 
Wallace B. Donham, Harvard) ac- 
cording to a classification of mer- 
chandise imports by commodities 
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This tabulation, insofar as it applies to the volume of tourist expenditures, is meant to be illustrative, and not 
It is shown to indicate the capacity we have had in these years for making this type of expenditure so as to 


into two main groups, manufactured 
products and raw materials, it is 
shown that 64% of our imports were 
a class of raw materials that we do 
not produce in the United States, 
such as sugar, coffee, tea, cocoa, tin, 
rubber, and so on, while 19.5% fall in 
the classification of manufactured 
products. Those unaccounted for of 
approximately 15% are gold and the 
invisible items, such as tourist ex- 
penditures and immigrant remit- 
tances. 


@ If it is assumed that all the manu- 
factured products are competitive, 
it is not conceivable that the United 
States would take this class of goods 
in payment of the war debts, be- 
cause this would interfere with the 
employment of American workmen, 
And capital values in the affected 
industries. 

At first thought, it might seem 
that the non-competitive commodi- 
ties could be accepted, but on fur- 
ther analysis, this does not prove 
to be a sound method to employ 
because such a policy would be re- 
flected in our exports. This pro- 
duction also accounts for the em- 
ployment of large numbers of our 
people, and the investment of a 


(Continued on page 547) 
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This Real Estate Loan File 


Is Fast And Dependable 


NE of the first requirements 
QO of a real estate loan file is 

that the necessary documents 
and correspondence relating to any 
such loan should be available to the 
bank’s executive officers when they 
want them, in such form that they 
can be conveniently and quickly 
perused, and what is most impor- 
tant, with absolute assurance that 
none of the papers are missing, 
owing to carelessness in filing or for 
any other cause. 

Still another requirement that 
should deserve a great deal of con- 
sideration is the necessity of check- 
ing the accuracy of the various docu- 
ments, such as promissory notes, tax 
service reports, deed of trust and 
insurance policies, by the responsible 
bank officers, and at such times when 
these documents are incorporated in 
the real estate loan file. 


® To meet these requirements the 
California First National Bank some- 
time ago devised a new method of 
filing real estate loans, changing over 
from the old envelope system form- 
erly used in the bank. First of all, 
we have found it advisable to use a 
legal size, heavy weight folder, in 
which all of the documents could be 
placed flat. All of the correspond- 


The California First National Bank, of Long 
Beach, has found that this folder system is more 
accessible, prevents misplacing of documents, 
and eliminates vault storage. The executive vice- 


president describes 


its 


set-up and operation. 


By GRAYDON HOFFMAN 


ence relating to the loan is also in- 
corporated in the same folder. 
Secondly, the folders are filed in a 
legal size, fire-resisting cabinet pro- 
vided with a good lock, and this 
cabinet was placed in the real estate 
loan department, thus making the 
documents and correspondence more 
accessible to the loan officers. 

The use of the fire-resisting file 
cabinet has eliminated the necessity 
of storing the loan documents in the 
vaults. This has resulted in a saving 
of valuable space, in a saving of 
effort and in speeding up of work. 
We have found that the present 
method of filing is particularly valu- 
able in connection with loans requir- 
ing a great deal of attention, and it 
is far superior to the old method of 


filing documents in envelopes. While 
no actual tests have been made, it is 
my belief that the space required 
for filing documents is little more 
than the space required under the 
old envelope system—and in the 
course of a year a great many hours 
are saved to the operator by having 
the files arranged in this manner. 


® Before setting up this system we 
investigated every possibility of 
speeding up the real estate loan file 
service. The most satisfactory ar- 
rangement, we found, was to file the 
documents, as well as the correspond- 
ence, flat. This not only saves space 
in the files, but makes it more con- 
venient for the loan officers to con- 
sult any of the documents. There is 





How This File Is Used— 


1 Legal size folders are used 
instead of envelopes. 

2 Documents are filed flat and 
fastened to the folder itself. 

3 Folders are filed in legal 
size, fire- and burglar-resisting 
cabinets, that are conveniently 
placed as a unit in the real estate 
loan department. 


4 All the loan documents are 
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fastened in the right hand section 
of the folder. 


5 Miscellaneous correspondence 
relating to the loan are similarly 
fastened on the left hand side. 


6 The documents are filed in a 
definite order, which facilitates 
finding any particular one. 


7 On top of the documents is 


fastened an index sheet, on which 
all documents are listed with date 
of receipt and signature of the 
officer who examined and ap- 
proved them. 


8 This folder system makes 
documentary information much 
more accessible to officers, reduces 
filing time, and serves as a check 
against missing documents. 
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no doubt that it saves them a lot of 
time. The officer, scanning a num- 
ber of documents in the folder, can 
easily single out the paper he wants 
and read it at a glance, whereas un- 
der the old system of envelope filing 
much of his time was spent in unfold- 
ing and folding them back again. 


A considerable improvement was 
made by fastening the documents 
and correspondence in the folders, 
to lessen the chances of any of the 
important papers being lost or mis- 
placed, either in the process of filing 
or when in use in the real estate loan 
department. Under the old system 
of envelope filing it sometimes hap- 
pened that a promissory note or some 
other important paper found its way 
into the wrong envelope, and it took 
a lot of time and effort to straighten 
out the tangle. One of the advan- 
tages of the present method is that 
the file clerk does not have to spend 
much time checking the documents 
in the folder when that is returned 
to her for filing. 


@ We use a special type of fastener, 
which does not come loose with con- 
stant use. The loan documents— 
promissory note, tax service reports, 
appraisal, credit reports, chattel 
mortgage, deed of trust, title policy 
and fire insurance policies—are fast- 
ened in the right hand section in the 
folder, with the fastener at the top. 
Miscellaneous correspondence relat- 
ing to the same loan is filed on the 
left hand side of the folder, fastened 
at the top with the same type of 
fastener. However, this fastener is 
inserted in the folder about two 
inches down from the top in order 
to avoid unnecessary bulk at the top 
of the file. By this means a greater 
number of folders can be inserted in 
the file cabinet. And it is very easy 
for the officer to see the entire setup 
of a loan at a glance. 


All of the documents are inserted 
in uniform sequence in each of the 
folders. The promissory note is car- 
ried in the note case but is listed on 
the top sheet, to show that it has 
been approved in the regular manner. 
The other documents on the sheet 
are listed in the order of the fre- 
quency of reference to them. Main- 
tenance of this order has been an im- 
portant factor in speeding up the file 
service. If the officer desires to in- 
spect the fire insurance policy he 


(Continued on page 548) 
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ABOVE This file unit, located in the real estate loan depart- 
ment, is a great convenience to officers and reduces 
filing time. 


BELOW This document record is the top sheet on the right hand 
side of the folder and serves as a check on the contents. 


AMT_§E 3+500.00 


seri 1193 
ADDRESS. ESCROW NO. 3825 


‘PAPERS [DATE [I RAVE EXAMINED 
& HEREBY APPROVE 
Kl a ND OF SOCEM OF DOCUMENT REQUIRED pecerv aeceive | THIS DOCUMENT. _| 


TAX SERVICE REPORTS 
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LPI pone 
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FIRE INSURANCE POLICIES 
Home Insurence Co. 
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File papers in order listed, Insurance papers on bottom file. 


Special coments: 


This renews a loan made three years ago. Original amount $5000. 
Reduced during the term $1500. This present loan is amortized 
at the rate of $70. per month. 


I have examined the documents and other data in connection 
with this loan and hereby approve the loan for filing except as 
follows: 


pate Wnt £0 Hat EPR PB he 
/ oan Officer, 
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vm Beyond } 
Balance Sheets 


HE points which I shall make 
T= this article will seem ele- 
mentary and obvious to ac- 
countants and to bankers in large 


cities. They have recognized for 
many years that while a balance 
sheet is useful, further information 
is essential as a basis for making 
sound loans. 

But experience shows that the 
majority of banks through the coun- 
try rely chiefly upon the balance 
sheets of their industrial and mer- 
cantile customers. The small and 
medium sized banks, to be safe, need 
exactly the same kind of informa- 
tion about a borrower’s business as 
do the big metropolitan banks— 
and they can get it if they demand 
it. 

The old adage ‘‘figures do not 
lie’’ is not always to be depended 
on. A witness in court is required 
to tell not only the truth, but the 
whole truth. He must go into suffi- 
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cient detail to picture happenings 
clearly and comprehensively. 

It is just such detail that a loan 
officer needs about a borrower if he 
is to have not merely the truth, but 
the whole truth. An honestly drawn 
balance sheet, sometimes called 
‘Statement of Condition’’, tells the 
truth about the present asset and 
liability condition of a company. 
But every year probably hundreds 
of bankers learn to their great loss 
that even a strictly truthful balance 
sheet is often—I might almost say 
‘usually ’’—misleading as to what a 
company’s net worth will be if the 
assets must be sold to pay debts. 
Even the quick assets shrink sadly 
at forced sale. 

To rely solely upon the balance 
sheet as a basis for loans is, in effect, 
to consider the borrower as a poten- 
tial problem in liquidation. 

Now, of course, it is important to 
know that a borrower possesses 


The senior partner of Scoville, 
Wellington and Co., accountants 
and engineers, shows why loan offi- 
cers should demand that borrowers 
supply operating statements as well 
‘‘statements of condition’’. 
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By C. OLIVER WELLINGTON 


assets which, in an emergency, can 
probably be sold for enough to pay 
its debts. But it is more important, 
and less suggestive of pawn broking, 
to know that a borrower will prob- 
ably be able to repay its debts in 
the regular course of business, from 
money it has made from operations. 


®@ To get the whole truth, the bank- 
ers should be provided with the 


° 
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operating statement, detailed sched- | 


ules which break down certain lump 
figures shown on the balance sheet 
and the operating statement, and a 
budget, which is in effect a state- 
ment of future operations—showing 
what the progress of the business 
will be during the life of the loan. 
I want to stress the importance of 
a budget. It should show the ex- 
pected volume of sales, costs, pur- 
chases, payrolls and collections. This 


— 


ee 
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will give the banker reasonable as- | 


surance that his loans will be paid 
when due. And it goes without say- 
ing that the banker should insist 
that the budget be lived up to. 

Not that the balance sheet can be 
done away with. It is by comparing 
certain items on the operating state- 
ment with certain ones on the bal- 
ance sheet that many important 
truths are brought out. 

Just how much detail will be 
shown and just how the statements 
will be drawn up depends to some 
extent upon the nature and peculi- 


RE Me 


arities of the business—but essenti- | 


ally the examples given here are ff 


typical. Remember this, operating 
statements should always be com- 
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“A lively curiosity 
for the facts 


behind the figures 


parative, that is, they should show 
not only current figures but the com- 
parable ones for at least the preced- 
ing year. 

By scrutinizing such statements 
and schedules, the loan officer will 
learn not only whether the borrower 
is currently solvent, but how it got 
there and where it is headed. 


® Several ratios of great importance 
to the banker can be determined only 
from the operating statement in 
conjunction with the balance sheet. 
For example, in order to get a rough 
idea as to how promptly a company 
pays its bills, the loan officer will 
compare the total purchases with 
average accounts payable. 

In the same way, an excellent 
picture of the company’s collection 
methods can be obtained, and their 
soundness judged, by comparing 
total sales as shown by the operat- 
ing statement with accounts receiv- 
able shown on the balance sheet. 
For example, if a company’s sales 
were $1,200,000 a year, and its 
average accounts receivable $400,- 
000, the average length of time re- 
quired for collecting an account 
works out at 120 days—which may 
or may not be satisfactory in the 
light of trade practice in that indus- 
try. That is for the banker to judge. 

Another important ratio is that 
between total inventory and cost of 
goods sold, for that figure indicates 
how rapidly the company is turning 
over its inventory. Of course, 
whether the inventory turnover 
should be slow or rapid depends 
upon the nature of the business, and 
to a lesser extent upon what the 
future holds in the way of com- 
modity price movements. If it 
appears certain that prices are going 
up it might be wise to carry an 
unusually heavy inventory. On the 
other hand, if business is on an even 
keel or if there are signs of deflation, 
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usually pays” 


curtailed or even hand-to-mouth 
purchasing would be most profitable. 

Thus, figures as to cost of goods 
sold, available from the operating 
statement or gubsidiary schedules 
will help the banker determine 
whether the company is following 
sound policies in the light of specific 
business conditions in its industry. 

Where possible, the loan officer 
should require that the operating 
statement show profit and loss by 
principal lines of products. When 
this is done, one or two lines of 
products are often found to be mak- 
ing comparatively large profits 
which offset actual losses on other 
lines. 

A ease in point is that of a com- 
pany whose banker, having become 
convinced of their value, demanded 
operating statements showing com- 
parative profit and loss by lines of 
products. Total profits for several 
years during the depression had re- 
mained quite stable. The balance 
sheet showed nothing alarming. 

However, the profit and loss by 
lines showed that due to declining 


prices for one of the important lines, 
it was being sold at a loss. Better 
market conditions for another prod- 
uct had increased its margin of 
profit. It was carrying the losses. 
An ordinary operating statement 
would not have shown this condi- 
tion. But when the whole truth was 
brought out by a statement showing 
profit and loss by lines, the banker 
insisted that the unprofitable prod- 
uct be dropped, with the result that 
while total volume of sales fell, the 
net profit increased. 


@ In this connection, one banker 
has set up two general tests in judg- 
ing the soundness of loans under 
present conditions. First, he deter- 
mines whether, in view of the general 
business trend, and depending upon 
the nature of the industry, sales 
have held their own, or in certain 
industries, increased over last year’s. 
He then digs deeper to make certain 
that the same percentage holds for 
each of the various products and 
lines, or whether sales have jumped 
on some items and actually dropped 
on others. Second, he determines 
whether gross profits are holding up, 
and whether these gross profits have 
been equally distributed among the 
various departments or lines as well 
this year as last. 

Where companies operate numer- 
ous plants, it is also often well to 
require an operating statement for 
each individual plant, in addition to 
break-downs by products. One old- 
time merger of 26 mills operated for 
years at a loss, and went through 


LL 


Eight Suggestions For Loan Officers 


1 To discover how promptly a 
company pays its bills, compare 
“total purchases” (operating state- 
ment) with “average accounts 
payable” (balance sheet). 

2 To judge a company’s collec- 
tion methods, compare “total 
sales” (operating statement) with 
“accounts receivable” (balance 
sheet). 

3 To estimate turnover, com- 
pare “total inventory” and “cost 
of goods sold”. 


4 The need for slow or rapid 
turnover will be dictated by the 








type of business and the probable 
commodity price movements. 


5 Require that profit and loss 
be broken down into principal 
lines of products. 


6 Require, also, an operating 
statement for each individual 
plant in a company. 


7 Check the operating state- 
ment for non-recurring profits and 
losses. 


8 Question all such unex- 
plained conditions as a sudden 
rise in operating costs. 
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several reorganizations. 
large metropolitan bank, which was 
a heavy creditor of the ‘‘trust,’’ de- 
manded operating statements for 


Finally, a 


each mill. These showed that ten 
of them were so antiquated or poorly 
located that they could not hope to 
make a profit. The ten were there- 
fore shut down, turned over to a 
subsidiary company, and ultimately 
sold. 

A highly important item not avail- 
able to the banker from the balance 
sheet, but readily determined from 
the operating statement, is that of 
non-recurring profits and losses. For 
example, a company which had been 
showing a fairly heavy loss month 
after month for several years sud- 
denly showed a net profit for the 
current month. Although the 
natural assumption might have been 
that here was an operating profit at 
last, scrutiny of the operating state- 
ment showed that actually the gain 
was due to the sale of one of the 
company’s patents for $100,000— 
which, while favorable in itself in- 
‘asmuch as the particular product it 
involved had lately been made at a 
loss, certainly tended to give a dis- 
torted picture of conditions. 

Similarly, non-recurring losses 
which appear on the balance sheet 
as a reduction in surplus often give 
a false indication of an operating 
loss. Thus, one manufacturing com- 
pany operating several plants sold 
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one of them—carried on the balance 
sheet at $1,000,000—for $600,000. 
On the balance sheet this differential 
of $400,000 appeared to be an oper- 
ating loss. However, the operating 
statement brought out the facts. 


@® Of course, even the operating 
statement does not always give the 
details of non-recurring items. It 
should, however, lead the banker to 
seek additional information. For 
example, one concern received a 
lump sum payment of royalties 
covering a period of five years as 
the result of a successful patent- 
infringement suit. The balance sheet 
showed this as an addition to surplus, 
and the operating statement merely 
gave it as income from royalties. 
The fact was that the company se- 
cured an injunction against its com- 
petitor and refused to license it to 
make the product in the future. In 
a case like this, it would be up to 
the banker to find out from further 
investigation that the royalties would 
not continue in the future. A prop- 
erly drawn operating statement 
would have shown the sum as a 
definitely non-recurring item. 

A lively curiosity for the facts 
behind the figures usually pays. 
Thus, a banker noted in one case 
that manufacturing costs had risen 
nearly 15% over those of the year 
before, as shown by a comparative 
statement of operations. The manu- 


Sometimes even a 
personnel problem 
may be the deter- 
mining factor behind 
the profit or loss 
shown on the oper- 
ating statment. The 
strength of a busi- 
ness cannot be 
judged on the basis 
of financial state- 
ments alone. 


WwW 


facturer could not explain this, as 
neither cost of raw materials nor 
labor rates had risen. The banker 
demanded that an examination of 
methods be made by an outsider. The 
report showed that a great deal of 
dissatisfaction existed among the 
workers, resulting in considerable 
sabotage and restriction of output. 
The reason was that wages in this 
mill were lower than those paid for 
similar work in neighboring plants. 
A wage incentive plan was devised, 
which increased the earnings of en- 
ployees and at the same time brought 
per unit labor costs down to what 
they had been when the workers were 
receiving lower per hour wages. The 
company became a better risk. 

I eould continue to cite instances 
of this sort almost indefinitely, but 
the ones I have given should be sufi- 
cient to prove the importance to the 
banker of detailed figures. Only by 
getting the figures which show in 
detail what is ‘‘going on’’ in a 
business can the banker be sure 
that he is dealing with a ‘‘going” 
business —the only safe kind to 
lend to. 


A tremendous loss in sales was 
recently recovered by a coffee mant- 
facturer who did nothing but change 
the package in which the coffee was 
retailed. 
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A Complete Credit Record 


On One Card 
K. NOVINS 


HE loan officer appreciates 
T any credit information that 

gives in compact form a com- 
plete picture of the borrower’s obli- 
getions to the bank as well as his 
financial condition at the time. To 
obtain this information it is usually 
necessary to refer to several sets of 
records. Much time is thereby lost, 
not to mention the matter of incon- 
venience, to loan officers and others 
in the bank. 

At the Colorado National Bank, 
Denver, Colorado, all credit informa- 
tion is incorporated on one ecard. 
This information includes not only 
comparative financial statements of 
the individual or corporation, for 
various periods, but also a complete 
record of average balances for each 
month during the period that the 
borrower is paying off his indebted- 
ness to the bank. In addition, this 
credit. card record gives the complete 
story of the bank’s ledger experience 


What This File 
Accomplishes 


1 Comparative information 
about each account is instantly 
available. 


2 Reference to other credit 
records is unnecessary. 


3 There is a saving in filing 
space in the credit office. 


4 Loan officers spend less time 
appraising individual accounts. 


5 The record is a direct means 
of building up average balances. 


The original of this form is printed on a 9x10 
card and is filed in the credit folder with the 
borrower’s statements, applications, and corre- 
spondence. The other side has space for six finan- 


cial statements and remarks by officers. 


This card has helped to speed collections and 
to guard against unwise credit extensions in 
the Colorado National Bank, of Denver, Colo. 


with the individual or corporation. 

To complete its usefulness to loan 
officers, this record of the account 
contains additional space in which 
loan officers can set down at various 
times the line of credit that can be 
safely extended to the individual or 
corporation. 

This card, which measures 9 by 10 
inches, is filed by name of account 
in a separate loan file in the credit 
department, where it is always avail- 
able for the use of loan officers and 
others concerned with eredit and 
eolleetion work. 

One side of the ecard is reserved 
for the financial statement informa- 
tion. There is space for six financial 
statements, the items being entered 
in vertical columns for ‘convenient 
comparison. Below this is blank 
space for the use of loan officers and 
others to jot down their remarks as 
to the line of credit to be extended 
to the account. On the reverse side 


of the ecard are listed the average 
balances each month in the year. 
with space for a five-year record. 
Below, the credit department enters 
ledger experience with the account’s 
indebtedness to the bank, this space 
also providing a complete record for 
five years. In referring to this ree- 
ord, the loan officer ascertains the 
maximum and minimum indebted- 
ness of the individual to the bank 
during any one month, as well as 
any indorsements of notes, and the 
amounts involved in such indorse- 
ments. Both the ‘‘Average Bal- 
ances’’ and ‘‘Indebtedness to Bank’’ 
sections are so arranged that a com- 
parison of the account’s condition 
during any month can be easily made 
by the loan officer, by referring to 
the month column. Thus, referring 
to the December column, the state- 
ment may show that the account then 
had an average balance in the bank 


(Continued on page 548) 


AVERAGE BALANCES 
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Turndowns 


That 


Inspire 


OWADAYS bankers are im- 
N portuned by hundreds of 
people who are anxious to 
get into little businesses which will 
provide reasonably good livings. 
Many are unemployed job-holders 
who have attained ages at which 
securing jobs is extremely difficult, 
but who still have definitely market- 
able ability. Others are former busi- 
ness men who have felt the sting of 
failure; others are young men who 
need something to do. All have been 
shuffled almost into the discard, as 
far as business life is concerned. 
And, judging from the comment 
of the streets, all the three classes 
are about equal in their need for 
business advice. Also, judging from 
the lack of acidity in their comment 





By H. D. ROBARDs) 


& 
bs 


Here are some experiences that recom- 
mend the idea of business story-telling } 
when a customer is not entitled to a loan. : 


on bankers, the majority of bankers 
has been very sympathetic in treat- 
ment of all three classes. 

With one exception. To give re- 
jected borrowers a clear understand- 
ing of the reasons for the rejections, 
bankers have not, perhaps, loosened 
their tongues quite enough in telling 
would-be borrowers of things that 
have happened in conditions similar 
te those under discussion at the 
moment. 

It takes a little prying to discover 
such things; it was necessary to find 
out from several men that, though 
they had been turned down on loans, 
they were not exactly clear as to 
why. Three stories illustrate just 
how the bankers had and had not 
impressed the men. 
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The first had intended starting ,| 
filling station. He had a fair knowl 
edge of the mechanics of servicing} 
ears with fuel and lubricants. He} 
had a passable personality, to say 
the least. He complained that, when 
he had been looking for a chance} 
to earn a bare living, the banker had 
resorted to alibi. It was a bitter com. | 
plaint, even after a little casual | 
questioning induced him to say that 
success in his proposed venture 
would have been doubtful, if not 
impossible, from the start. His 
plaint was not that he had been re | 
fused, but that the banker had 
resorted to alibi. 

Now, alibi may often be necessary. | 
It may often be impossible to take | 
time to tell the exact reasons for a 
refusal. Judging | 
from the reactions 
of the man who is 
refused, however, | 
brutality is pre 
ferable to alibi; 
brusqueness or 
eurtness to the} 
point of discour | 
tesy; anything is} 
preferable to alibi. 
It seems difficult, 
too, to find the ma | 
who cannot spot | 
alibi. ' 





“The story about the 
young chap who had a 
clothing store showed 
me how I had 
neglected to ‘think 
below the surface’. It 
saved me from repeat- 
ing my previous mis- 
takes.” 
Ewing Galloway photo 
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1 Explain clearly to the appli- 
cant the reasons for the rejection. 

2 Avoid, if possible, resorting 
to mere alibi. 

3 Avoid, even more, the use of 
ridicule in your explanation. 

4 Take the applicant “behind 
the scenes” of the application, so 
he will realize why detailed 


analysis of all factors is essential. 


5 Tell him the story of an 
analogous situation—the drama- 
tized message will inspire at the 
same time it convincés him. 


6 Show him where he, like the 
man in the story, has failed to 
“think clear through” on _ his 
proposed program. 


EE LLL A A 


There is one exception—ridicule. 
The most impassioned tirade against 
a banker imaginable came from a 
man who had been ridiculed. The 
truth, in this instance, gave the 
banker little choice, if he had any 
sense of humor. For the sake of 
brevity, we'll say that the man had 
tried to borrow to start a gambling 
house. At any rate, the bank would 
have been safer lending money to a 
gambling house. The regrettable 
part, though, was the man’s tendency 
to enlarge upon it by saying: 
‘Bankers are secure in their money 
power and have no sympathy at all 
with the average man’s problems.”’ 


® What to say in turning down a 
prospective borrower is always a 
question. So here’s a suggestion from 
one man who says that his being 
turned down made a business man 
of him. 

He had thought that he wanted to 
start a neighborhood grocery, and 
had gone to a banker with the fig- 
ures: It cost so much to start. The 
overhead, including food for himself 
and building rent on a combination 
store and living quarters above, was 
only so much. It had been, to him, 
a sweet chance to settle down after 
a long career during which life had 
been desolated by two business 
failures. 

The man was personable. Life had 
not dimmed appreciably the sparkle 
m his eyes or his apparent deter- 
mination to get along. It had, how- 
ever, convinced him that he was 
growing older and that the time in 
which he could hope to master a big 
enterprise had passed by. But the 


banker had given him new enthus- 
iasmns, 


He said, ‘‘ That banker asked more 
questions about the little store I 
hoped to start than I imagined could 
have been asked about General 
Motors or Ford or Standard Oil, 
maybe all three. He wanted to 
know the average income of the 
neighborhood people, how many 
owned cars so that they could haul 
home the biggest part of their food 
supplies from downtown markets, 
how much the average family spent 
for food, how many of them pre- 
ferred to market in neighborhood 
stores, if I had any means of know- 
ing how many of them could be in- 
duced to trade with me instead of 
with some other store in the vicinity. 

‘*T can’t think of all the questions 
he asked. Anyhow, they were enough 
to show me how I had failed miser- 
ably all my life to think even a little 
below the surface. Then he told me 
some stories about business houses 
here. They were stories we hear at 
about the time they happen. All we 
hear is that such and such a con- 
cern is having a hard time. Then 
we don’t hear any more, or we see 
the stores closed. But the banker’s 
stories opened my eyes. 


@ “One in particular was so like 
mine that I could feel my life going 
on again, not because of the way he 
told the story, but because it sug- 
gested my life. The man in question 
was young. He started a clothing 
store to reap the profit from his wide 
acquaintance with the young men 
of the town, and of his knowledge 
of what they would actually buy to 
wear. 

‘‘This young man sold the clothes, 
too. He sold things so fast that all 
his competitors wondered how he 
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did it. He had the banks of the 
town anxious to lend him money 
with which to expand—larger quar- 
ters, elaborate fixtures, bigger stock, 
everything necessary to make one of 
the biggest men’s stores in the com- 
munity. In the banker’s own term, 
he was a ‘natural success if there 
ever was one.’ 

-‘‘ Yet things went wrong. It didn’t 
dawn on the banker or the man or 
the community just what the trouble 
was. Almost as rapidly as he had 
grown, the young man folded up 
and was soon dispossessed. Looking 
at his store as he walked out for the 
last time, as owner, he said, ‘The 
thing was just too fancy for me after 
I got it.’ . 

‘*Maybe the reason bankers don’t 
tell stories like that often is that it 
takes experience to understand them. 
I don’t know. I do know it fitted 
my experience so well that I could 
almost feel the relief that young 
man felt when he walked out of the 
store that was too fancy for him. 


@ ‘‘But the banker made me wonder 
why bankers don’t tell more stories 
and do less talking about money. 
I’m not an old man, just a little over 
fifty. I’m a veteran in the building 
supply business; anyhow I’ve gone 
broke in it twice. And this banker 
woke me up; I’ll probably be back 
in it—and go broke again if I don’t 
use the things he taught me. 


**Once I had the biggest store in 


the city—not this city—owned the 
buildings and stock and trucks. That 
is, I had an interest in it all and an 
enormous load of notes at the bank. 
Money was so easy that it’s a won- 
der I didn’t owe more. It was a 
boom time—even my banker seemed 
to have no respect for money. 

‘‘The first sign of the broken 
bubble was a bad winter. My heavy 
overhead had me worried, but my 
banker friend gave me money to 
keep my crew intact. It looked like 
good business at the time. 

‘‘He might have saved me and 
saved himself a lot of money by tell- 
ing stories like I heard the other 
day. But he didn’t, and spring 
didn’t bring the business we ex- 
pected. Before we knew it, the easy 


money period was over. My banker 


was game to back me, but didn’t 
have the money. I walked out, much 
as did the clothing merchant I heard 


about.”’ 
(Continued on page 549) 


531 


5 te Net RTE Ml 


Tee oe en ee ie oe 


EET 


a 


PO RE 18 





; 





IVES there an advertising man- 
L ager who has not heard this 
injunction, in all its varying 
forms, from the senior officers down 
to the junior! You agree with them 
thoroughly. You know as well as 
they do that publicity is necessary 
and is of untold value in shaping 
favorable public opinion. After all, 
the public arrives at its conclusions 
largely by what it sees and hears 
about a person or an institution. 
But you know also, often from hard 
experience, and something which 
too often officers overlook, that pub- 
licity which is not paid for in dol- 
lars and cents is the most difficult 
thing to obtain unless you have a 
firm and a real basis on which to 
build a reasonable request for it. 
This basis is none other than what is 
popularly termed—news. 


@ To have news, a bank, through its 
directors and officers, must furnish 
the supply. Who ever has known or 
heard of a mill able to continue fur- 
nishing its product without con- 
stantly receiving a fresh supply of 
grain. You might just as well expect 
that a bank whose customers have 
stopped depositing their funds with 
it could continue to make loans. No 
advertising manager, even if in 
private life an amateur Houdini, 
can produce news out of thin air. 
Money is the operating tool of bank- 
ing, and news is the operating tool 
for obtaining publicity. Unless you 


Interviews with news reporters, public ap- 
pearances of officers or directors, articles by 
department heads for financial magazines— 
this alert public relations manager finds valu- 
able grain for her mill in such as these. 





By ROSE SCORGIE, 


‘‘_and thou shalt obtain as much 
publicity for thy bank as possiblie.’’ 
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ean offer an item which is new, whieh | 
will be of interest to the publie, or] 
an item on current business or finan. | 
cial topics which carries with it the| 
weight of authoritative opinion, it is 
useless waste of time, and one might 
also say of energy, to try and break 
into the news columns of a paper. 


® How then ean this much desired | 
thing called publicity be regularly | 
obtained? There are many ways but 
let us consider those of major in- 
portance: 

Membership in the various local 
civie clubs and of course in State and | 
National financial organizations. All 
or anyway the majority of the 
officers and the department heads 
should take an active part in the 
work of these organizations. This 
enables them to keep in close touch 
with the trend of thought in the com. 
munity as a whole. In addition, it 
makes opportunities for them to} 
speak before these bodies of business | 
and financial men on current topics | 
of interest. Naturally this provides 
grist for the publicity mill, and who 
will venture to dispute the statement 
that such contacts provide leads for 
new business? It is not the hermit 
who has friends. Of course, all this 
means that officers should always be | 
prepared to speak when called upon. | 
It is true that, to many, speaking in 
publie is distasteful. Nevertheless, 
officers should bear in mind that it 
is a duty they owe to their bank and 
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that it is distinctly a phase of theit § 


bank work. 
Many feel that it is lacking im 


dignity and that it lowers their § 


bank’s prestige, to appear too often 
before the public. They are abs0- 
lutely correct, for publicity getting 
which is too obvious defeats the very 
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**You can’t mill good flour,’ 
ing manager of State-Planters Bank and Trust 
Co., Richmond, Va., “‘unless you have good 
grain to feed the hopper,’ 


fields that are always 


purpose for which it is sought. 

But there is a point where dislike 
for being in the ‘‘spotlight’’, as they 
term it, amounts almost to an in- 
justice to their institution. Take two 
people equally endowed. If one re- 
mains in seclusion and the other one 
appears regularly before the public 
at appropriate times, which one will 
be best known and longest remem- 
bered? If Buddha, Mohammed, and 
Christ had kept their beliefs hidden 
within their own minds it is manifest 
that none of their teachings would 
today form the religions of their 
millions of adherents. That which is 
truly believed and constantly given 
expression to, takes hold of the 
public consciousness and therein lies 
the secret of the power of advertis- 
ing. 


® Articles for newspapers and maga- 
zines have real publicity value. Yet 
in most cases, the inherent dislike of 
officers to write such articles almost 
amounts to a phobia. How many an 
advertising manager has been told: 
““T would rather not commit myself”’ 
—‘T am no prophet’’—‘‘I have no 
time’”’—‘‘Too busy’’! This last 
mentioned being the most popular 
reason for a refusal. 

Can the advertising manager make 
publicity bricks without the straw 
of news? If a bank’s officers do not 
appear before the public at regular 
intervals in person, or reach the 
publie attention through magazine 
articles, how can they expect their 
bank’s name to become as well and 
as favorably known as is necessary 
for continuing expansion? When 
people constantly see and read 
articles—articles giving construc- 
tive and helpful information and 
Suggestions based on experience and 
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says the advertis- 


> and indicates some 


ripe for the harvest. 
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knowledge—to which is appended 
the name of some officer of the bank, 
it is only natural that, in their esti- 
mation, the worth of that bank and 
its importance in the financial world 
steadily mounts. Its bank corre- 
spondents and its customers also 
react favorably and, because that is 
human nature, place a higher value 
on their relationship. Steadily and 
consistently, the prestige of the bank 
becomes solidly entrenched in the 
publie mind; it becomes outstanding 
in its community and its state, and 
is favorably known in widening 
national circles. 

Here again it will prove a busi- 
ness-getting factor. An industry 
from some other state may establish 
a branch or move to the state in 
which such a bank is located. The 
prestige it has gained outside may 
prove the deciding reason in that 
industry’s choice of it as a banking 
connection. 

It may be—and probably it does 
happen—that sometimes articles are 
prepared by someone else for the 
signature of a bank officer. Of neces- 
sity, such articles must inevitably 
consist of generalities. No one can 
forcefully and accurately express 
another’s ideas and convictions. Nor 
can anyone fully tap the hidden sup- 
ply of knowledge and experience 
stored in an officer’s mind. He alone 
ean produce the facts and contribute 
to his writing that intangible some- 
thing which is essential to give an 
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Local business men, housewives of the commu- 
nity, other bankers throughout the nation—- 
all come to know and judge your bank 
through the quality of publicity which you 
are able to place before their eyes. 





Six Sources Of Bank Publicity 


1 Active membership of of- 
ficers and directors in local civic 
and luncheon clubs. 


2 Participation in the activi- 
ties of state and national banking 
associations. 


3 Addresses by executives be- 
fore meetings and public gather- 
ings. 


4 Newspaper and magazine 
articles written by qualified of- 
ficers. 


5 Frequent granting of news- 
paper interviews by a specified 
officer. 


6 Advance information about 
bank promotions and other bank 
news. 





article constructive value and the 
ring of sincerity. It stands to reason 
that a ready written article—with 
some possible exceptions, because 
there always are exceptions—must 
in the main just be an endless suc- 
cession of words, strung together and 
broken up into paragraphs for the 
sake of convenience in reading. 
Only an officer who has authority to 
make decisions concerning his 
special duties and who is conversant 
with all the details, great and small, 
can create an article that rings true 
and carries conviction to the mind 
of the reader. ‘‘Speak for yourself, 
John!’’ implies the same thing in 
publicity as in any other phase of 
life. 


@ Another important matter, and 
yet seemingly not regarded as 
worthy of attention, is the granting 
of interviews to newspaper re- 
porters. Many officers shut up like 
a clam when they see one approach- 
ing, and yet, with their good will 
and cooperation, half the battle for 
publicity is won. In every bank 
there should be an officer to whom a 
reporter can go, knowing he will be 
welcomed and that he can discuss 
with him current affairs. That of- 
ficer, of course, should be authorized 
to give expression to the bank’s 
policies and ideas when deemed ad- 
visable. The bank that obtains the 
full cooperation of a newspaper or 
newspapers is the one where report- 
ers can count upon being granted 
interviews at regular intervals. 

It is axiomatic that nobody gets 
anything for nothing. Therefore, if 
a bank cuts its magazine subscrip- 
tions down to the bone and places no 
advertising, how can it justly expect 
to be given space for free publicity? 
It is of course true that financial 
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magazines want and look for news 
items of general reader interest, but 
it is also true that when they have 
utilized such items as are of import- 
ance from their point of view, their 
interest in the rest of the bank’s 
news dwindles to zero. Can they be 
blamed? On the other hand, their 
cooperation with banks which sup- 
port them through subscriptions and 
advertising very naturally remains 
uniformly constant. The two phases 
just discussed have a vital bearing 
on obtaining statewide and national 
publicity and deserve more consider- 
ation than usually accorded them. 


© There is another matter to which 
a bank should give consideration if 
one is to judge from remarks often 
heard on the subject. In order to 
obtain the largest volume of and 
most timely publicity the advertis- 
ing manager should be kept advised 
of pending developments which have 
potential news value. Frequently 
advance information is not given of 
promotions, the election of a new 
director, the acceptance by an officer 
of an invitation to speak at some 
club or bank organization in or out 
of the city or state, and so on. When 
this cooperation is neglected it is 
often impossible on short notice to 
obtain the publicity such an item 
supplies, for the local papers may 
already have gone to press and thus 
an opportunity is lost. Financial 
magazines are published at stated 
periods and unless the advertising 


manager is notified ahead of time of 


a known event—enabling the writ- 
ing up and mailing out of an article 
carrying the news—often a whole 
month goes by before it gets into 
print and consequently the news is 
‘*stale’’. It happens too that some- 
times the article is never published 





because it no longer has news value. 


There is another good publicity 
getting method deserving of the 
serious consideration of all banks § 
having a sufficiently large personnel, 
namely, encouraging participation 
in sports. A good basket-ball team, 
a bowling team and, of course, q 
baseball team are good assets espe. 
cially when the bank’s name is let. 
tered on the backs of the player,’ 
uniforms legible enough for the on. 
lookers to read. A good team proves 
its worth by getting mentioned many 
times in the sports’ columns of the 
newspapers thus helping to keep the 
bank’s name before the public and 
in a favorable way. 


ei late 


There are numberless ways in | 
which publicity can be obtained and 
every advertising manager is only 
too eager to obtain the maximum for 
his bank but it cannot be done single. 
handed and most certainly not with. 
out officers and department heads 
lending full cooperation. Again the 
fact is emphasized that the directors, 
officers, and department heads of a 
bank are primarily responsible for 
furnishing grist for the publicity 
mill by providing acceptable news 
upon which to base a_ legitimate 
claim for publicity. 
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100% Money 


By DR. IRVING FISHER 
Professor of Economics, Yale University 
Published by The Adelphi Co. 

449 Fourth Ave., New York 2 
Price $2.50 é 


This contains a new proposal 
which was the basis for several bills 
introduced in Congress. The author | 
says that he has developed a system F 
designed to make runs on commer. | 
cial banks practically 
to prevent the dangers of both 
sudden inflation and deflation, and 


to wipe out much of the National § 


Debt. 


To Clean Marble 


Ordinarily a simple bath of soap 
and water will clean and polish mar- 
ble, but for removing stains a weak | 
solution of oxalic acid should be ap- 
plied with a sponge or rag. This 
should be washed off quickly and 
thoroughly with water. If left on 
too long it may injure the surface. 
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By ROBERT J. IZANT 


We are pleased 
to present here 
the winning en- 
try, submitted 
by a vice presi- 
dent of the Cen- 


tional Bank of 
Cleveland, in 





Explain Bank- 
ing” contest. 
Mr. Izant’s departure from the 
formal style of essay writing 
enabled him to accurately 
describe, with brevity and clarity, 
a situation typical to the experi- 
ence of almost every banker. And 
as for readability, his little dia- 
logue ranks top scoring. It is to 
be hoped that others will emulate 
Mr. Izant’s banker, in the direct 
and aggressive manner in which 
he answered the plaint of “‘I hear 
banks aren’t making loans.” 


OW about a loan at the 
bank ?’’ 


‘‘That’s what we’re in 
business for,’’ the public relations 
banker replies, ‘‘and I do know we 
are arranging loans, extending 
credit, every day. Deposits are much 
greater than the demand for credit. 
The investment yield, as you know, 
is amazingly low. Sound loans are 
desirable...and your company is 
one we should be lending money to, 
if everything stacks up correctly. 
Have you called on any of our loan 
officers lately ?’’ 


“Nope...been too busy...any- 
how, I’ve heard banks aren’t making 
loans... how about it?’’ 


“Oh, for a chance to sock him... 
to set him straight with just one 
body blow that will shake him... 
make him see stars...or at least 
awaken his mind.’’ Thus thinks the 
bankman. An excellent opportunity 
for sarcasm. 


Better put it this way, thinks he, 
forming his thoughts... 
* * * 


‘*How do we know. . . (now, maybe 
this is too subtle. ..but I’ll try it on 
him, nevertheless)...how does the 
doctor know you want medical serv- 
ice, if you don’t call at the office?’’ 

* * * 


‘‘Yep, there was a glimmer of 
intelligence in his reception of that 
thought. I’ll go further’’... 


‘‘After all, my friend, bankmen 
can’t really know everything about 
everybody’s business. You factory 
people should come to us with every 
important turn of your business, 
exactly as you go to your sources of 
supply.... No hesitation in wiring 
supply men to get what you want... 
You’ll give the railroad a bawling 
‘out quick enough, if they’re not 
Johnny-on-the-spot delivering or 
picking up your stuff... 


‘*Yet, in banking matters, you’ll 
cook up a story...you’ll listen to 
the fellow across the way rant about 
banks...perhaps at luncheon...or 
over at his home for dinner...and 
form your own opinion on how das- 
tardly he was treated by the bank... 

* * * 


‘‘Say, what ails you?...Come 
along with me this very minute.... 
Bring your current balance sheet. 
...Come on down to the bank.... 
We'll probably require your operat- 
ing statement for this year and last. 
...That’s all right....Get that chip 
off your shoulder....Maybe you’re 
entitled to a. substantial line of 
eredit.... 

© *« 

“Tf you can’t get it at our bank, 
chances are you can’t get it at any 
bank in the country...and there’s 
some solace in that.... 

& * * 
‘*On the other hand, maybe you 


need a long-time capital loan. ..the 
kind the government makes to in- 
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Other Winners 


2nd prize—W. C. Blattner, 
Cashier, First National Bank of 
Mexico, Mexico, Mo. 

3rd prize—T. F. Flandreau, Jr., 
Byram National Bank, East 
Port Chester, Conn. 


The next ten winners, who each 
received one volume of the 
Bankers Library were: 

Miss Mary Chalfant, Bank of 
Burlington, Burlington, Colo. 
Rufus P. Cushman, Morris Plan 
Co. of R. L, Providence, R. I. 
A. Elting, Cashier, South Side 
National Bank, St. Louis, Mo. 
Percy E. Heald, Cashier, National 
Bank of Chester, Chester, Vt. 
David A. Hill, Asst. V. P., First 
National Bank of Galena, 

Galena, Ill. 

David Moseley, Hartford National 
Bank & Trust Co., Hartford, 
Conn. 

J. H. Peterman, Page County 
State Bank, Clarinda, Iowa 

J. Frank Sanders, Cashier, First 
National Bank, Shamrock, Tex. 

Wm. M. Stark, Asst. Cashier, 
First National Bank, Rimers- 
burg, Pa. 

Elmer W. Warren, First National 
Bank, Gettysburg, Pa. 


dustry. If that’s.the situation, we 
can help, too.... We know the ropes, 
as they say; we think the govern- 
ment is doing a good thing through 
the R. F. C.... and the Federal Re- 
serve, too, is a great aid to business, 
if business will only make the ap- 
proach.... 
* * * 


**Tf you have orders. ..work to do 
...-my goodness, we want to be a 
part of your plans.’’ 

© € € 

All of which is a bankman’s job 
of sawing wood. And this kind of 
sawin’ has been going on right 
through each of the depression years. 
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1,000,000 





Tractors 





And More Demanded 
Than Can Be Supplied 


URING the past six months I 
have driven about 8,000 miles 
down the eastern coast, across 

from Jacksonville to San Antonio, 
and back through the middle west. 
At every farm machinery branch 
house on that trip, I learned that 
dealers were unable to get as many 
farm tractors and power equipment 
from the factories as the farmers in 
their territories had ordered and 
actually needed. 

It appeared that Texas alone could 
have consumed the entire output of 
the tractor manufacturers in 1935. 
In that state, numerous farm ma- 
chinery dealers had taken a great 
many mules and one-row mule 
machines in trade for tractors and 
power farming equipment. 

This indicates very clearly that 
the best types of farmers are turn- 
ing to power equipment, leaving the 
slow, one-row, mule type of small 
acreage farming to the less talented. 
On this trip, I visited many of the 
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By R. U. BLASINGAME 


agricultural colleges and found them 
busily engaged in preparing agri- 


cultural engineers for the soil 
erosion program which has _ been 


launched by the federal government. 
The construction of terraces and 
other engineering work seems to be 
the prime solution to soil erosion. 

Thus, in the very midst of the de- 
pression, when many people thought 
the country was at a standstill, not- 
able progress was being made along 
agricultural engineering lines. 

To date, about one farmer in six 
owns a tractor. There are a million 
tractors on the six million farms. 
This is about a normal development. 
These tractors are owned largely by 
the general and grain farmers of 
fairly large acreage. 

There are upwards of two million 
farms of 50 acres and less which, 
until recently, have not had the ad- 
vantage of a tractor designed for 
their needs. Much of the market 
gardening of the country is done on 
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the farms of this size. 

About two years ago, an all 
purpose, one-plow tractor appeared 
on the market. By ‘‘one-plow,’’ is 
meant a machine that will do about 
the same work as a team of horses. 
To be sure, successful garden trac- 








tors have been on the market for | 


several years. These garden tractors 


were suited largely to the seeding 


and cultivation of vegetable crops. 
They were generally not capable of 
such heavy work as plowing, harrow- 
ing and seedbed preparation. 

Soon after the one-plow tractor 
became commercially available to 
the market gardener, there was a 
sharp demand for the adaptation of 
market gardening tools to it. This 
need was stimulated and aided by 
the work of the Agricultural Engi- 
neering Department at the Penn- 
sylvania State College. The research 
work done in this connection is illus- 
trated and deseribed in the January 
1935 issue of AGRICULTURAL 
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Banker interest in farmer-customers has pro- 
voked the question of how well the farmer is 
keeping abreast of mechanical developments 
in his business—and how well mechanical 
developments are keeping abreast of him. 
The head of the Dept. of Agricultural Engi- 
neering., Pennsylvania State College, answers 
the question after six months’ field study. 


ENGINEERING, St. Joseph, Michi- 
gan, and the April 11, 1935 issue of 
Farm Implement News, Chicago. 

This likewise is a development 
which has come about during the 
depression. Several of the well- 
known tractor manufacturers have 
one-plow all-purpose tractors avail- 
able. Reports of eastern branch 
house managers indicate that the 
demand for these tractors far ex- 
ceeds the supply. One of the most 
widely known farm equipment manu- 
facturers who makes tractors, has a 
working agreement with one of the 
leading garden machinery companies 
to tool up their tractors for garden 
work. 

Too often those untutored in the 
application of power farming equip- 
ment do not realize the full signifi- 
eance of the place of mechanical 
power in agriculture. Such people 
too often pass the responsibility by 
with the expression that ‘‘tractors 
are all right for the large, level lands 
of the West, but are not suited to 
the smaller farms of the East.’’ 

It is undoubtedly true that much 

"of the marginal, one-time grazing 
land of the West which would never 


have paid under horse farming 
methods, is producing profitable 


grain and cotton crops when handled 
by power-farming methods. Never- 
theless, noted market gardeners like 
the King Farms of Morrisville, Pa., 
Herbert Starkey of Bustleton, Pa., 
Ralph Starkey of Mullica Hill, N. J., 
The Flemmings of Andalusia, Pa., 
and hundreds of others, all farm 
largely with power machinery. 

So far as investment in labor and 
capital is concerned, they operate 
large farms. Some of these farmers 
commonly grow two crops a year, 
and often three. They invest large 
sums of money per acre in labor, 
seed, fertilizer, harvesting, and 
packages. 

What then is a big farm? Is the 
eriterion investment and returns per 
acre or numbers of acres? It may 
be either or both, and by careful 
analysis, power equipment is play- 
ing an increasingly important part 
each year. 

By the intelligent use of such 
equipment, crop yields are increased 
per acre, the quality of the product 
improved, and the cost of produc- 
tion lowered. At the same time, the 


manufacture, sale, distribution, and 
maintenance of such equipment 
creates new jobs in industry for 
thousands of men. 

Another depression development 
of note is the application of ‘‘air 
tires’? to farm tractors and equip- 
ment. 

In 1934, the Agricultural Engi- 
neering Department at the Penn- 
sylvania State College produced a 
field of potatoes (which averaged 
386 bushels to the acre) entirely 
with tractor equipment, the most of 
which was mounted on rubber tires; 
notably the sprayer and tractor. 

Five years’ results are reported 
in Bulletin No. 306, ‘‘ Potato Grow- 
ing with Tractor Power,’’ issued in 
May, 1934 by the Pennsylvania 
Agricultural Experiment Station. 

It has been found by tests in vari- 
ous parts of the country that the 
use of rubber tired equipment en- 
ables one to use the farm tractor for 
rapid hauling jobs, when provided 
with high gear, and to save fuel in 
doing field work. 

On two different occasions, I have 
visited the Dr. Phillips’ citrous 
groves near Orlando, Florida, and 
witnessed rubber tired trucks and 
tractors do jobs superior to steel 
tired equipment. 

In a trip around Freehold, N. J., 
in 1934, I visited many noted potato 
growers: William J. Clayton, 
Abram S. Lott, William Applegate, ° 
James Ewart, to mention only a few. 
Without exception these men were 
employing tractors and trucks to the 
exclusion of teams and with excel- 
lent results. And the equipment 
was largely multi-row machinery, 
mounted upon air tires. 

The country is definitely on the 
road to complete mechanization of 
agriculture. 





The Author Reports These Farm Tractor Facts 


1 The farm demand for trac- 
tors far exceeds the manufactur- 
ing output. 

2 The better type of farmer is 
turning more and more to power 
equipment. 


3 Agricultural schools are co- 
operating with farmers and the 
government in soil erosion pro- 


grams, 


4 These programs are based 
primarily on terracing with power 
equipment. 

5 One farmer in six owns a 
tractor—mainly large acreage 
farmers. 

6 For the 2,000,000 farms of 
50 acres or less, a one-plow tractor 


RAND MSNALLY BANKERS MONTHLY SEPTEMBER 1935 


has been developed with great 
success. 


7 These smaller machines have 
been adapted to market gardening 
work. 


8 The development of 
pneumatic tractor tires has made 
possible rapid hauling and a fuel 
saving in the field. 
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Our Statement Folders 


Educate Depositors 


URING the last three years 
ID when it was foreseen that 

. changes in our banking pol- 
icies were inevitable, we conceived 
the idea of sowing the seeds in the 
minds of our customers by means 
of our folder statements. These 
little folders have served many pur- 
poses. None of those purposes have 
been more far reaching or impor- 
tant than that of ‘‘ paving the way”’ 
for new ideas, which, if instituted 
and enforced without this prelim- 
inary education, might have resulted 
disastrously for the bank. By ap- 
proaching these revolutionary ideas 
and changes gradually, and point- 
ing out the reasons for their adop- 
tion, the minds of the people have 
been prepared to such an extent 
that criticism was practically wiped 
out. 


@ When it became necessary to re- 
duce interest from 4% to 3%, every 
depositor received a copy of the 
folder statement wherein the move 
was explained in detail—the bank’s 
investment, the amount of income 
therefrom, -and the reason for a 
reduction in expense. This state- 
ment was published three or four 
months in advance of the actual re- 
duction in interest rates, and cus- 
tomers were invited to come in and 
discuss matters with our officers, 
and to ask any questions that might 
occur to them about the conduct of 


1 An interest reduction from 4% to 
3% was explained in detail—conditions 
in the investment field and the bank’s 
reduced income from investments. 


2 The bank’s definite loan policy 
was explained repeatedly—pointing out 
the necessity of a high liquidity to 


protect depositors. 


our business. They were assured 
courteous treatment and promised 
that all questions would be answered 
except those matters which must be 
held in confidence. 

Since that time, many other mat- 
ters have been brought to the atten- 
tion of our customers through this 
medium when it would have been 
impossible to reach all these people 
through any other channel. 

This is illustrated by referring to 
these folders. For example, in the 
March, 1931 folder, we emphasized 
the liquid condition of our bank; 
the necessity for this condition; and 
the loss of income due to maintain- 
ing such condition. Loss of income 
condition was followed by a warn- 
ing of the possible necessity of re- 
ducing the rate paid on time and 
saving deposits—thus ‘‘paving the 
way’’ for such reduction well in 
advance. We concluded with: 

‘‘During the present depression 
we propose to maintain an equally 
liquid position, except through the 
temporary beet crop financing 
period.’’ 

We have a strict loan policy and 
in September of that same year our 
statement folder told the depositor 
(in order to ‘‘pave the way’’ for a 
continuation of that policy) why 
only 46.4% of our funds were 
loaned locally, while the balance was 
in ‘‘Cash and Investments Immed- 
iately Convertible to Cash.’’ 





Four Major Steps In This Bank’s Public Education Program 


By CLAUDE L. STOUT 


‘*Such a policy,’’ we admitted, 
‘‘might be termed ‘hard boiled’, but 
is the only sure way known of avoid- 
ing difficulty, under present condi- 
tions.’’ 

Admitting, further, that we stood 
open to ill-advised accusations of 
hoarding and crippling community 
enterprise, we continued: 

‘‘Banks have no right to jeopar- 
dize funds of their depositors and 
stockholders at the dictation of bor- 
rowers. No matter how strict the 
policy, a live bank serves many good 
purposes, a dead institution serves 
none.”’ 


® During the following year, we con- | 





| 





tinued to point out the necessity for | 


continued adherence to the funda- 
mentals of a sound lending policy. 
The following paragraphs are typical 
quotations from those messages: 

‘‘Remember, the primary function 
of every bank is to provide a safe 
place for your savings until needed. 
We feel secure in leaving you to 
analyze and conclude from this state- 
ment whether or not the Poudre Val- 
ley National Bank is properly safe- 
guarding your funds.’’ 

‘‘True, conditions are not satis- 
factory ; profits in all lines of indus- 
try show depletion; but don’t you 
believe, in our intense hunt for safe 


investment bargains, many golden 


opportunities are overlooked right 
here in the form of city 


3 Public confidence was maintained 
throughout the “pre-moratorium” period 
by again stressing liquidity and ade- 
quate protection of depositors. 


4 Depositors were “prepared” 
months in advance for the installation 
of service charges—based on reduced 
earnings and increased expenses. 
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The Poudre Valley National Bank of Fort 
Collins, Colo., took the driest thing in the 
world—a bank statement of condition—and 
turned it into an interesting and under- 
standing salesman of the bank’s policies. 


and country real estate?’’ 

‘‘We will provide any reasonable 
sum for safe, conservative enter- 
prises; none knowingly for: specula- 
tion.”’ 

‘Every borrower, regardless of 
moral or financial standing, should 
liquidate at reasonable intervals. 
Naturally, the frequency of complete 
liquidation should vary with the 
types of enterprises in which the cus- 
tomers may be engaged. When ex- 
tension of time is necessary and 
desirable, it should be arranged for 
well in advance of maturity, rather 
than waiting until the debt has be- 
come delinquent.’’ 

“The banker finds himself in a 
peculiar position at the present time 
—if he is too liberal with loans, the 
depositor declares his policy unsafe 
—on the other hand, if he is too con- 
servative, his borrowers declare he is 
hoarding. The proper degree of 
liberality and conservatism is diffi- 
cult to determine, but it is quite 
obvious the depositor’s interest must 
be protected first of all.’’ 


® In December, 1932, when criticism 
of banks was rampant, we realized 
that we must again ‘‘pave the way’’, 
if any impairment of our local public 
confidence was to be avoided. After 
assuring depositors that we were 
entering 1933 in a much stronger 
comparative cash position than that 
of January, 1932, we went a step 
further and proved it, by listing our 
cash on hand and on deposit, govern- 
ments, Colorado municipals, checks 
on other banks, Federal Reserve 
stock and redemption fund, and 
county warrants immediately due. 
We further pointed out that $21,- 
000 of soldier bonus loans and $125,- 
000 of self-liquidating feeder loans 
(which could be converted to cash in 
a slightly longer time), gave us a 
total of $1,148,958—all practically 
equivalent to eash, without disturb- 
ing a single loan to farmers, mer- 
chants, or local enterprises. The 


These folders make 
no pretense of elab- 
orate typography or 
expensive illustration. 
But they do tell a 
straightforward mes- 
age the depositor can 
understand, based on 
logical facts and 
actual figures. * 


folder continued : 

‘Do you know that more than 
85% of a bank’s depositors never ask 
for credit? These people ask nothing 
more than that the banker accept 
their funds, manage them honestly, 
and be continuously prepared to re- 
turn them upon request. 

‘*Everything should be done for 
borrowing customers consistent with 
sound banking principles, but fur- 
ther than this, the banker must not 
venture, regardless of criticism, 
abuse, or threats. The proportion of 
non-borrowing customers readily in- 
dicates to which class the first and 
greatest consideration is due. 

‘*Unfortunately, criticism of banks 
has become all too fashionable. Some 
of it is no doubt well deserved, but 
the larger part of this criticism 
arises from a lack of proper under- 
standing of a bank’s real function.’’ 

The next step in our statement- 
folder ‘‘ campaign of education’’ was 
in June, 1933. Up to that time, we 
had emphasized low earnings, safety, 
conservative management, and our 
loan policy. In this folder, however, 
we sought to ‘‘pave the way’’ for 
the service charges which we knew 
must be ‘‘sold’’ to our customers 
around October or November. 

‘*Our investments, including cash, 
enable this bank to pay 70% of all 
deposits before calling upon a single 
borrower for payment of his loan. 
...it is (the government’s) intention 
that in the future bank executives 
shall maintain the affairs of their 
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institutions in similar liquid condi- 
tion. Of necessity, this means great- 
ly reduced earnings in comparison 
with the old method of banking when 
practically all deposits were in local 
loans. Some effective method of off- 
setting expenses and replacing this 
lost income must be found. 


@ ‘‘Those who have studied manage- 
ment of successful banks have 
known for a long time that the day 
of free services is definitely past. 
Banks will not be able to absorb, 
from their interest-earning’s account, 
all of the expense which the new 
legislation has imposed. ..There ap- 
pears to be no relief or alternative 
other than asking the bank’s cus- 
tomer to pay in proportion to the 
amount of bank service he uses, ex- 
actly in the manner he pays his 
groceryman in proportion to the 
amount of groceries he purchases 
and consumes. 

‘‘A competent and well-trained 
personnel is an expensive commodity 
and can not be made available in 
unlimited degree without compensa- 
tion...We do not intend to practice 
false economy by lowering the stan- 
dard of our services in any manner, 
which is only an added reason why 
we so seriously need your friendship, 
thoughtful study, and understand-- 
ing, when it becomes necessary to 
effectively institute and install 
charges which the recent Congress 
may have made it necessary to im- 


”? 
pose. (Continued on page 550) 
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Books On 
Banking 


Law 
| 


Today, banking needs to 
know its law as never be- 
fore. These books and 
pamphlets should be par- 
ticularly valuable to bank 
directors and executives. 


By CHARLES GROS 





banking are being passed with 
a rapidity that is often confus- 
ing, our readers will find it to their 
advantage to be well informed. 
There is not only the necessity of 
knowing when one’s own operations 
are in full accord with the law, but 
of being able to discuss the legal 
situation intelligently with others. 

Thus, time and money can often 
be saved if the legal status of a pro- 
posed loan, say, is known at the 
start. Certainly co-operation with 
an attorney is more effective when 
the directors and officers of a bank 
talk his own language. Further, in 
his many public activities, the bank 
representative who is familiar with 
state and federal banking laws will 
naturally inspire respect and con- 
fidence. 


[ THESE days when laws on 


® There are many books published 
that seek to evaluate, in the light of 
various theories, laws that have been 
passed or are now pending. While 
these are interesting reading, the de- 
mands made on the professional 
man’s time require that he possess 
first a ready knowledge of the laws 
now in force. It is like putting the 
eart before the horse to draw con- 
clusions before the facts are known. 
For this reason, the books recom- 
mended here are, in the main, of a 
factual or historical nature. 

Most of the books are listed as 
‘‘General.’’ This is because the 
good digest of, or guide to, banking 
laws will include eases of all kinds. 
Perhaps the best of these, and one 
of the latest, is the ‘‘Banking Law 
Journal Digest’’ by John E. Brady, 
which is ‘‘a classified digest of the 
legal decisions (more than 10,000!) 
published in the Banking Law Jour- 
nal from the time of its foundation 
in 1889 to January, 1933.’’ An ex- 
cellent companion volume is, ‘‘ Fed- 
eral Banking Laws’’, by the same 
author. This is a ‘‘compilation of 
the Federal Statutes, applicable to 
the National Banks and State Bank 
Members of the Federal Reserve 
System, including the Banking Act 
of 1933.’’ 

The earlier statutes appear sep- 
arately from the Banking Act of 
1933, with a cross index indicating 
those sections of the U. S. Code on 
banking that have been affected by 
the new Act. These two books con- 
stitute a convenient and accurate 
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reference on the whole subject. 


‘“‘The Bankers Guide Book’’, by § 


William R. Morehouse, contains 


much the same material, but has | 
been written in the form of ques. 


tions and answers. This makes it a 
popular reference in times of doubt 
or controversy. These answers refer 
frequently to state or federal laws 
and to decisions of the U. 8. Supreme 
Court. We should say that this is 
good so far as it goes, but having 
been written before the Banking 
Act of 1933, is not 100% up to date 
and accurate. 

As a single example of that type 
of book which places the emphasis 
on evaluation, we have cited ‘‘ Fed- 
eral and State Control Banking’’, by 
Thomas Joel Anderson, Jr. 
according to Mr. Anderson, is an 
‘‘attempt...to trace briefly past 
problems, controversies, and litiga- 
tions which have grown out of the 
dual governmental control of bank- 
ing; to show how this divided con- 
trol has been vitally related to the 
recent weaknesses of the banking 


TS oe 


on 


This, | 


ee aad 


system; to point out the importance | 
of proper jurisdictional policy in | 


the supervision of banking concen- 
tration and attainment of an ade- 
quate program of banking recon- 
struction ; and to analyze the consti- 
tutional powers of Congress to estab- 
lish federal control over all banks of 
commercial deposit.’’ 


@ This is undoubtedly good reference 
so far as the past problems of bank- 
ing law are concerned, but written 
from a theoretical and highly con- 
troversial point of view. (Mr. An- 


ot eR IT Pee 


ee 


derson is an instructor of Economics | 


at New York University.) His work 
contains a bibliography of books, 
periodicals, statutes and legal cases. 


We quote again from his preface: | 


‘“*Some of the statistical material is 
not extended through 1933 because 


of the artificial conditions induced | 


by the banking crisis.’’ 
The books by Morse, Paton and 


Pratt are, together with Brady’s | 


Digest, recommended in the ABA’s 
pamphlet, ‘‘The Bank Library.’’ As 
there is considerable duplication of 
material in these books, the careful 
buyer will doubtless choose one or 
two for his own use at the beginning. 

Each issue of the Rand M°Nally 
Bankers Directory has a brief, accu- 
rate section entitled ‘‘Digest of 
Banking and Commercial Laws.”’ 
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Books Now Available On Banking Law 


General 


Federal and State Control Banking, 
(1934), $2.50. Thomas Joel Anderson, Jr., 
Bankers Publishing Co., 17 Murray 
Street, New York City. 


Banking Law Journal Digest, (1933), 
$6.50. John E. Brady, Brady Publishing 
Co. 465 Main Street, Cambridge, Mass. 
4th edition revised. 


Federal Banking Laws, (1933), $3.50. 
Amended to June 16, 33. John E. 
Brady, 465 Main Street, Cambridge, Mass. 


The Bankers Guide Book, (1932), ‘Intro- 
ductory volume $5, afterwards $10.00’. 
W. R. Morehouse, Bankers Guide Book 
Publishing Co., 1614 Wellington Road, 
Los Angeles, Calif. ‘ 


Laws of Banks and Banking, (1928), 2 
vol, $20. John T. Morse; Little, Brown 
& Co., 34 Beacon Street, Boston, Mass. 


Digest of Paton’s Legal Opinions, (1926), 
$20. T. B. Paton, Paton’s Digest, Grand 
Central Terminal Bldg., New York City. 


For Bank Directors 


Treatise for Bank Directors and Officers, 
(1928), $5. R. F. Bippus, McDonald- 
Kaitchuck Publishing Co., 120 N. Green 
Street, Chicago. 


Corporation Law for Officers and Direc- 
tors, (1935), $6. William J. Grange, 
Ronald Press Co., 15 E. 26th Street, New 
York City. 


Federal Reserve System 


Federal Reserve System, (1930), 2 vol., 
$12. Paul M. Warburg, Macmillan Co., 
60 Fifth Avenue, New York City. 


State Banking Laws 


New York Banking Laws, (1934), $7.59. 
Annotated, containing all amendments 
through July, 1934. W. E. Baldwin, 
Banks-Baldwin Law Publishing Co., 
3730 Euclid Avenue, Cleveland, Ohio. 
Rand M°Nally Bankers Directory, Final 
1935 Edition, $15. Rand MCNally & Co., 
536 So. Clark St., Chicago. 


Legislation affecting banking pending 
in Ist session, 74th Congress, (1935), 
paper 50 cents. A.B.A., Committee on 
Federal Legislation. 


Legislative Trends in Bankifig, 
paper 25 cents. 
State Legislation. 


(1935), 
A.B.A., Committee on 


Program of State Legislation recom- 
mended by the Association, (1935), paper 
25 cents. A.B.A., Committee on State 
Legislation. 


Contemporary Legislative and Banking 
Problems, (1934), paper $1.50. American 
Institute of Banking, 110 E. 42nd Street, 
New York City. 


Legally Authorized Investments § for 
Savings Banks and Trust Funds in the 
state of New York as of December 1, 
1934, paper, gratis. R. L. Day & Co., 14 
Wall Street, New York City. 


U. S. Government Publications 


Instructions relative to the organization 
and powers of national banks, (1928), 





Digest of Federal Banking Laws, (1933 P hl $0.85. Government Printing Office, Wash- 
edition, $5.00, 1934 nt $1). A. aS. am phiets ington, D. C. or U. S. Comptroller of 
Pratt & Sons, ing, S16 Fifteenth Street, one mank Library: Why? Wheret Hewt, CUrrency. 

é ~ (1930). 50 cents. American Bankers Digest of decisions relating to national 
Rand M¢Nally Bankers Directory, (Final Association, 110 E. 42nd Street, New banks, 1864-1926, (1927), 2 vols., $2.25. 
1935 Edition, $15.), Rand MCNally & Co., York City. Committee on Library Government Printing Office, Washington, 
536 So. Clark Street, Chicago, Il. Exhibit. D. C. or U. S. Comptroller of Currency. 
This is compiled expressly for each unusually illuminating comment 1. Save the time of busy execu- 


edition by prominent attorneys in 
each state and each province of 
Canada, the name of the compiler 
appearing at the head of each digest. 

Of the two books written for bank 
directors, we recommend most 
strongly that by Grange, which is 
but a few months off the press, and 
bears the subtitle, ‘‘ A Guide to Cor- 
rect Procedure.’’ The author has 
compiled books of this sort for 35 
years. The publisher announces it 
as replacing ‘‘Conyngton’s Corpora- 
tion Procedure’’ of 1927. 

“The Federal Reserve System,’’ 
by Paul M. Warburg, elicits this 
concise and well founded praise from 
the ABA ‘‘Bank Library’’: ‘‘...an 


from an outstanding banker.’’ 

The pamphlets and government 
publieations here included are, we 
feel, self-explanatory. The majority 
of them are quite recent, and help 
to keep us tuned in on the contem- 
porary scene. 

We should like, in conclusion, to 
add a word about the ABA pam- 
phlet, ‘‘The Bank Library’’. The 
compilers of this pamphlet, which 
contains an informal essay and a 
classified reading guide to books on 
banking, feel that a bank library is 
highly advisable. They have given 
in brief form their conclusions as to 
‘‘what a library will do for the 
bank,’’ and these follow here: 


tives. 

2. Keep the entire organization 
informed of the latest developments 
in the field of its interests. 

3. Obviate costly errors caused 
through lack of facts and latest in- 
formation on matters affecting bank 
problems. 


4. Aid in the training of the bank. 


staff. 

5. Add prestige through library 
contacts. 

If all this is true in a general way, 
it ean be applied particularly to the 
legal side of banking today. The 
bank official is wise who has at least 
a nucleus of the books here recom- 
mended on banking law. 





Deposit Slip Economy 


Many banks have separate forms 
for the deposit slips to be used in 
commercial and savings depart- 
ments. As these forms are used 
more, perhaps, than any others and 
must be produced in large quanti- 
ties, it is a saving to use the same 
form. All that is required is to have 
a place for the number of the book 
for use of savings department cus- 
tomers.—H. W. S. 


Federal Security Act Procedure 


By J. K. LASSER and J. A. GERARDI 
Published by MeGraw-Hill Book 
Company, Ine., New York City 

This is a complete explanation of 
the Securities Act of 1933 together 
with specific instructions as to pro- 
cedure under the act. Complete in- 
structions regarding the prospectus 
for the issuing of securities and 
other like details are given in this 
book. The book is carefully indexed. 
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International Trade Principles 
And Practices 


By PAUL V. HORN 
Published by Prentice-Hall, Ine. 
New York City. Price $5. 

This book is announced to have 
been prepared and adapted for use 
principally in colleges and univer- 
sities. The author states that it is 
intended primarily to form the basis 
of a foundation course in inter- 
national trade principles. 
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@ The new white 
marble home of 
the United States 
Supreme Court. 

Galloway photo 


Extracts From The Constitution! 


Of The United States | 


These excerpts have a direct bearing on cur- 
rent discussion and recent supreme court 
decisions. Government is so important to 
banking now that it is essential that bank- 
ers become familiar with our basic laws. 


ARTICLE I 


Section 1. All legislative powers 
herein granted shall be vested in a 
Congress of the United States, which 
shall consist of a Senate and House 
of Representatives. 

Section 7. All bills for raising 
revenue shall originate in the House 
of Representatives; but the Senate 
may propose or concur with amend- 
ments as on other bills. 


Section 8. The Congress shall 
have power to lay and collect taxes, 
duties, imposts and excises, to pay 
the debts and provide for the com- 
mon defence and general welfare of 
the United States; but all duties, 
imposts and excises shall be uniform 
throughout the United States; * * 
* To regulate commerce with 


542 


foreign nations, and among the 
several states, and with the Indian 
Tribes. 


Section 9. * * * No Money 
shall be drawn from the treasury, 
but in consequence of appropriations 
made by law; and a regular state- 
ment and account of the receipts and 
expenditures of all public money 
shall be published from time to time. 


ARTICLE Il 


Section 1. The executive Power 
shall be vested in a President of the 
United States of America. He shall 
hold his office during the term of 
four years, and, together with the 
Vice President, chosen for the same 
term, be elected, as follows: * * 
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ory 


* Before he enter on the execution | 
of his office, he shall take the follow- | 
ing oath of affirmation: ‘‘I do 
solemnly swear (or affirm) that | 
will faithfully execute the office of 
President of the United States, and 
will to the best of my ability pre- F 
serve, protect, and defend the Con- | 
stitution of the United States.”’ 


ARTICLE Ill 


Section 1. The judicial power of 
the United States, shall be vested in F 
one supreme court, and in such 
inferior courts as the Congress may FF 
from time to time ordain and 
establish. The Judges, both of the 
supreme and inferior courts, shall 
hold their offices during good be 
havior, and shall, at stated times, § 
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THE UNITED STATES IN 1783. 


© Rand M®Nally & Co. 


receive for their services, a compen- 
sation, which shall not be diminished 
during their continuance in office. 


Section 2. The judicial power 
shall extend to all cases, in law and 
equity, arising under this Constitu- 
tion, the laws of the United States, 
and treaties made, or which shall be 
made, under their authority ;—+to all 
eases affecting ambassadors, other 
public ministers and consuls ;—to all 
cases of admiralty and maritime 
jurisdiction ;—to controversies to 
which the United States shall be a 
party ;—to controversies between two 
or more states ;—between a state and 
citizens of another state ;—between 
citizens of different states ;—between 
citizens of the same state claiming 
lands under grants of different 
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states, and between a state, or the 
citizens thereof, and foreign states, 
citizens, or subjects. 

In all cases affecting ambassadors, 
other public ministers and consuls, 
and those in which a state shall be 
party, the supreme court shall have 
original jurisdiction. In all the 
other cases before mentioned, the 
supreme court shall have appellate 
jurisdiction, both as to law and fact, 
with such exceptions, and under such 
regulations as the Congress shall 
make. 


ARTICLE V 


The Congress, whenever two thirds 
of both houses shall deem it neces- 
sary, shall propose amendments to 


this Constitution, or, on the applica- 
tion of the legislatures of two thirds 
of the several states, shall call a 
convention for proposing amend- 
ments, which, in either case, shall be 
valid to all intents and purposes, as 
part of this constitution, when rati- 
fied by the legislatures of three- 
fourths of the several states, or by 
conventions in three-fourths thereof, 
as the one or the other mode of rati- 
fication may be proposed by the Con- 
gress; provided that no amendment 
which may be made prior to the year 
one thousand eight hundred and 
eight shall in any manner affect the 
first and fourth clauses in the ninth 
section of the first article; and that 
no state, without its consent, slrall be 
deprived of its equal suffrage in the 
Senate. 


ARTICLE VI 


This Constitution, and the laws of 
the United States which shall be 
made in pursuance thereof; and all 
treaties made, or which shall be 
made, under the authority of the 
United States, shall be the supreme 
law of the land; and the judges in 
every state shall be bound thereby, 
anything in the Constitution or laws 
of any state to the contrary notwith- 
standing. 

The senators and representatives 
before mentioned, and the members . 
of the several state legislatures, and 
all executive and judicial officers, 
both of the United States and of 
the several states, shall be bound by 
oath or affirmation, to support this 
Constitution; but no religious test 
shall ever be required as a qualifica- 
tion to any office or public trust 
under the United States. 


AMENDMENTS 
ARTICLE X 


The powers not delegated to the 
United States by the Constitution, 
nor prohibited by it to the states, are 
reserved to the states respectively, 
or to the people. 


ARTICLE XVI 


The Congress shall have power to , 
lay and collect taxes on incomes, 
from whatever source derived, with- 
out apportionment among the sev- 
eral states and without regard to 
any census or enumeration. 
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Two Veterans 





D. T. McCann 


By D. T. McCANN 


President, Junction City (Ohio) 
Banking Co. 


a wise head to run any business 

economically and_ profitably. 
That is even more true now than 
formerly, especially in the banking 
business, as we have many problems 
now that we did not have a few 
years ago. 

I’ll be 91 years old this coming 
November, and I never felt better 
in my life. I do not know that I 
am the oldest bank president of the 
United States, but surely [ am 
among the older ones, at least. I 
have better health now than when 
I was a young man, and I’ve missed 
only one board meeting since this 
bank was organized. I’ve had only 
two light spells of sickness in 40 
years. 


[ IS an old saying that it takes 


® No, sir, I’m not going to quit. 
I’m just getting my second breath 
and the new banking laws don’t 
worry me at all. I intend to keep 
right on banking, no matter what 
Congress does. 

For myself, I am not very en- 


perience, is always worthy of our grave consideration. We offer here 


Discuss 


“What Banking Needs’ 


thusiastie about the so-called gov- 
ernment ownership or government 
zontrol of banks. However, we must 
admit that the guarantee of deposits 
by the Federal Deposit Insurance 
Corporation did restore confidence 
of the people in the banks. This is 
shown by the increase in deposits in 
nearly every bank in the country. 
In our ease, we were very fortunate 
in not losing the confidence of the 
people in the troubled times, yet 
even here our deposits have in- 
creased over one hundred per cent 
in the past few months. 

If all banks are required to join 
the national system, it might be pos- 
sible to eliminate some of the ex- 
pense in the way of examinations, 
as at present we sometimes have the 
state examiners one week and 
shortly after we have the F.D.L.C. 
examiners. This, in my opinion, is 
an unnecessary duplication of costs 
that should be eliminated. So if all 
banks were operated under one 
supervising department, it might be 
much better for us all. 


@ I remember when there wasn’t a 
bank in Perry County. The first 
bank was organized in 1872. I re- 
member back in 1868, when there 
were no banks. I was a grain buyer 
and wanted to buy a earload of corn. 
I got together $400 in coins and 
bills, put it in a sack and started to 
New Lexington, where stock and 
grain sales were held each Satur- 
day. I carried that sack around one 
whole day, till midnight, but finally 
decided it was too risky to carry it 
with me any longer. I gave it to 
a hotel keeper whom I had never seen 
before, to keep for me. He wouldn’t 
even give me a receipt for it, but it 


The advice of our elders, based on mature judgment and years of ex- 


the opinions of two veteran bankers on matters of timely interest. 
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was kept safely! How much better 
is our banking system of today! 

I surely think we are on the eve f 
of more prosperous times. The 
banker, as well as nearly every other 
business man, has learned a good, 
though expensive, lesson in the past 
few years. However, with farm 
prices advancing materially (which 
after all is the backbone of pros. § 
perity) the future looks much 
brighter. Our earnings for the first 
half of this year were much better 
than they have been for several 
years. 

























By C. S. HAMMOND 
Retired Illinois Banker 


As I have recently rounded my 
seventy-ninth mile post and am an | 
ex-banker who has passed through | 
three or four panics, I wonder if 
from my experience I may not call 
attention to a few things that might 
help in making better banking laws. 

I think that every institution that 
accepts the deposits of the people | 
should be obliged to take out a char- 
ter under Uncle Sam and be abso- 
lutely under his control. 





@ Examine the qualifications of all 
who are to act as officers or diree- 
tors. Also make sure of the need 
of additional banking facilities, be- 
fore a new charter is issued. No 
capital less than $100,000, except 
where the population is less than 
10,000. 

When deposits reach $5,000,000, 
the bank should be required to buy 
$25,000 worth of U. S. bonds and 


(Continued on page 550) 
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The finest possible 
*|RECORDAK advertisement 


HE best advertisement for Recordak is the story its users have 

to tell. Here is a partial list of representative banks which have 
had experience with Recordak. Some are the largest in their locali- 
ties... others are smaller community institutions... all are recognized 
for their stability and progressive management. 
Your bank can capitalize on the painstaking investigation of 
Recordak Systems which the officers of these banks have made. Your 
bank can gain operating efficiency, safety, and speed with the same 
Recordak Systems which have been adopted by these outstanding 
institutions. Recordak Corporation (subsidiary of Eastman Kodak 


Company), 350 Madison Avenue, New York City. 


American Bank & Trust Company, 
Lewiston, Idaho 

Bank of Screven County, Sylvania, Ga. 

Bay State Merchants National Bank of 
Lawrence, Lawrence, Mass. 

Berlin City National Bank, Berlin, N.H. 

The Boonton National Bank, Boonton, 


N.J. 

The’ Broad Street coy ll Bank of 
Trenton, Trenton, New Jers 

The Caldwell National Bank, Caldwell, 


N.J. 

Central Farmers Trust Company, West 
Palm Beach, Florida 

Citizens First National Bank and Trust 
Company, Ridg , New Jersey 

The City National Bank, Clinton, lowa 

City National Bank & Trust Co., Kansas 

ity, Missouri 

The Citizens Savings Bank & Trust Co., 
Hamilton, O. 

—e Guardian Bank, Toledo, 

io 

Commerce Trust Company, Kansas City, 
Missouri 

Commonwealth-Commercial State Bank, 
Detroit, Michigan 

The Coral Gables First National Bank, 
Coral Gables, Florida 

Cranford Trust Company, Cranford, N. 

The Denver National Bank, Denver, Co 

Equitable Trust Company, Wilmington, 
Delaware 

The os National Bank, Binghamton, 


First National Bank, Bilairstown, N. J. 
The First National Bank, Clarion, Iowa 
The First National Bank of Claremont, 
Claremont, Cal. 
The First National Bank of Columbia, 
Columbia, S.C. 
First National Bank of Portland, 
land, Ore. 


. ’ ° 

First National Bank, Des Plaines, Il. 

The First National Bank, Gardner, 
Massachusetts 

First National Bank & Trust Company, 
Greenfield, Massachusetts 

First National Bank of Hastings- 
_ upon-Hudson, N.Y., Hastings-upon- 
» N. 


The First National Bank of Kansas City, 
Mo., Kansas City, Missouri 


First National Bank, Louisville, Kentuck 

First National Bank in Medford, Med. 
ford, Massachusetts 

The First National Bank, Nashville, Ark. 

First National Bank in Palm Beach, Palm 
Beach, Florida 

The First National Bank and Trust Com- 
pany of New Haven, New Haven, Conn. 

The First National Bank at St. James, Sz. 

ae Minnesota 
m4 a National Bank, Spring Valley, 

The First National Bank of Winslow, 
Winslow, Arizona 

The First and Merchants National Bank, 
Middletown, Obio 

The First National Bank and Trust Co. of 
Bridgeport, Bridgeport, Connecticut 

The First National Bank, Zanesville, Ohio 

The First-Stroudsburg ‘National Bank, 
Stroudsburg, Pennsylvania 

Fleetwood Bank, Mt. Vernon, New York 

The Florida National Bank and Trust 
Company at Miami, Miami, Florida 

Fowler State Bank, Fowler, Indiana 

Hadley Falls Trust Company, Holyoke, 
Massachusetts 

The Home National Bank, Meriden, Con- 
necticut 

Liberty Bank of Buffalo, Buffalo, N.Y. 

Liberty National Bank in Ellsworth, 
Ellsworth, Maine 

Little River Bank and Trust Company, 
Miami, Florida 

The Manchester National Bank, Man- 
chester, New Hampshire 

The Manchester Trust Company, Man- 
chester, Connecticut 

——. Banking Corporation, Wash- 
ington, D.C. 

The Mechanics National Bank of 
Worcester, Worcester, Massachusetts 

Mercantile National Bank of Miami 
Beach, Miami Beach, Florida 

Milford National Bank and Trust Com- 
pany, Milford, Massachusetts 

Montclair Trust Company, Montclair, 
New Jersey 

Monterey Bank, Monterey, California 

The National Bank of New Jersey, New 
Brunswick, N.J. 


The National Bank and Trust Company 
of Port Jervis, Port Jervis, N.Y. 

The National Iron Bank of Morristown, 
Morristown, New Jersey 

National State Capital Bank, Concord, 
New Hampshire 

New Haven Bank, NBA, New Haven, Conn. 

Osage Farmers National Bank, Osage, 
Towa 

Passaic National Bank = Trust Com- 
pany, Passaic, New Jers 

The Paterson National Bank of Pater- 
son, Paterson, New J 

Peninsula National Seat. Cedarhurst, 
New York 

The Peoples Savings Bank, Cedar Rapids, 
I 


owa 

The Security Bank of Ponca City, Ponca 
City, Ok 

Plaza Bank of Commerce, Kansas City, 
Missouri 

Port bey om National Bank, Port 
Washington, New York 

Princeton Bank & Trust Company, 
Princeton, New Jersey 

The Riddell National Bank, Brazil, 
Indiana 

Rutherford National Bank, Rxtherford, 
New Jersey 

Security State Bank, Madison, Wisconsin 

Somerville National Bank, Somerville, 
Massachusetts 

State-Planters Bank & Trust Co., Rich- 
mond, Va. 

Third National Bank & Trust Co., Day- 
ton, Ohio 

Union Bank and Trust Co., Kokomo, 
Indiana 

The Union & New Haven Trust Com- 
pany, New Haven, Connecticut 

The United States National Bank, Port- 
land, Ore. 


Vermont-Peoples National Bank, Brat- 
tleboro, Vermont 

Verona Trust Company, Verona, N. J. 

Wachovia Bank and Trust Company, 
Winston-Salem, North Carolina 

Warren National Bank, Peabody, Mass. 

Washington National Bank, Vancouver, 


Wash. 
The Welden National Bank 
Albans, St. Albans, Vt. 


in St. 
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Figures— 


The total expenditure of federal 
emergency organizations during 1934 
is reported to be $4,283,000,000. The 
largest amount was spent by the 
Civil Works Administration ($805,- 
000,000) ; the second largest amount 
by the Federal Emergency Relief 
Administration ($667,000,000) ; the 
third largest amount was spent by 
the Reconstruction Finance Corpor- 
ation in direct loans and expendi- 
tures ($585,000,000); the fourth 
largest was ($332,000,000) spent for 
the Emergency Conservation Work ; 
and the fifth largest was by the 
Agricultural Adjustment Adminis- 
tration ($290,000,000). 


Sales of farms by the Federal 
Land Banks during the first four 
months of 1935 showed an increase 
of more than 100% over the figure 
for the corresponding period in 1934. 
The 12 banks sold 2,298 farms in 
those four months, compared to 
1,196 during the same period last 
year. The largest increases were 
registered in the cotton belt and the 
northwest. 


The Federal Reserve Banks, dur- 
ing the first year of operation under 
the law allowing Federal Reserve 
Banks to make direct loans to indus- 
try, received applications for $235,- 
000,000 worth of loans. Actually, 
however, only $30,000,000 was lent, 
of which about $3,600,000 has been 
repaid. 

More than $3,000,000,000 were 
spent on education in the United 
States in 1933, which is more than 
all other countries in the world put 
together. 


The Agricultural Adjustment Ad- 
ministration estimates that the cash 
income to American farmers in 1934 
was $6,100,000,000 and of this $446,- 
000,000 was contributed by the gov- 
ernment in rental and benefit pay- 
ments including those from cotton 
options actually dispersed among 
producers. This is 7.3% of the 
year’s farm cash income. 


046 


Approximately $157,000,000 was 
lent on farm mortgages by private 
concerns and individuals in the first 
quarter of 1935, compared to $127,- 
000,000 in the first quarter of 1934. 
The figures are estimates based on 
mortgage recordings in over 1,500 
counties representing all sections of 
the country. 


It requires 87 million miles of 
telephone wires to carry the mes- 
sages of the United States, which is 
an average of 69.21 miles per 100 
population. 


HOW MUCH WILL YOU 

CHARGE TO PAY THESE 

37 BILLS FOR ME IF 
| GIVE YOU THE 


| ME FOR ?~\| WROTE 


There were about 3,500 
wholesale houses’ established 
tween 1929 and 1933 than went ow 
of business. At the same time, ther 
were more manufacturers _ sale} 
branches closed than opened, ané 
more agents and brokers businesses 
closed than opened, and more assem. 
blers and country buyers businesses 
closed than opened. So, the tendeney 
is toward increased wholesale dis. 
tribution by wholesale houses. This 
is revealed by the Census of Ameri. 
can Business made by the bureau oi 
the Census. 
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It’s funny what a difference 
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The Economics Of Inflation 


By H. PARKER WILLIS and 
JOHN M. CHAPMAN 
Published by Columbia University Press 
Price $4.50 

This volume has been prepared to 
answer questions as to the causes 
and effects of inflation, as well as the 
arguments for and against it. 

Inflation, particularly as it is 
related to present day American 
monetary policies, is here studied in 
both its theoretical and practical 
aspects. There are chapters on its 
relation to banking, to morfey, and 
to industry; to the farmer and the 
business man—in short to almost 
everyone who is affected by inflation. 
The conclusions reached are impor- 
tant and in many respects unortho- 
dox. 


How War Debts Can Be Paid 


(Continued from page 523) 


great amount of capital. The im- 
portation of these commodities es- 
tablishes credits to foreign accounts 
that are used to pay for exports, 
and to use these credits on the war 
debt account would destroy foreign 
purchasing power in the United 
States. 


Since gold is a commodity that 
should circulate from country to 
country, settling debit balances, it 
would fail as a sole medium to settle 
the war debt because, if the United 
States does not use war debt credits 
to purchase something abroad, gold 
would accumulate in the United 
States and become sterilized insofar 
as serving the purpose from which 
it has derived its value. 


On the other hand, if the United 
States would agree to allocate the 
war debt credits to a certain type of 
goods, or services, and use them in 
receiving payment on the war debt 
account, it would lessen the ten- 
dency of the gold flow towards the 
United States, and at the same time, 
it would help to redistribute the 
metal in such a way that would take 
into consideration the needs for gold 
in the credit structure of the debtor 
countries of the world. 


After eliminating the other items 
in the balance of trade it seems that 
the invisible imports, or tourist ex- 
Penditures, are the only ones left 
Which the United States can con- 


) FiRON AND STEEL] 4 


A COMMERCIAL BANK THAT AFFORDS 


ITS CORRESPONDENTS CLOSE CONTACT 


WITH EVERY IMPORTANT INDUSTRY 


CONTINENTAL ILLINOIS 
NATIONAL BANK AND 
TRUST COMPANY 


OF CHICAGO 


sume in the necessary quantities to 
liquidate the war debts without in- 
terfering with the regular and nor- 
mal commerce of the world. 

This type of expenditure, since 
it is made on foreign soil and ex- 
pended out of credits established 
there, would not disturb our domes- 
tic economy, as the war debt credits 
represent our surplus exports that 
were paid for by the debtors con- 
tracting indebtedness to the United 
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States. By the allocation of these 
eredits for tourist expenditures 
(stimulated above normal) it would 
amount to asking a certain class of 
people in the United States (those 
who ean afford it) to consume more 
foreign travel in the debtor coun- . 
tries. This consumption of travel 
would allow our government to col- 
lect the war debts and reduce the 
tax burden in the United States by 
that amount. 
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‘hen accumulated experi- 
ence of The First National 
Bank of Chicago covers more 
than seventy years. 
Divisional Organization since 
1905 has developed direct 
contacts between officers of 
the bank and its customers. 


Correspondent banks have 
found the relationships 
under the plan both pleasant 
and profitable. 


The First National 
Bank of Chicago 


Charter Number Eight 





The 














Complete Credit Record 
On One Card 


(Oontinued from page 529) 


of $1,207. Directly below, in the same 
column, but in the ‘‘ Indebtedness to 
Bank’’ section, it is shown that the 
account’s indebtedness reached a 
maximum of $500 during the same 
month, and this had been reduced 
to a minimum of $400, indicating 
that a $100 payment had been made 
on the note. 

In the space below, the financial 
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statement of the account is reduced 
to ratios, these being calculated for 
current worth, sales, profits, and so 
on. 

Joseph R. Lorett, manager of the 
credit department, stresses several 
advantages resulting from the use of 
this compact credit record. First of 
all, comparative information about 
each account is always available for 
instantaneous reference of bank offi- 
cers in making loans, handling col- 
lections, and when necessary in 
extending loans. Secondly, it elim- 


inates the necessity of referring t 
the various other credit records, ex. 
cept when it is essential to secure 
more detailed information for any 
specific purpose. Third, the file o°. 
eupies little space in the credit 
office. Finally, loan officers do not 
spend as much time as formerly jp 
appraising the individual account, 
This is done for them in the eredit 
department, where the information 
is incorporated in this credit report. 

And the use of this record has been 
an important factor in speeding up 
collection and safeguarding the bank 
against losses growing out of the 
unwise extension of credit to weak 
accounts. 

The ecard, designed especially for 
the Colorado National Bank, is of 
sufficient size to fit in a regulation 
eredit folder along with the other 
papers, such as financial statements, 


loan applications and correspond. | 


ence. 


In addition to speeding up collec. | 


tion of loans, this record has been 
the direct means of building up 
average balances. These are reviewed 
monthly. As soon as the account's 
average balance falls below normal 
requirements an effort is made to 
build it up. In this way the compaet 
record has offered an element of 
safety, which is highly important in 
handling loans and their collection 





Real Estate Loan File 
Fast And Dependable 


(Continued from page 525) 


knows that it is at the bottom of the | 


file in the folder, and he can get to 
it quickly by lifting the other 
papers. The saving in time and effort 
is most marked when the officer has 
before him a number of loan folders, 
in each of which he may inspect only 
one or two papers to ascertain cer- 
tain facts. The order in which the 
papers are fastened in the folder 
serves as a ‘‘quick find index.’ 
Finally, we devised an index shett, 
on which the documents contained 
in the folder are listed, with the 
number of papers required in each 


case, the date each was received, and | 
containing also the signatures of the | 


officers who have examined and ap- 
proved them prior to filing. This 
sheet, which is fastened over the top- 
most document, serves two purposes. 
First, by listing the documents 1 
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the order they are filed in the folder 
it eliminates the possibility of any 
being overlooked, either in filing or 
when the loan is inspected. Second- 
ly, it assures that each of the docu- 
ments has been properly checked for 
accuracy by a qualified officer of the 
bank, as indicated by the signatures. 
In addition, there is space at the 
bottom of the sheet on which special 
comments are noted for the informa- 
tion of those inspecting the loan. 
When the loan is originally ar- 
ranged for, this sheet is filled out to 
indicate what documents are re- 
quired, and the number of documents 
under each heading is inserted in 
the second column under the head- 
ing, ‘‘Papers Required.’’ When the 
papers are received the date is noted 
in the next column, and the initial 
of the person who has examined and 
approved the particular documents 
is placed in the last column. When 
the loan is finally completed and 
ready for permanent filing special 
comments are added to the sheet, in 
the space provided therefor, and 
some loan officer then examines the 
file and indicates whether or not the 
documents are all in proper order. 
The date of this authorization ap- 
pears to the left of the signature. 
The number of the loan, the amount, 
the date, escrow number, and the 
name and address of borrower, are 
entered at the top of the sheet. 


Turndowns That Inspire 
(Continued from page 531) 

The man was silent for some 
minutes. Then: ‘‘That bank lost so 
many thousand dollars this second 
banker wouldn’t have believed it. 
I didn’t tell him about it. Nor did 
I tell him how I felt about his story 
about that clothing store. I felt it, 
beeause I had experienced it—the 
second time I had my building sup- 
ply business taken away from me. 
The questions he asked and the 
stories he told made me see why I 
had failed—it doesn’t trouble me 
any more that I did fail. 

“The thing that troubles me now 
is this. Both times that I was closed 
up, [had built up a very fair volume 
of business and was theoretically 
making. money. My bankers ap- 
proved of my financial statements. 
They weren’t any more favorable to 
me than is the average. And they 
believed in me, were glad to let me 





A correspondent banking 
connection with assurance 
of individual attention 


It is traditional at The Northern Trust Company that our 
officers and personnel devote close, individual attention to 
the problems brought to us by clients. The development 
of friendly customer relations is a requisite here. And in 
the forty-six years of its history the bank has made many 
staunch friends. From bankers throughout the country 


who appreciate a correspondent connection of this nature, 


inquiries are invited. 


THE NORTHERN 
TRUST COMPANY 


NORTHWEST CORNER LA SALLE AND MONROE STREETS, CHICAGO 





have money to go ahead on, when I 
showed them what I had done. 

**But neither one of them took 
time to tell me stories that would 
show me just how to think about my 
business. There’s business romance 
and drama around here, plenty of it, 
plenty of it that can be disguised 
when necessary so that its owner 
would never recognize it. 

‘‘That business romance can be 
presented to make a young man do 
some thinking. That is what I 
needed all along. The banker can 
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make a young man ask himself ques- 
tions, if he won’t talk to the young 
man in terms of finance, interest, 
discount, or anything like that. I 
believe that there’s one appeal he 
can always use in asking a young 
man to investigate thoroughly. That 
is an appeal based on the fact that 
the bank lends its depositors’ money. 
I know it would have worked with 
me. 


‘‘The reason I’m going to start 
over is that the banker made me 
think of business with new ideas, 
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and individuals 
move from your city to 
the Newark territory, 
give them a letter of 


introduction to New 


Jersey’s largest bank. 


UNION TRUST 


MEMBER FEDERAL RESERVE SYSTEM © NEWARK NEW JERSEY 


ideas about using money as a tool 
to work with rather than something 
to be worked for. I would not trust 
any banker to be infallible, for I’ve 
had two good bankers make mistakes 
with me. But this one made no mis- 
takes with me. He told me how to 
direct my own thinking.’’ 


It is a great knack to be patient 
when a customer is irritated, but it 
is a knack that every teller must 
cultivate. 
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Our Statement Folders 
Educate Customers 
(Continued from page 539) 


This explanation of service charges 
was continued throughout the bal- 
ance of the year—with such degree 
of suecess that, in our December 
statement, we were able to say: ‘‘ As 
a great majority now thoroughly 
understand, valuable service cannot 
be rendered free, and any institution, 
which violates that principle cannot 
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provide the 
safety.”’ 


greatest degree of 


During 1935 we have continued | 
to build confidence in our bank, by 


further explanations of our loan 


policy and by constant reiteration of | 


our determination to safeguard the 
depositor’s funds. The nomenclature 
of these messages has been kept sim- 
ple enough for every depositor to 
understand. The physical appear. 
ance of the folders has been in keep. 
ing with the verbal simplicity of the 
messages—the whole thing planned 


to convey a straight-forward, unen. | 


bellished, and reasonable discussion 
of how we were meeting the prob- 
lem of protecting the depositor and 
seeping the bank on a paying basis. 

We feel, definitely, that these 
folders have been the silent mes- 
sengers which have, in no small 


measure, ‘‘paved the way’’ for con- | 


tinued success and progress. 


Two Veterans Discuss What | 


Banking Needs 


(Continued from page 544) 
deposit them with the district re- 
serve bank under ‘‘surplus.’’ Each 
time a bank adds $5,000,000, in- 


crease by $25,000 the U. S. bonds | 


in the surplus. Fifty per cent of 
a bank’s capital should be invested 
in U. S. bonds, and 50% in state, 
county, city, school, and road bonds. 
Capital stock should be subject to 
double assessment until surplus 
equals capital stock; then no extra 
assessment to be made against it. 


Capital and surplus can at no 
time be used as a basis upon which 
to borrow funds. When starting, 
two bankers, from different congres- 
sional districts, appointed ‘by the 
State Bankers Association, and an 
expert examiner from Washington, 
also one from the local reserve bank 
should go over the ground to deter- 
mine the need of more banking 
service. Also they should examine 
any bank then in business, both as 
to qualifications and soundness. 
They should go deep into character 
and fitness of the officers of any new 
organization. 

One examiner would remain and 
be present at the first election, ready 
to explain the double liability and 
the oath all directors must take. 

No officer should serve more than 
one bank. All who handle cash, 













note 
und 


ing. 
the 
den 
it | 
bat 
yea 
the 
bat 
sto 


95! 


Th 





e (of 


‘inued | 


ik, by 


loan 


ion of 


'd the 
lature 
t sim- 
or to 
)pear- 
keep. 
of the 
anned 


nem. | 


1ssion 
prob- 
r and 


basis. | 


these 
mes- 


Small | 


* con- | 


j 


' 


Vhat | 


t re- 
Each 


, in- 


yonds | 


nt of 
ested 
state, 
onds. 
et to 
rplus 
extra 
it. 

t no 
vhich 
ting, 


gres- | 


~ the 
d an 
eton, 
bank 
eter- 
king 
mine 
ch as 
ness. 
acter 
new 


and 
eady 

and 
xe. 
than 
cash, 


1935 


notes, securities, or checks should be 
ynder bond. 

No bank should own its own build- 
ing. They are a bad investment, if 
the bank fails. If the locality and 
demand is for a building, then build 
it outside of the bank and let the 
bank take a lease for a period of 
years. No bank officer should be on 
the building committee, and the 
bank should not lend on, or take 
stock in, the building. 

A bank should be allowed to lend 
25% of its deposits upon real estate 
at 60% valuation in its Jocality. 
These loans could be for five years, 
with consent for renewal for five 
more years, provided all interest has 
been paid at due date—payments to 
be 5% ; interest, 4% ; and principal 
payment, 1%. 

Up to 25% of deposits could be 
lent to individuals, firms, and part- 
ners — provided borrowers make a 
full open statement under oath of 
their condition; this statement to be 
a part of the conditions upon which 
the loan is made. 

Up to 25% of deposits could be 
used in buying good commercial 
paper. 

This leaves 25% of deposits to be 
kept on hand at all times in order 
to take care of daily business. 





More Comments On Correspon- 
dent Bank Representatives 


By F. D. FORSYTH, Cashier, 
Bank of Athens, Athens, O. 


I have read with a great deal of 
interest the comments of Mr. Hy W. 
Sanders on the articles on country 
banks and their city correspondents. 

I heartily agree with Mr. Sanders’ 
statement that the services offered 
by the First National Bank of Louis- 
ville are of the kind that any state 
bankers association could well afford 
to promote. The Louisville bank, I 
feel, is doing a splendid piece of work 
and should be highly commended 
for the progressive step it has taken 
in offering education and assistance 
to the bankers of its district. This 
work should, and no doubt will, 
greatly strengthen relations with 
Its correspondent banks, and the 
number of its accounts from this 
source should greatly increase. 

A number of years ago I suggested 
to a president of the state bankers 
association of this state that the 
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Our correspondents are able to offer their 
customers improved service in this area 
through two National City features: Night 
Transit, and direct sendings of three-fourths 


of our Fourth District items. 


Either of these features by itself would 
speed up transit considerably. Together 


they cut many routings to a fraction of 
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organization could do a great amount 
of good for its country bank members 
by cooperating in working out a uni- 
form system of accounting for coun- 
try banks and in promoting its adop- 
tion. At that time, nothing was done 
about it, but during the past two or 
three years, the Ohio Bankers Asso- 
ciation has been doing a very com- 
mendable piece of work in promoting 
a uniform system for the analysis of 
aecounts and the adoption of meas- 
ured service charges on a reasonable 
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basis. I believe that this work will 
result in a stronger organization and 
that all of the banks of the state will 
be greatly benefited. 

Mr. Sanders is evidently a city 
bank representative and is apparent- 
ly slightly resentful towards my 
article in the April issue. That is | 
the attitude I had hoped to arouse. 
Ifthe article had not done so, I 
would have been disappointed and 
would have considered it not worth 
the time and space devoted to it. 
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Advertising Copy 
from Subseribers 


Chicago Journal of Commerce readers say— 


““We rely more upon your publication for business news, Washington develop- 
ments, and accurate quotations than on any other publication that comes to 
this office.”’ 
Illinois 
‘Several years ago we compared several financial newspapers with your paper. 
. .. We have been a regular subscriber ever since. ... In our opinion your pub- 
lication is the best we have ever had.” 
Indiana 
<j. 
“‘The Chicago Journal of Commerce has become an integral part of the daily 
business of this institution.... We find that it covers so many phases of the 
business world of interest to ourselves, as well as to our clients, that we could 
hardly get along satisfactorily without it.” 
Towa 
‘We have been a regular subscriber for the past ten years or more. The edi- 
torials and news columns are always interesting. If it were necessary for us to 
subscribe to one newspaper, you may sure it would be the Chicago Journal of 





he frequently operates his bank with 
only a small force of clerks to help 
him and he has practically no person 
with whom he can intelligently dis. | 
cuss his problems. 

Too many times, the country 
banker, although willing and anxious 
to do so, cannot go to the city in 
order to discuss his problems with | 
his friends because of the necessity 
of being on the job at all times. He 
does not expect nor does he want 
help brought to him on a plate, if | 
know anything about a country 
banker, and I have been one and 
have been associated with country 
bankers for nearly 25 years. I be. 
lieve, in fact, that the average coun- 
try banker would resent a paternal- 
istic attitude and that the city 
banker who attempted to serve him 
on a platter would soon find himself 
very much in disfavor. 

I still maintain, however, that 
while the city bank representatives 
with whom I have come in contact 
have been nearly 100% men of de- 
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Commerce.” 


Michigan 


sound «- 


“‘The completeness with which the business news and developments in Wash- 
ington are covered is the very best which comes to our bank and we always feel 
safe in relying on the accuracy of quotations contained therein.” 


Minnesota 


‘*We receive, every morning, some metropolitan papers and the Chicago Journal 


of Commerce. 
for the Journal of Commerce. 


It may please you to know that many of our farmer friends ask 
They, as well as we, depend on the Journal.” 


Wisconsin 


Chicago Journal of Commerce 


= AND LA SALLE STREET JOURNAL —= 


12 East Grand Avenue, Chicago 


“The daily business and financial newspaper 
of the Central West’’ 


Because of many pleasant experi- 
ences, I know of the very kindly and 
helpful attitude of the city banks 
toward their country bank corre- 
spondents and, in fact, toward any 
country banker, whether or not a 
customer, and of the willingness of 
those bankers to be of assistance in 
solving the problems of the country 
banker. And I have never known of 
one of them to not back up the cor- 
diality of its representative to the 
fullest exent. All the city bankers 
that I have met are men of the high- 
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est type, persistent students of the 
business, hard working men and 
most sincere in their attitude toward 
their customers. They do, however, 
have an advantage over the average 
country banker. Because of their 
opportunity, due to the number of 
them associated together in one place 
of business, they can discuss with 
each other the multitudinous prob- 
lems which are constantly arising in 
the banking business today. This 
advantage is denied the average 
country banker for the reason that 





RAND M°NALLY BANKERS MONTHLY SEPTEMBER 1935 


lightful personality, too many of 
them have been primarily salesmen, 
rather than bankers with ability to 
give advice and assistance in con- 
nection with the business they were 
supposed to represent. 


Regulation Of The Small 


Loan Business 
By LOUIS N. ROBINSON and 
ROLF NUGENT 
Published by Russell Sage Foundation, 
New York City. Price $3. 

This book is announced as the 
final volume of a small loan series 
of books which have been published 
by the Russell Sage Foundation. 
The series was begun in 1921. This 
book is announced to be a summary 
of previous publications of the 
series. The book explains that the 
term ‘‘small loan business’’ is used 
in its narrow specific sense. It 
refers to a business whose loans 
have always been confined to small 
sums. The principal securities re- 
quired by lenders have been chattel 
mortgages on household furniture, 
assignment of wages, or simple 
promissory notes. 


The president of a bank can 
usually make more money for the 
stockholders by using every spare 
minute to check through credit files 
than in any other way. 
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The Investment Portfolio 





This Portfolio Improved 


Results Of A Consistent Investment Policy 


During the past 12 months, the investment portfolio of the Blank 
National Bank has shown exceptional improvement in quality, 


also in actual market value. 


The senior partner of Geo. D. 


Bushnell and Associates, reviewing the results, explains how they 
were obtained and how they may be duplicated in any bank. 


HE first meeting of the per- 
TT anes investment committee 
of the Blank National Bank, 
held early in July was reported in 
the August 1934 issue of Bankers 
Monthly, and each meeting since 
that time has been reported. The 
Investment Committee of the Blank 
National Bank succeeded a _ tem- 
porary committee which had oper- 
ated for a short time. The committee 
is composed of two directors of the 
bank, Aldred (who is chairman of 
the committee) and Sampson; the 
president of the bank, Marsh; and 
the secretary of the bank, Constad. 
The three first named are the voting 
members. The president reports 
funds available for investment, the 
secretary keeps all records of the 
meetings, prepares all information 
in connection with securities in the 
account, or considered for purchase, 
and under direction of the commit- 
tee executes all purchases and sales. 
The general policies adopted by 
the committee are—to improve the 
account, with the ultimate end of 
having only investment grade issues 
in it; to maintain proper diversion 
of risk in the groups and individual 
issues; and to arrange maturities in 
more regular sequence. 
In order to see just how effective 
the work of the committee has been, 
the following summary of the steps 


By GEO. D. BUSHNELL 


taken and the results since the pres- 
ent committee started on July 3, 
1934, will indicate the practical 
benefits that result from conserva- 
tive, careful, and frequent consider- 
ation of a bank investment portfolio. 

On July 2, 1934, the account of 
the Blank National Bank (exclusive 
of Governments and Municipals) 
totaled $551,000 par value, $459,271 
book value, and $461,768 markct 
value, a margin of market over book 
of only about $2,500. This was less 
than 4% of 1% of the account and 
an inadequate reserve. 

The quality of the account on that 
date also was far below what it 
should be. Between 20 and 25% of 
the par amount of the account was 
in speculative and defaulted issues, 
earried on the books at $65,607. 
Many of these issues had been in 
default for some time, with small 
prospects of return to an income 
status. Others were borderline be- 
tween speculative and default, a few 
in better position. All this group 
was posted for constant review, with 
a view to sale at proper times. 

It is interesting to see just how 
effective the work of a committee 
ean be when they really study their 
investment problems and act upon 


RAND M°NALLY BANKERS MONTHLY SEPTEMBER 1935 


information and judgment that is 
based upon facts. The defaulted 
issues have all been sold and the pro- 
ceeds reinvested in good grade secu- 
rities. By waiting to sell at appro- 
priate times, a total of $70,522 was 
received from issues sold (including 
defaults) or over $5,000 in excess of 
the book values. As a practical illus- 
tration, the foreign group may be 
taken, since it is in the shape desired 
by the committee—that is, all the 
present issues are of investment 
grade (AAA to A) and the issues 
sold were sold at various times that 
seemed favorable. 


FOREIGN 
e| 8. | 38 
% =| 28 |scs 
3 ISSUE >| FO | 33d 
Fe a | 35 | 48s 
=a =2 
AA |Dominion of Canada. . ~ 10,000110,000.00,11,400.00 
5’s due 1952 
AA Province of Ontario. ..... 5, 000) 5, 000.00 5,800.00 
5’s due 1959 
Kingdom of Norw ee 5,000 4,900.00: 5,106.25 
Ext'l 544's due 1965 
BBB ®Rep. of RE dacecee 5,000 4,900.00, 4,750.00 
Ext’l 6's due 1957 
BB —_ = a | . ae 5,000) 4,000.00 3,925.00 
194: 
DDD “tio Grande | eee 5,000, 800.00 1,143.75 
| i 
DDD State of ee BG teactwe ss 3,000, 517.50; 592.50 
_|_ 6's due 1968 





Explanation of Lists 


Issues preceded by ® were ra re in the account and 
were sold or called in the period July 2, 1934 to sagen 6 6, 1935. 

Issues in black type were purchased py ey 

— issue shown were in the account at July 2, "1034 and 
retaii 

Note: The Swift & Co. and Armour & Co. issues were 


purchased during the period and subsequently called. In 
the list they are shown as purchases. article under 
“Industrials” for discussion of these. 
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It should be noted that the invest- 
ment grade issues are all substantial- 
ly above the values of July 2, 1934, 
in fact a total of $906.25 better. By 
selling the medium grade foreign 
issues, further gains have been made. 
The Republic of Argentina Ext’] 6’s, 
due 1957, were quoted at 8234 on 
July 2, 1934. These were held, being 
followed closely, until February 10 
and 11 of this year, when they were 
sold at 95. At the same time, the 
Republic of Poland 6’s, due 1940, 
were sold at 78%. By temporary 
holding and sale at favorable times, 
the committee realized a gain over 
the July 2, 1934 figures of $1,012.50. 
At the present time, the markets on 
these issues are only slightly above 
the sale price several months ago. 
In the low grade portion of the 
foreign group there were two South 
American issues: Rio Grande do Sul 
7’s, of 1966, and State of Sao Paulo 
6’s, of 1968. At July 2, 1934, the 
markets on these were respectively 
19 and 1934. In September of 1934 
both issues were sold 221% to 23. 
Currently (August 6, 1935) they are 
quoted at 14 to 15. 

The total result of the committee’s 
work on the foreign group has been 
to retain the investment grade issues, 
with an increase in value at present 
over a year ago, to sell the medium 
grade issues at prices close to their 
highs in recent months, and to sell 
the low grades at prices much above 
present or recent ones. To those in- 
terested in the figures, the gain from 
holding was $906.25, the net gain in 
the sales over July 2, 1934 was 
$1,263.25, or a total of $2,170.50. 

Fortunately, the committee did 
not favor the ‘‘do nothing’’ policy 
favored by some, for if they had 
continued to hold all issues the net 
result would be an account still un- 
suitable for its purpose. 


In the next group, the industrials, 
the result of called issues is seen, and 
also the result of improvement in 
good issues that were held because 
the companies represented were 
showing substantial improvement 
and so the bonds were likely to be 
also improved in quality and stand- 
ing. Several issues so improved as 
to be classified in the investment 
group. Among these were Crane Co. 
5’s, of 1940, International Cement 
Co. 5’s, of 1948, Remington Rand 
514’s, of 1947, with other quality 
improvements in Firestone Cotton 
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Mills 5’s, of 1948, and Chile Copper 
5’s, due 1947. 

The only sale from this group was 
that of the Western Newspaper 
Union Deb. 6’s, due 1944, sold April 
5, 1935 at 52. This was 12 points 
above the book value, and about the 
same above the July 2, 1934 price. 
The quotations on this issue ranged 
from a high of 5914 in February 
1935 to a low of 21 in July, 1935, so 
the sale was obviously made at a 
favorable time. 

Many issues were called, two of 
which had been purchased dur- 
ing the year. One, the Swift and 
Co. Ist 5’s, due 1944, at 10214 on 
July 1, 1935 had been purchased the 
previous September at 10314, well 
before calling of high grade issues 
started. In spite of the slight dif- 
ference between cost and eall, the 
bank had the advantage of an income 
of better proportions than the aver- 
age on the grade of security. Later, 
Armour and Co. (Del) Ist 514’s, 
due 1943, were purchased, but in 
view of the possibility of call of that 
issue at the call price of 105, the 
committee waited to buy the issue 
until they could get it at call price, 
which was done April 5, 1935. The 
result of this has been a net income 
of 544% from date of purchase to 
the call date September 7. Other 
issues called were American Rolling 
Mills 5’s, of 1938, Sinelair Consoli- 
dated Oil 7’s, of 1937, Dodge Bros. 
6’s, due 1940, and Pure Oil 5’s, due 
1940. 

In general the industrials did well. 
The only one sold was at a favorable 
time, the issues held have substan- 
tially improved, in both quality and 
market, and the entire group is on 
the way to the desired goal. Pur- 
chases made are at advanced mar- 
kets over their cost and the group is 
in excellent position for further im- 
provement in quality. 

During the past year, there has 
been no group of securities that have 
been more erratic, perhaps, than the 
rails, but here again generalities are 





¢ It must be understood that 

this article is in no way a 
recommendation by either the 
author or this magazine as to 
what action any bank should 
take on any specific issue 
mentioned. 


likely to be dangerous. In any mar. 
ket movement, of long or short 
swing, in any group, it must always 
be remembered that the averages of 
the group are the result of a large 
number of individual issues. There- 
fore, at any time, some are improy- 
ing while others are declining. In 
the rail group, it is interesting to 
see the net effect upon the individual 
issues, 





INDUSTRIALS 
| 3% 
3 ISSUE > a 
= ~ es 
AAA Amer. Tob. Co. Deb........ 5,000 5,000.00) 5,300.00 
4’s due 1951 


AAA Cudahy Packing Co........ 
Ist 5’s due 1946 
Swift & Co. Ist S. F........ 
5’s due 1944 
AA Firestone Cotton Mis. 
5’s due 1948 
Armour & Co. (Del.)..... 
Ist “‘A”’ 549’s due 1943 
A Bethlehem Steel Corp... . 
P.M. & Imp. 5's due 1936 
A California Pkg. Co... . 
Conv. Deb. 5's due 1940 
A Chicago Daily News 
A 
A 


4,000 4,000.00 4,150.00 
5,000 5,156.25 5,125.00 
5,000 5,043.75, 5,167.50 
5,000 5,250.00) 5,250.00 
. . 10,000 10,000.00) 10,400.00 


9,000 8,730.00) 9,393.75 


Shoda 5,000 4,900.00, 5,225.00 
5’s due 1945 
Crane Co. 8. F. Notes. ..... 3,000 2,820.00 3,116.25 
5’s due 1940 
Internat’! Cement........ 4,000 3,600.00) 4,150.00 
5’s due 1948 
Dodge Bros. Conv........ 8,000 8,000.00) 8,400.00 
Deb. 6’s due 1940 
A Kimberly Clark Corp. 5,000 4,800.00 5,062.50 
Ist 5’s due 1943 
A Nat'l Dairy Prod.......... 8,000 7,620.00) 8,310.00 
514’s due 1948 
A Remington-Rand.......... 5,000 4,700.00 5,200.00 
Deb. 59's due 1947 
A Revere Copper & Brass..... 5,000 5,400.00 5,400.00 


Ist 6’s due 1945 
Sinclair Cons. Oil......... 
7's due 1937 


10,000 10,000.00, 10,100.00 


BBB American Ice Co. Deb....... 5,000 3,375.00, 3,750.00 
5's due 1953 
BBB Allis-Chalmers Mfg. Co...... 8,000 7,580.00 8,131.00 
Deb. 5's due 1937 
American Rolling Mills.... 5,000 5,100.00 5,050.00 
Conv. Nts 5’s due 1938 
BBB Chile Copper Co. Deb....... 5,000 4,250.00 4,812.50 
5’s due 1947 
BBB B. F. Goodrich Co. Conv.... 5,000 4,100.00) 4,875.00 
Deb. 6’s due 1945 
BBB Libby, McNeil & Libby Ist.. 6,000 5,640.00) 6,292.50 
5’s due 1942 
BBB McKesson & Robbins....... 5,000 4,825.00 5,000.00 
51's due 1950 
Pure Oil Notes............ 5,000 4,800.00 5,037.50 
5’s due 1940 
BBB United Drug Co. 8. F....... 5,000 4,000.00) 4,725.00 


5’s due 1953 
BBB U.S. Rubber Co. Ist & Ref. 
5’s due 1947 


4,100.00) 4,863.50 


BBB Wheeling Steel Corp. Ist &.. 10,000 8,000.00 10,062.50 
Ref. 4'4's due 1953 
BB W. F. Hall Ptg. 1st & Coll... 5,000 3,900.00, 3,600.00 


6’s due 1947 . 
CCC Western Newspaper Union 
Deb. 6's due 1944 


4,000 1,600.00) 2,080.00 


On July 2, 1934, the rail group 
consisted of a total par amount of 
$148,500—$55,000 in investment 
grade, $21,000 in semi-investment 
grade, $41,000 in speculative and 
$31,500 in default grade. A little 
over a third of the account was in 
the lowest grade and a total of half 
the account in the two grades, specu- 
lative and default. The present 
account consists of par value of 
$128,000, of which $85,000 is in in- 
vestment grade (Over 75% of the 
total), $16,000 in semi-investment, 
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$27,000 in speculative, and none in 
default. 

In a little over a year the entire 
aspect of the account has changed. 
It is now predominantly an invest- 
ment calibre portfolio, where it was 
formerly half speculative. By refer- 
ence to the listing of the rail group, 
it will be noted that the following is 
true, in spite of the fact that the 
rails as a class have not improved in 
markets like the other groups. 

First : undesirable issues sold were 
at totals well over book values. 

Second: the total present market 
value of bonds purchased is substan- 
tially over their cost. 

Third: In addition to the quality 
improvement (and, in fact, because 
of it), the relation of market to book 
value has improved considerably. 


RAILS 


ISSUE 


Rating 
Par Value 
Book Value 
or Cost 
Market Value 
August 6, 1935 
or Sale 


AAA Atchison, Topeka & S. Fe... 5,000| 4,800.00 5,475.00 
Gen. 4's due 1995 


AAA Chesapeake & Ohio Ref. & . .|10,000)10,000.00 11,062.50 
Imp. 414s due 1993 | 


AAA Virginian Railway Ist .-| 5,000) 5,500.00, 5,556.25 
5's due 1962 

AA Atlantic Coast Line Ist... ...| 5,000) 4,881.25 4,675.00 
4’s due 1952 


AA Central Pacific Ry. Ist &.... 
Ref. 4’s due 1949 
AA |Morris & Essex Ist & Ref.. 


| 5,000) 5,150.00 5,050.00 
5,000} 4,500.00 4,600.00 


34's due 2000 

AA Northern Pacific Pr. Ln... . .|10,000) 9,600.00 10,350.00 
4's due 1997 

AA Pennsylvania R. R.......... 5,000, 5,043.75 5,325.00 
5’s due 1964 

AA Union Pacific R. R. 5,000) 4,700.00 5,243.75 
4’s due 1968 | 

A Chgo. & West. Ind. Cons.. 5,000) 4,500.00 4,925.00 
4's due 1952 

A Great Northern Ist &...... 5,000) 5,000.00 5,212.50 
Ref. 444's due 1961 | 

A New York Central Cons... . .|10,000} 9,500.00 8,575.00 
4's due 1998 

A Southern Pacific............ 5,000) 4,500.00 4,337.50 


41's due 1977 
A Western Maryland R. R..... 
Ist 4’s due 1952 
BBB *Rio 7. — 5 a 


5,000) 4,718.75 4,875.00 
5,000) 4,750.00 4,700.00 


5's due 
BBB (Cleve. Cine “Cheo. & St. L. .|10,000} 8,000.00 7,062.00 
44's due 1977 
BBB Texas & Pacific R.R. .| 6,000} 4,920.00 5,550.00 
Gen. & Ref. 5’s due 1979 
B Baltimore & Ohio R. R. 10,000} 8,800.00 7,950.00 


Ref. & Gen. 6's due 1995 
BB Boston & Maine R. R.... 
43's due 1961 
BB Erie R. R. Ref. & Imp.. 


-| 4,000} 2,800.00 2,820.00 
-| 5,000} 3,200.00 3,225.00 





5's due 1975 
BB Great Northern Ry......... 5,000) 4,900.00 4,843.75 
7's due 1936 
BB [Illinois Cent. R. R. Ref...... 5,000) 4,250.00 3,800.00 
4’s due 1955 
BB Louisiana & Ark. Ref...... 5,000) 3,050.00 3,593.75 
5’s due 1969 
BB |Mo. Kan. Texas R. R. Pr... .| 7,000} 4,200.00 2,310.00 
Ln. 4's due 1962 
CCC ®Chgo. & N. W. eisaas ae 5,000) 3,000.00 2,475.00 
5's due 1987 
CCC *Intern’t Gt. Nor. Ist... .. 7,500) 1,875.00 2,531.25 
5's due 1956 
C Chgo. Gt. Western. .......| 4,000} 1,840.00 960.00 
4’s due 1959 
C Chgo. R. I. & Pac. .| 5,000) 1,162.50 650.00 
44's due 1952 
DDD*St. Louis & San Fran....... 10,000} 1,600.00 1,100.00 





4149's due 1978 


Certainly no investment commit- 
tee need feel other than proud 
of a record of such quality improve- 
ment, with such an advance in rela- 


RAND 


tion of market to book, in a group 
characterized by its very difficult 
handling. 

In the utilities group, in addition 
to the general work of improvement, 
the committee from a policy stand- 
point also decided to eliminate hold- 
ing company issues, confining the 


account to operating issues. Sales 
. 
UTILITIES 

o's 

| ° 
3 ISSUE > | -S | soa 
= ‘ Se. | u“gs 
amd = S60 5 A So 

_ = Ss 
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AAA w td. & Tel. Deb. S 
1960 
AAA Ill. Ball Tel. Ist & Ref.. 


5,000 5,150.00) 5,637.50 
10,000 10,500.00|10,800.00 


5’s due 1956 

“So. California Edison’ .. . 5,000 5,250.00) 5,250.00 
5's due 1952 

AAA \Washington Water Power... 5,000 5,300.00 5,543.75 
5’s due 1939 


AA (Cons. Gas N. Y. Deb...... 
49's due 1951 

AA |Detroit Edison Gen. & Ref 
5’s due 1949 

*Los Angeles G. & E. Corp 
Gen. & Ref. 54's due 1949 

Ohio Power Co. ist & Ref.. 
49's due 1956 


10,000 10,000.00 10,650.00 
5,000 5,300.00, 5,362.50 
5,000 5,350.00, 5,350.00 
5,000 5,000.00, 5,256.25 


e 
S 


A Chgo. District Elec. Gen. 7,000, 5,850.00, 7,280.00 
44's due 1970 
A \Jersey Cent. Pwr. & Lt. Ist.. 4,000 3,860.00) 4,160.00 
4's due 1961 
A (Kansas Pwr. & Lt. Ist &.... 5,000 4,300.00, 5,225.00 
Ref. 5's due 1957 
A (Metropolitan Edison Co. Ist 5,000 4,600.00 5,287.50 
& Ref. 4’s due 1971 
A Minneapolis Gas Lt. Co. Ist 5,000 4,700.00, 5,287.50 
4'4's due 1950 
A |Montana Pwr. Co. Ist &.... 5,000 4,500.00) 5,306.25 
Ref. 5's due 1943 
A Northern States Pwr. Ref. 5,000 4,750.00 5,231.25 
4149's due 1961 
A ‘Ohio Pub. Ser. Ist & Ref.... 5,000 5,175.00 5,206.25 
5’s due 1954 | 
A |Pub. Ser. of Colorado Ist 5,000 4,750.00) 5,250.00 
& Ref. 6's due 1961 . 
A wort Co. of Hl. 4,000 4,020.00 4,100.00 
14's due 1968 } 
A |Texas Pwr. & Lt. Ist & Ref.. 8,000 7,600.00, 8,320.00 
5’s due 1956 j } 
BBB Alabama Pwr. Co. Ist & Ref. 5,000 3,350.00, 4.350.00 
41's due 1967 | 


BBB (Carolina Pwr. & Lt. Ist &... 5,000, 4,250.00 4,881.25 
Ref. 5’s due 1956 
BBB (Cent. Ill. Pub. Ser. Ist...... 6,000, 4,800.00, 4,625.00 


44's due 1967 | 

BBB Duke-Price Pwr. Ist ‘‘A” 10,000, 9,500.00|10,450.00 
6's due 1966 

BBB |Florida Pwr. & Lt. Ist... . 5,000, 3,500.00 4,506.25 
5's due 1954 

BBB Ill. Pwr. & Lt. ist & Ref... . 10,000) 8,700.00; 9,825.00 
6’s due 1953 

BBB lowa Pub. Service........ 5,000, 4,500.00, 5,031.25 
5’s due 1957 | 

BBB \Kansas Power Co. Ist...... 5,000 4,512.50) 4,825.00 
5’s due 1947 


BBB Lexington Util. Co. Ist &. . 
Ref. 5’s due 1952 
BBB Minnesota Pwr. & Lt. Ist. . 
& Ref. 444’s due 1978 
BBB Penn. State Water Ser...... 
ist Ln. 5144's due 1952 
BBB Pub. Ser. 9f Okla. Ist...... 
5's due 1961 
BBB Shawinigan Water & Pwr... 
ist & Coll. 4144's due 1967 
BB °Cities Ser. Gas Pipe Line. 
ist 6’s due 1943 
BB ®Nevada-Cal. Elec. Ist... . 
5's due 1956 
BB Northwestern Pub. Ser. Ist 
5's due 1957 
BB ®Portland Gen. Elec. Ist &. 
Ref. 44's due 1960 
BB Southern Colo. Pwr. Ist... 
6’s due 1947 
BB Southwestern Lt. & Pwr... 
Ist 5’s due 1957 
BB Virginia Pub. Ser. ist &.. 
Ref. 544’s due 1946 
BB ®New England Pwr. Ass’n.. 
Deb. 5's due 1948 


5,000, 4,000.00, 4,900.00 
10,000 8,000.00, 9,575.00 
5,000 4,400.00 4,950.00 
4,000, 3,520.00; 4,165.00 
7,000, 6,868.00, 6,956.25 

.| 5,000 4,500.00; 4,950.00 

- 8,000 6,400.00 6,160.00 
5,000 3,850.00, 4,750.00 
10,000, 4,500.00, 6,887.50 
5,000 4,812.50, 5,025.00 
6,000 4,300.00 4,750.00 
5,000 4,200.00, 4,850.00 
5,000 3,250.00, 3,018.75 





BB *Utah Lt. & Trac. Co....... 1,000 710.00, 730.00 
5's due 1944 

B Empire Oil & Ref. Co....... 5,000 2,750.00; 2,800.00 
5'4’s due 1942 


B °Gen'l Pub. Util. Ist... .. 
6149's due 1956 
*Cont. Gas & Elec. Corp... 
Deb. 5’s due 1958 
CCC *Standard Pub. Ser. Ist... .. 
6’s due 1948 


5,000 1,312.50, 2,925.00 
5,000 2,750.00, 2,487.50 
5,000, 1,000.00, 1,900.00 
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made during the period were Cities 
Service Gas Pipe Line 6’s, due 1943, 
Nevada-California Electric 5’s, due 
1956, Portland General Electric 414’s, 
due 1960, New England Power Ass’n 
5’s, due 1948, Utah Light, & Trac- 
tion Co. 5’s, of 1944, Empire Oil 
and Refining 514’s, of 1942, Gen’l 
Publie Utilities 61," s, of 1956, Cont. 
Gas & Electric 5’s, due 1958, and 
Standard Publie Ser. 6’s, due 1948. 

A total of $31,858 was received 
from these sales, or $5,400 more than 
the market value of them on July 2, 
1934, and $4,700 over the book value. 
The proceeds were used to purchase 
Washington Water Power 5’s, due 
1939, Ohio Public Ser. 5’s, due 1954, 
Superpower Co. of Ill. 414’s, due > 
1968, Iowa Public Service 5’s, of 
1957, Kansas Power Co. 5’s, due 
1947, and Southern Colo. Power 6’s, 
due 1947. At the various times of 
purchase of these issues the cost was 
$31,670. The market as of August 6 
was $34,081. Here again the com- 
mittee has not only improved greatly 
the account by the sales and rein- 
vestment of the proceeds in higher 
grade issue, but from a market value 
standpoint have a substantial im- 
provement. 


As a whole, the utility group now 
has a total of $211,000 par value, of 
which $108,000 is investment grade, 
and $103,000 semi-investment. No 
speculative or default issues remain. 
This compares with a total of $226,- 
000 par value on July 2 1934, of 
which $94,000 were in the invest- 
ment grade, $112,000 in semi-invest- 
ment, and $20,000 in the speculative- 
default group. 


In reviewing the work of this 
committee (which can be duplicated 
by other institutions following the 
same plans), the importance of reg- 
ular meetings and complete infor- 
mation on the account is reflected 
in the progress made. The first re- 
quirement of a bank investment 
account is quality and it is encourag- 
ing to see that the Investment Com- 
mittee of the Blank National Bank, 
by placing this first, have not sacri- 
ficed increases in market value by 
changes from lower to better grade 
issue but have shown substantial 
gains. At a time when many banks 
do not have a regular method of 
investment account review, the plan 
of this committee should point the 
way to a practical solution of that 
problem. 
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Current Investment 
News 

*American Telephone & Telegraph 

Company 


Net operating income for the first 
six months of 1935 totaled $7,169,- 


WHEN COLLATERAL 
DISAPPEARS 


WHEN & man who has borrowed money on an 


automobile leaves for parts unknown, a bank 
is often at a loss to know how to trace the car. 
This tracing and the recovery of the car is now 
made possible through the service suppled by our 
files, recording the location of thousands of auto- 
mobiles. When we are given the name of the car, 
the year, the model, the motor number and the 
serial number, we have ways of discovering the 
whereabouts of the car and upon this discovery, 
of course, immediately notify the bank that lent 
the money. This service is so inexpensive that the 
cost is no problem at all. Write for a complete 
explanation without obligation. 


GEORGE S. GALLOWAY, Inc. 
Monadnock Building - Chicago 





658, compared to $7,796,039 for the 


same period of 1934. Operating 
revenues for the 1935 period were 
$46,273,433 compared to $46,049,- 
049 for the six months of 1934. 


Baldwin Locomotive Works 

On August 8, 1935, a plan of re- 
organization of the company under 
section 77-B of the Federal Bank- 
ruptey Act was filed in the U. S. 
District Court at Philadelphia. The 
plan proposes complete recapitaliza- 
tion of the company, the sole excep- 
tion to exchange of present securities 
for new issues being the First Mort- 
gage bonds now outstanding. 


Chicago, Rock Island & Pacific Ry. 

On August 6, 1935, Federal Judge 
Wilkerson ordered the company to 
show cause on September 17 why 
an order should not be entered re- 


Figures And Facts For Your Bank 
Do your figures assure you that you are getting the 
facts—or do they exasperate? 


The Foote Adap-Table Automatic Audit, Safeguard 
Control and Accrual System will present them as a 


clear Daily Moving Picture. Can you afford not to 
have it? 


THE FOOTE ADAP-TABLE SYSTEMS COMPANY 


1760 East 22nd Street - 


Cleveland, Ohio 





G MAC SHORT TERM NOTES 


available in limited amounts 
upon request 


GENERAL MorTors 
ACCEPTANCE CORPORATION 


Executive Office -- BROADWAY at 57TH STREET -- New York, N. TY. 


OFFICES IN PRINCIPAL CITIES 
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quiring the company by November 
1 to submit to the Interstate Com- 
merce Commission a plan of re. 
organization. 
*Cudahy Packing Company 

On August 6, a public offering was 
made of $20,000,000 1st Mortgage 
Sinking Fund 334% bonds of the 
company, and $5,000,000 of 4% 
Convertible Debentures. The lst 
mortgage issue due September 1, 
1955 was offered at 100 (flat) the 
debentures due September 1, 1950 
at the same price. A eall for 
the present 544% debentures due 
October 1, 1937 has been made for 
October 1, 1935 at 102% and in- 
terest. 
Illinois Bell Telephone Company 

Net operating income for the six 
months’ period ending June 30, 1935 
reported as $5,646,802. 
Inland Steel Company 

On August 5, 1935 the Board of 
Directors of the company and the 
Board of Directors of Joseph T. 
Ryerson & Son, Ine. approved 
merger plans for the two companies, 
whereby the Ryerson Company 
would become a wholly owned sub- 
sidiary of Inland. The combined 
assets of the two companies total 
about $116,700,000, making the pro- 
posed merged company seventh in 
size in the industry. 
Kresge Foundation 

A new issue of $5,500,000 10 year 
4% collateral trust notes of the above 
was offered on August 8. The pro- 
ceeds from the sale of this issue are 
to be used to repay bank loans in- 
eurred in the redemption of the 10 
year collateral trust 6% issue due 
June 1, 1936 but called for payment 
at 103 and interest June 1, 1935. 
Lexington Utilities Co. (& Subs.) 

For the three months’ period end- 
ing June 30, 1935 the company’s 
total gross earnings were reported as 
$410,316, with net earnings before 
interest of $144,086. For the cor- 
responding period of 1934, the gross 
earnings were reported as $421,623, 
with net earnings before interest of 
$135,255. After deduction of 
Funded debt interest of $59,303 for 
the 1935 period, and other interest 
and amortization expenses, the net 
income before preferred dividends 
was $73,397. For the 1934 period the 
Funded debt interest was $63,900, 
and the other deductions resulted 
in net income before preferred 
dividends of $60,565. 
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*Los Angeles Gas and Electric Corp. 
Net profit after taxes, interest, 
depreciation, amortization, and so 
on, reported as $3,941,365 for the 12 
months ended June 30, 1935 com- 
pared to $3,398,501 for the 12 months 
ended June 30, 1934. 
Maine Central R. R. 

The Board of Directors of the 
company approved the plan for re- 
funding the Ist & Ref. issue of 
$20,000,000 maturing December 1 
next, and also for the $3,000,000 6% 
collateral trust bonds. 

Ohio Bell Telephone Co. ° 

For the six months’ period ended 
June 30, 1935, operating revenues 
were reported as $17,602,684 and net 
operating income as $4,330,153. For 
the similar 1934 period, operating 
revenues were $17,047,579 and net 
operating income $4,018,490. 
Phillips Petroleum Co. (& Subs.) 

Gross income of $22,848,715 and 
net income of $3,477,640, (at the 
rate of $0.84 per share) were re- 
ported for the three months ending 
June 30, 1935. This brings the total 
for the six months’ period ended the 
same date to $5,019,975 net profit or 
$1.21. For 1934 the net profit for 
the comparative three months was 
$1,784,033, for the six months $2,- 
510,158 or at the rate of $0.60 per 
share. 

Southern Ry. 

Gross earnings from January 1, 
1935 to July 31, were $60,327,040, 
and for the period January 1 to 
July 31, 1934 were $59,899,791. 
*United States Rubber Co. 

Sales for six months ended June 
30, 1935 showed an increase over 
the corresponding period of 1934; 
$57,722,837 and $52,495,958 respec- 
tively. Corresponding profits were 
$658,580 and $26,588. 

*Western Maryland Ry. 

January 1 to July 31 gross 
earnings: for 1935, $8,436,619; for 
1934, $8,150,206. 

Western Pacific R. R. 

On August 2, 1935 the company 
filed with the Interstate Commerce 
Commission its plan to readjust the 
capital structure of the road, the 
proposed set up requiring fixed 
charges annually of $1,027,036, in 
place of the present annual require- 
ment of $3,177,302. 


* Securities of company referred to 


— in Blank National Bank 
ist. 








=. Protected Loans 
a A Profitable Banking Feature 
geared to 


PERSONAL LOAN DEPARTMENTS OF COMMERCIAL BANKS 
AND INDUSTRIAL BANKS 


Our Protected Loan Feature Means This: 
That in the event of death of a borrower from any cause, prior to the maturity of the note, the 
entire unpaid balance of the protected note will be paid by the insurance company, thereby 
releasing the bank, the borrower, his estate and co-makers from this liability. 


A HIGHLY SPECIALIZED SERVICE EXCLUSIVELY FOR BANKS 
Details available only thru correspondence with the Home Office — Write to 


Che Credit Life Insurance Co. 
Home Office 122 So. Limestone St. Springfield, Ohio 








ESTABLISHED MARCH 24, 1933 
te 
RESOURCES EXCEED 
$275,000,000 


NATIONAL BANK 
OF 
DETROIT 


Detroit, Michigan 


Every Facility... 


for handling the New England 


business of out-of-town banks 


THE NATIONAL 


Shawmut Bank 


40 WATER STREET - BOSTON 
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MORE THAN 


100 Banks 
In 50 Cities 
In 12 States 


provide the basis for 
testimony as to the 
value of the services 
of this organization. 


E. S. Woolley 


Corporation 


BANK ACCOUNTANTS 


70 Wall Street, New York 
29 S. La Salle St., Chicago 


Cost Surveys 
Internal Checks and Audits 
Service Charge Plans 
Installation of Systems 
Departmental Budgetary Control 


Bankers are Buying 


FEDERAL INTERMEDIATE 
CREDIT BANK 


Collateral Trust Debentures 


Because these debentures are 
exceedingly liquid, issued 


E 

in ‘short term maturities, 
from 3 to 12 months. 
The capital of the issuing 

: banks was paid in by the 
United States Government. 
Exempt from all taxes— 
Federal, State and Munic- 
ipal, yield a slightly higher 
return than short term 
Government securities. 
Eligible up to 6 months’ 
maturity for purchase by 
the Federal Reserve banks, 
and as collateral for 15 day 
loans to member banks, 
and for investment by 
Savings Banks in the State 
of New York. 
Under an Act of Congress 
all twelve Federal Inter- 
mediate Credit Banks are 
liable for each other’s de- 
bentures. 


tz Further information and circulars can 
be obtained through your dealer or 


Cuartes R. DUNN, Fiscal Agent 
For the Federal Intermediate Credit Banks 


New York City 


31 Nassau Street 
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Co-operative Lobby Exhibits Build Good Will 





HE First National Bank and 
Trust Co., of Freeport, N. Y., has 
been featuring an unusually success- 
ful series of lobby exhibits. Such 
diversified products as boats, auto- 


mobiles, refrigerators, propellers, 
radios, draperies, coal, oil, plumbing 
fixtures, awnings, hardware, and 


garden tools have been included in 
the series. 

The exhibit reproduced here was 
prepared in co-operation with the 


The Price Of Gold 


By I. SHRIGLEY 

Librarian of the Institute of Banking, 

London, England 
Published by P. S. King & Son, London 
Price 7 shillings, 6 pence 

This book contains documents 
illustrating the statutory control 
through The Bank of England of 
the market price of gold between the 
years 1694 and 1931. The purpose 
of the book is stated as being to 
show the official position of gold as a 
marketable commodity from the 
Incorporation of The Bank of Eng- 
land to the Gold Standard (Amend- 
ment) Act of 1931. This does not 
have anything to do with the gold 
standard in the United States. 


American South African Line and 
the pictorial photographer whose 
work is featured. 

According to G. Edwin Heming, 
vice president and trust officer, the 
series has been two-fold in_ its 
benefits. It has created valuable 
good will among the depositors who 
participated and it has demon- 
strated, to the public, the bank’s 
spirit of co-operation toward local 
enterprises. 


How To Analyze A Bank 
Statement 
By F. L. GARCIA 
Published by Bankers Publishing 


Company, Cambridge, Mass. 
Price $1. 


This is a paper-bound pamphlet 
of 54 pages. 
practical standpoint, accepted meth- 
ods of bank statement analysis. 
Some of the interesting discussions 
in the book are the following: 
Liquidity ratios, general ratios, 
analysis of earnings, earning power 
ratios. In an appendix, ratios are 
given which may be used as a yard 
stick against which to compare the 
ratios of any bank. 
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Emergency Sign Lettering 


Have you ever needed a small let- 
tered sign or ecard in a hurry? The 
job is usually too trivial to warrant 
ealling in a professional show card 
artist—and your own amateurish 
efforts with pen or pencil are pretty 
disappointing. 





The 


next time, 
paraffined soda straw, pinched flat 
at the tip and dipped in the ink or 
poster color like a brush. There is 
something about a stiff, flat point 
that seems to improve even the most 
unskilled efforts. 


use a common 


When the edge begins to soften, 
eut off the moist end, pinch flat as 
before, and continue the lettering. 
After one or two trials, you will be 
surprised at the neatness and legibil- 
ity of your work. 


Fastening Paper To Glass 


An easy method of fastening paper 
tickets to glass is the use of water 
glass. Paper cannot be removed when 
the solution is dry. The best results 
are obtained if the silicate is some- 
what diluted, spread on the glass 
with a rag or small sponge and the 
dry paper applied immediately. 


Taking Care Of The Machines 


A bank with some twenty sub- 
urban branches and two large down- 
town units had approximately 
$80,000 worth of machines—adding 
machines, typewriters, coin counters, 
and so on. When hard times set in 
and the call was for economy, it 
Seemed easy to dispense with the 
usual cost of overhauling and servic- 
ing the machines for a year or so, 
“until the emergency is past’’. 


Today the machines are still un- 
serviced and are runing down, giving 
poor results and showing excessive 
wear. It is certain that if that bank 
had a single machine, costing $80,000 
and fastened to the floor in one 
place, they would never have thought 
of neglecting it. As many skilled 
men as were needed to keep it in 
perfect order would have been 
provided as a matter of course. 

However the system of accounting 
in that bank was very conservative, 
and all such small machines had been 
bought for eash and charged off 
immediately or as fast as the income 
tax authorities would permit. Con- 
sequently the officials of the bank 
had very little’ realization of the 
amount of money involved. 

With increasing mechanization of 
bank work, the mechanical side must 
be studied more in the future, and 
the best of care is none too good for 
expensive and specialized appliances 
that get the daily grind of regular 
use.—H. W. 8S. 


It is surprising what a banker can 
do to stimulate local merchants to 
inerease sales efforts. 


To Improve Telephone Service 


One large bank, realizing how im- 
portant telephone messages may be 
as an aid to building up customer 
good will, issued useful instructions 
to all their staff. Here are some 
excerpts. 

Four essentials of telephone prac- 
tice are: Courtesy, Cheerfulness, 
Patience and Consideration. 

All of these qualities ean be re- 
reflected in your voice if you think 
about them. You must remember 
that the customer does not see you 
but will judge you by your voice. 

Speak directly into the mouth- 
piece, distinetly and not too fast. 

Be as direct and brief as you know . 
how, without appearing curt or rude. 

Never keep a customer waiting 
more than is absolutely necessary. 
Time seems long when a person is 


, 


‘*holding the line’’. 


If the matter gets complicated, 
always suggest a call at the bank, as 
personal contact is so much more 
satisfactory. 

If you take a message be sure to 
get names and numbers correctly, re- 
peating them to make sure. 


A “Motion Picture’ of 
Your BOND Account 


Bondex new “Portfolio Service” keeps before 


Investment Manager and Committee a Moving 


Picture of their Bond List; its quality, its value and 


yield, its trends.... Never before,so simple—com- 


plete—perfect a method of Investment Control. 


On responsible request, specimens showing this regu- 


lar service and how it saves time—shortcuts work 


— increases profits —for all who handle investments. 


BOND EX, Incorporated 


120 S. La Salle St., Chicago 
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PROTECTION 





This 
PORTFOLIO OF CHECKS 
Will Be Sent To You FREE 


Fill in the coupon below 


NEW HAMMERMILL 


This new portfolio, which fits a regu- 
lation letter-size file, contains specimens 
of actual checks in use today by out- 
standing American banking institutions. 
All are produced on Hammermill Safety 
Paper—the safety paper that assures 
PROTECTION for your checks. 

Hammermill Safety Paper for two de- 
cades has been the standard safety 
paper where moderate cost is as impor- 
tant as quality reproduction. Because 
the paper is made complete in one mill 
(pulp, paper and sensitizing) it is uni- 
form in strength, safety features, color 
and writing surface, 

Fill in the coupon below for this New 
portfolio of actual sample checks. The 
postman will bring your copy. 


9 SAFETY ; 
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VoLuME 2 


Devoted to Finance ®” 


CHICAGO, SEPTEMBER, 1885 








a Cc ommerce. 


NUMBER 9 


Extracts From The Issue Of Fifty Years Ago 


The San Jose (Cal.) Safe Deposit 
Bank has been robbed of $10,000 by 
an old trick. The official in charge 
was engaged in conversation by one 
of the robbers while his confederates 
appropriated the plunder. The 
money was in twenty-dollar gold 
pieces. When the official returned 
to the place where the funds ought 
to have been, he found a lot of 
wooden disks in their stead. 

The public debt was reduced to 
$2,879,052 in August, and the total 
debt less cash in the treasury is now 
$1,473,692,307. 





There is an impression abroad 
that the business depression is se- 
riously checking the formation of 
new banks. So far as the national 
institutions are concerned, this is 
not correct. About 140 new ones 
have received charters thus far this 
year, which is more proportionally 
than in 1884, when the total num- 
ber chartered was 191. 


The New York Stock Market 


The great rise in stocks which 
made July one of the most interest- 
ing months in the history of Wall 
street has culminated, and the situa- 
tion there is now clouded with much 
uncertainty. The pools have sold 
the bulk of their holdings, and the 
bears have become somewhat bold in 
their operations. Apparently there 
is as much of the ability and active 
capital enlisted on the bear as on 
the bull side at the present time. 

After New York Central went 
above par, Lake Shore among the 
seventies, and St. Paul above 80, 
there was a lull in the market, and 
on some days it showed decided 
signs of weakness. On the 29th of 
August it was announced that the 
dividend on the preferred stock of 


the Chicago & Northwestern Rail- 
road was to be reduced from 8 to 
7%. This was the signal for a sud- 
den slump in both the common and 
the preferred, and also in Omaha 
common and preferred. The rest of 
the list sympathized, and the bears 
scored a decided triumph. 
the first serious set-back the bulls 
had received. It derived special im- 
portance from the fact that they 
had boasted an improvement in 
business as one of the reasons for 
the advance in stocks. This redue- 
tion indicated that the business of 
one of the best roads in the country 
did not justify as high dividends as 
were paid during the dull times. 
It was feared that the common 
would be reduced to 6%. 


The growing rivalry of the rail- 
roads of the Northwest is exerting a 
strong influence on investors. The 
project of the Chicago, Burlington 
& Quincey to build to St. Paul from 
Fulton, Ia., has started up the old 
scheme of the Chicago, Milwaukee 
& St. Paul to build from its present 
terminus at Ottumwa, to Kansas 
City. Surveyors are already in the 
field. It is reported, too, that the 
Chicago, Burlington & Quincy is 
trying to get control of the St. Louis, 
Kansas City & Northern, which, it 
is thought, the Wabash will drop. 
The Chicago & Alton has under con- 
sideration the construction of a new 
line from Lacon, IIl., to Council 
Bluffs. Whatever may be the exact 
relations of the Chicago, Burlington 
& Quincy and the Manitoba, there 
is no doubt that they are working 
in harmony, and the Manitoba is 
said to have some grand schemes 
on hand. One is the construction 
of a line from Duluth to Crookston, 
and the extension of the Devil’s 
Lake Branch of the Manitoba from 
its present terminus to the Falls of 
the Upper Missouri river. 
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“Selling The Public On Banks” 





I. I. SPERLING 


OW to sell the public on banks’’ 
will be the chief topic of discussion 
of financial advertising men who will meet 
at Atlantic City, N. J., September 9-11, 
for the 20th annual convention of the 


To Be Theme Of 


Financial Advertisers 


At Atlantic City 


of ‘*brass tacks’’ meetings devoted to 
the technique of financial publicity and 
advertising at departmental sessions de- 
voted to the various phases of banking, 


commercial banking, savings banking, in- 





Wma. H. NEAL 


Tuomas J. KIPHART 


Financial Advertisers Association—potent 
organization of the men who create and 
direct the country’s banking and invest- 
ment advertising. 

The ‘program, announced by I. I. 
Sperling, president of the Association, 
will bring together a group of leading 
figures in the publicity and banking worlds. 

The speakers will include the new presi- 
dent of the New York Stock Exchange, 
Charles R. Gay, who is now engaged in 
re-selling the stock exchange to the public, 
and Edward L. Bernays, rated as one of 
the leading authorities in the field of 
public relations. 

Mr. Gay’s topic will be, ‘‘ Public Rela- 
tions and the New York Stock Exchange’’; 
Mr. Bernays’ ‘‘ Moulding Public Opinion’’. 

The Federal Government will be repre- 
sented on the program by J. F. T. 
O'Connor, Comptroller of the Currency, 
who will address the banquet. 

The public relations theme will be 
further developed by Frank F. Brooks, 
president of the Pennsylvania Bankers 
Association, who will speak on ‘‘The 
Merchandising of Sound Economies’’, and 
by other speakers. 

In addition to the development of the 
public relations theme at the general 
sessions, the convention will have a series 


RALPH EASTMAN Rost. W. SPARKS 


vestment banking and trust service. 


The following is the announced program 
of speakers for the general sessions: 


PROGRAM 
MONDAY, SEPTEMBER 9 


First GENERAL Session: I. I. Sperling, 
president, Financial Advertisers Associa- 
tion, and assistant vice president, Cleve- 
land Trust Company, Cleveland, Ohio, 
presiding. 

Address of Weleome—Leslie MeDouall, 
president New Jersey Bankers’ Associa- 
tion, trust officer, Fidelity Union Trust 
Company, Newark, N. J. 

RESPONSE—F. R. Kerman, Public Na- 
tional Bank and Trust Company, New 
York, N. Y. 

‘*BuILDING DESIRABLE BUSINESS FOR 
FINANCIAL _INSTITUTIONS’’—President’s 
Address—I. I. Sperling. 

‘*THE MERCHANDISING OF SouND Eco- 
NOMICS; THE GREATEST SELLING JOB IN 
AmeErIcA’’—Frank F. Brooks, president, 
Pennsylvania Bankers Association; presi- 
dent, First National Bank, Pittsburgh, Pa. 

‘*APPLYING INDUSTRIAL METHODS TO 
FINANCIAL ADVERTISING ’’—H.B. LeQuatte, 
president, Advertising Club of New York; 
president, Churchill-Hall, Inc., New York. 
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MONDAY AFTERNOON, SEPTEMBER 9 


SECOND GENERAL SESSION: Thomas J. 
Kiphart, 2nd vice president, F. A. A. and 
advertising manager, Fifth Third Union 
Trust Co., Cincinnati, Ohio, presiding. 

‘*PuBLIC RELATIONS AS IT AFFECTS 
Trust Bustness’’— Robertson Griswold, 
vice president, Maryland Trust Company, 
Baltimore, Md. 

‘‘PuBLIC RELATIONS AS IT AFFECTS 
CoMMERCIAL BANKING’’—W. E. Brock- 
man, asst. secretary, Northwest Bancor- 
poration, Minneapolis, Minn. j 

‘‘PusLic RELATIONS AS IT AFFECTS 
Savings Banxine’’—H. A. Lyon, vice 
president, Harold F. Strong Corporation, 
New York, N. Y. 

‘‘PusBLIC RELATIONS AS IT AFFECTS 
INVESTMENT BANKING’’—G. Munro Hub- 
bard, president, Doremus & Company, New 
York, N. Y. 


TUESDAY MORNING, SEPTEMBER 10 
Trust Division Departmental 
Commercial Division Departmental 


TUESDAY AFTERNOON, SEPTEMBER 
10 ‘ 
THirD GENERAL SESSION: Robert W. 

Sparks, 1st vice president, Financial Ad- 

vertisers Association, and vice president, 

Bowery Savings Bank, New York, presid- 

ing. 

‘¢THE Spirit oF AMERICAN BANKING’’— 
Robert V. Fleming, 1st vice president, 
American Bankers Association; president, 
Riggs National Bank, Washington, D. C. 

‘¢Pysiio EDUCATION THROUGH ASSOCI- 
ATIONS’’—Avery Clinger, president, Ohio 
National Bank, Columbus, Ohio. 

‘*How We ARE IMPROVING RELATIONS 
WITH Trust CustomMEers’’—Samuel Marsh, 
First National Bank, Chicago, Illinois. 

‘‘How WE ArE IMPROVING RELATIONS 
WitH Savines Customers’’—W. Espey 
Albig, secretary, Savings Division, Amer- 
ican Bankers Association, New York. 

‘‘How We Are IMPROVING RELATIONS 
WitH ComMMERCIAL CuSTOMERS’’—Speaker 
not yet selected. 


WEDNESDAY, SEPTEMBER 11 

FourTH GENERAL SESSION: William H. 
Neal, 3rd vice president, Financial Adver- 
tisers Association and vice president, 
Wachovia Bank and Trust Co., Winston- 
Salem, N. C., presiding. 

‘‘Motpine Pusiic Opinion’’—Edward 
L. Bernays, public relations counsel, New 
York. 

‘*PuBLIC RELATIONS AND THE NEW YORK 
Stock ExcHancEe’’—Charles R. Gay, presi- 
dent, New York Stock Exchange. 

‘‘WHat SHALL WE 
Wilfred W. Fry, president, N. W. Ayer & 
Son, Philadelphia, Pa. 

‘‘THE TRANSAMERICA FitmM’’—The film 
will be shown and its production and use 
will be explained by the author and 
director of production—Donaldson B. 
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When Bankers think of 


CHECK COVERS 
They think of 


RED WING 


A name that for 40 years has 
stood for Dependability and 
Quality in 

Check Covers 


Pass Books 
Money Bags 


Leather Advertising 
Specialties 


Calendars 


A complete service line 
of practical Record 


Calendars for Banks. 


RED WING 
ADVERTISING CO. 


RED WING, MINN. 


IATL TS = L/ 


‘As easy to apply as a postage stamp’ 


ABSOLUTE security at lowest cost— 
that’s SAFE-T-SEALS. 


Contents of envelope CAN NOT be 
disturbed without noticeably defac- 
ing seal and flap. SAFE-T-SEALS 
can not be removed by steam or any 
other method. Do not add bulk. 
weight, extra postage. Applied in- 
stantly. Accepted by U. S. Postoffice 
Department for use on all valuable 
mail. The one unfailing safeguard. 


SEND FOR GENEROUS SUPPLY OF 
SAFE-T-SEALS to test on your own 
mail. No obligation. Just make re- 
quest on your letterhead. 


dhe TABLET & TICKET CO. 


1019 W. Adams St. Chicago, IL 
Offices in all principal cities. 
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Thorburn, asst. vice president, Bank of 
America, San Francisco, Calif. 
WEDNESDAY AFTERNOON, SEP- 


TEMBER 11 


FirtH GENERAL SESSION: Ralph M. 
Eastman, vice president, State Street 
Trust Company, Boston, Mass., presiding. 

‘PLANNING THE ADVERTISING PRO- 
GRAM’’—Lewis F. Gordon, Citizens and 
Southern National Bank, Atlanta, Ga. 

‘* ASSOCIATION RESEARCH: SOME FiIND- 
INGS AND RECOMMENDATIONS’’—A. R. 
Gruenwald, Marshall & Ilsley Bank, Mil- 
waukee, Wis. 

‘TRAINING STAFF MEMBERS FOR BETTER 
PUBLIC RELATIONS AND BUSINESS DEVEL- 
OPMENT’ ’—Granville B. Jacobs, New York. 


VocAFILM DEMONSTRATION: Showing 
use of Sound-Slide films in promoting 
Constructive Customer Relations. Demon- 


stration by 
York. 

The annual banquet will begin at 8:00 
P. M. on Wednesday evening, with Wm. H. 
Neal, vice president of the Association and 
of the Wachovia Bank and Trust Company, 
dispensing Southern wit and introducing 
the two speakers of the evening: Frank 
M. Totton, Chairman of the A. B. A. 
public education commission and_ vice 
president of the Chase National Bank; and 
J. F. T. O’Connor, Comptroller of the 
Currency. 


Cleveland B. Chase Co., New 


Bank Women 


Announce Meeting 

The 13th Annual Convention of the 
Association of Bank Women will be held 
in New Orleans, November 10th-13th in- 
clusive, with headquarters at the Jung 
Hotel, according to an announcement made 
by Miss Susan B. Sturgis, assistant branch 
manager, The First National Bank of 
Boston, President of the Association. 

In discussing the Convention, Miss 
Sturgis stated that members of the various 
convention committees were bending every 
effort to make this the largest of all 
conventions held by the Association of 
Bank Women. 

‘‘The Association’’, she said, ‘‘was 
organized in 1921 by a small group of 
women connected with some of the New 
York banks; it was only a short time, 
however, before it was expanded into a 
national organization. 

‘‘The purpose of the Association is to 
bring together women in executive posi- 
tions in various banking institutions 
throughout the country for mutual ex- 
change of ideas and experiences; to 
promote the interests of its own members 
and of all women in the banking pro- 
fession. 

‘*Today there are members in 34 states, 
the District of Columbia, and Hawaii, who 
occupy official or executive positions in 
national, state and savings banks, and 
trust companies. 

‘‘Tt has been customary for the Associa- 
tion of Bank Women to hold its convention 
at the same time as that of the American 
Bankers Association in order that the 
members of our organization might have 
the privilege of attending sessions of both 
conventions. 


RAND MSNALLY BANKERS MONTHLY SEPTEMBER 1935 


New Officers At Colonial Trug 


Four new vice presidents were name §) 
and six other officers have just been f 
advanced by the board of directors of Th 
Colonial Trust Company, Pittsburgh, Py | 

The changes are as follows: t 

A. D. Robb, vice president and secretary, | 
has been elected first vice president and 
secretary. 

George A. Young, 
elected vice president. 

Charles A. McClintock, assistant to th 
president, has been elected vice president 

Arthur H. Wilharm, assistant treasurer. 
has been made treasurer. 

Charles E. Coates was elected assistant 
treasurer. 

R. D. Wetherell was made manager of | 
the Savings Department. 

Kenneth Buffington, trust officer, was | 
elected vice president in charge of trusts 

Robert Munroe, III, assistant  trus 
officer, was elected trust officer. 

George H. Matz, assistant trust officer, 
was elected trust officer. 

In addition to these changes 
personnel, Arthur R. Atwood, receiver of 
the Bank of Pittsburgh, N. A., has been | 
elected vice president of The Colonial, and | 
joined its staff the first of July. 

The other executive officers of The | 
Colonial retain their present titles and | 
position. 


treasurer, has bee | 


oe gee es 


in the} 


Illinois Bankers Meet 
In St. Louis In 1936 


St. Louis, Missouri, has been selected by 
the Council of Administration of the 
Illinois Bankers Association as the meeting 
place for its next Convention in 1936. The 
dates are May 25, 26, and 27. 

The invitation was extended by the St 
Louis Clearinghouse Association, the presi 
dent of which is Tom K. Smith, president 
of the Boatmen’s National Bank, ani 
second vice president of the America 
Bankers Association. 


Shepherd Reports On Europe 


Returning from a month spent traveling 
in Germany, Sweden, England, and France, 
Howard V. Sheperd, vice president of the 
National City Bank of New York stated: 
‘*England is by far the most prosperous 
country in Europe today. There is much 
constructive activity seen there on every 
hand. France is a puzzle. It is difficult 
to predict anything from a business stant: | 
point regarding France.’’ : 


CRIT or 


J. C. Persons Active 
For War Vets 


wan 
John ©. Persons, president of the Firs f 


National Bank of Birmingham, Ala., know! 5 


as General Persons, (he is head of the 
Alabama National Guards) has _ recently 
been working to get a government hospital 
for World War Veterans established i F 
Northern Alabama or Tennessee. i 
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rust) Reed Puts Post Office * * 
onal On The Spot 
a While on a vacation fishing trip, Pres- 


P ton Reed, genial secretary of the Financial 
ay : ° 4s - 

’ "| Advertisers Association, went into a Post 
| Office in a small town 


Let the Bankers Secretary 


tary, | . : < e ‘ . 
ee be your Buying Guide 
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gave him two three 
cent stamps. He put 
the stamps on the let- 
ters and dropped them 
into the letter drop. 
Then he handed the 
post mistress a $50 
pill. The democratic 
post mistress was ter- 
ribly embarrassed 
when she told Preston that she could not 
change the $50 bill. 

‘«Tt’s all the money I have,’’ said Pres- 
ton smiling, (perhaps hoping that the post 
mistress might offer to cancel the debt). 

‘‘Will you mind taking the bill to the 
bank and getting it changed for me?’’ 
she asked, matching Preston’s wonderful 
smile. 

Preston went to the bank. While he 
was waiting in line, he heard the cashier 
tell several local merchants that the bank 
was out of change. One merchant re- 
marked, ‘‘I’ve done nothing but cash $20 
bills all morning, for tourists who came 
in to buy a package of gum.’’ 





PREsTON E. REED 


9? 


When Preston stepped up to the window, 
the lobby full of local merchants over- 
heard him ask the cashier if he could 
change a $50 bill. Of course the crowd 
gathered around. The bill was changed 
and the United States Government has 
received its pay for the two stamps which 
had been dropped into the letter box before 
the $50 bill was offered. 


Cooke Advances 
In Marine Trust 


Carlton P. Cooke, son of the late Wal- 
ter P. Cooke, who was chairman of the 
board of the Marine Trust Co. of Buffalo, 
N. Y., has been promoted from assistant 
Vice-president to vice-president of Marine 
Trust and will have charge of the mort- 
gage department of the company’s busi- 
ness. Frank 8. Hershey advances from 
assistant secretary to vice-president. Clar- 
ence M. Brobst and Albert L. Sanderson 
are advanced from assistant treasurers to 
assistant vice-presidents. 





Banker Heads Minute Men 


Arthur Eidman, vice president and 
cashier of the St. Clair National Bank of 
Belleville, Illinois, who has been operating 
& successful institution there for some 
years, has been elected national president 
of the American Minute Men. This organ- 
wation was formed in Belleville and it 
declares its purpose to be ‘‘to preserve and 
defend American citizenship, American 
business, and the American Constitution. ’’ 








Doesn’t this list remind you 
of something you want to 


buy? 
-¥- 


1 Accrual, Accounting and Audit 
Control 


Adding Machines 
Addressing Machines 


Cc 


Check Book Covers 
Check Cancelling Machines 
Check Certifiers 
Check Dis 

Check Endorsers 
Check Files 

Check Protectors 
Check Signers 
Check Trays 
Christmas Savings 
Coin Bags 

Coin Boxes 


i adelelel—4 
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Coupon Envelopes 
Currency Boxes 
Currency Envelopes 
Currency Straps 


35 Deposit Ticket Files 
36 Dicta' Machin: 


39 Electric Signs 

40 Forms 

41 Forms, Continuous 
Furniture 


43 Glass Signs 
44 Globes 


45 Interest Calculators 
46 Interest Computing Machines 


47 Lamps—Adding, Posting 


es 
48 Loose Leaf Binders 
49 Maps 


50 Night Depositories 
51 Night Depository Bags 


52 Paper 

53 Pass Books 

54 Pay Roll Envelopes 

55 Photographic Bank Systems 
56 Posture Chairs 

57 Proof Machines 

58 Protective Equipment 


59 Safes, Fire and Burglar Proof 
60 Safe Deposit Boxes 

61 Safety Paper 

62 Sa 3 | mane Home and 


Pocke' 
63 Seals, Coin 
64 Statistical Service 
65 Storage Files 
66 Supplies, Bank and Office 


67 Tellers—Bookkeepers Inter- 
communication Systems 


68 Time and Delayed e Locks 


69 Travelers Checks 


71 Vault Equi 

t ent 
72 Vault Ventilators 
73 Venetian Blinds 
74 Visible Records 


75 Window Displays 
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’ Through our many years 
of relationships with both banks and 
business we are able to give FREE 
buying information that is worth 
dollars and cents to any banker. 


There are no strings attached to 
this service. It is simply our whole- 
hearted effort to make Ranp 
MSNatiy Bankers MonrTusLY com- 
pletely useful to its readers. 


You benefit, because you receive 
the latest available information. It 
enables you to have an accurate 
cost estimate before entering an 
order. 


The list on the left will give you 
some idea of what our up-to-date 
catalog files contain. The extra 
space provided on the coupon below 
will allow you to add any items not 
included in the list. 


Give the Bankers Secretary a 
trial—you’ll find its service both 
prompt and efficient. 


In every case we refer you to the 
manufacturers best suited to fill your 
needs, regardless of the patronage 
they give or ever have given Rand 
MSNally & Company. 


There is no need to write us a 
letter. The coupon, filled-in and 
returned, will bring you complete 
particulars on any items indicated. 


It Costs Nothing To Use This Form 


THE BANKERS SECRETARY 
Rand M@Nally & Co., 536 S. Clark St., Chicago 


Please have sent to us buying information on.......... 


ee 














93%, Calculators for 


Savings Accounts 





To compile interest on savings accounts with 
& Meilicke Savings Calculator, is no more of 
@ job than simply copying answers. 

Each account need no longer be a problem 
which takes time and often causes errors, for 
by simply referring to the correct month the 
Meilicke Savings Calculator shows the time 
in months and the interest answers. 


The new Meilicke Savings Calculator is im- 
proved in design and the price has been 
reduced. 


Simply state the rate you pay and your 
interest periods—we will then send you 
a calculator subject te ten days’ trial. 


Meilicke. Systems, Inc. 


3464 N. Clark St., Chicago, lll. 


You Can Hold-—Up 


your investment in a protective sys- 
tem, but you cannot hold-up the 
bandit who is ready for business. Let 
us tell you how 
easily and surely— 


and unnoticed—you 
can give an alarm 
through a Padua 
Foot Unit. 


PADUA Hold Up Alarm Corporation 


Lift of foot sets off alarm 


147 Seneca Street Cohoes, N. Y. 


ENVELOPES 


that are impressive because of 
their obvious high quality of 
materials and workmanship are 
the only kind of envelopes 
that the really CAREFUL pur- 
chaser can afford to buy. 


HECO ENVELOPE CO. 


45300 CORTLAND STREET 
CHICAGO + ILLINOIS 
TELEPHONE CAPITOL 2400 
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SHORT QUOTATIONS FROM PROMINENT MEN Jar 


“It is not Government spending but 
activity on the part of business which works 
a country out of a depression. It would be 
unfortunate if action taken was hurtful to 
business and thus deferred the coming of 
wholesome conditions in our country, nor 
should hurried action to meet emergency 
be permitted to impair the great usefulness 
possible for those Federal agencies.’’— 
Walter S. Schmidt, Pres. Nat. Assn. of Real 
Estate Boards. 

coal 


“We might print money enough to make 
everybody a millionaire. Germany, in 
fact, once did so. But the millionaires 
couldn't buy much of anything with their 
worthless millions and they nearly starved. 
Wealth consists of goods—of things which 
people want—which are made available to 
them, in our kind of civilization, only by 
nation-wide production and distribution.” 
Edward A. Filene. 


| 


“In spite of all the talk of ‘sharing-the- 
wealth,’ the most important fact disclosed 
by statistics of national income and income 
taxes is the existence of the middle class. 
It consists of persons now receiving annual 
incomes of $1,500 to $25,000 a year. Its 
aggregate income is now about 66% of the 
total national income, or approximately 
$30,000,000,000—almost ten times as much 
as the present aggregate annual income of 
the wealthy—persons with incomes over 
$25,000.""—Samuel O. Dunn, Editor, Rail- 
way Age. 

Cc 


“One cannot give to each and every dis- 
contented person in this country precisely 
what he wants or thinks he wants without 
tearing apart the present economic and 
social structure. Our “left wing’’ consists 
simply of the assorted advocates of a dozen 
nostrums. Its credo is only the crude and 
direct listing of what each and every voting 
group thinks it wants. This is not states- 
manship.’"—Raymond Moley. 


ae 


“That, in general, silver will ever be 
widely used in the monetary reserves of 
central banks appears extremely unlikely 
because of its lack of that high liquidity 
possessed by gold. Due to its weight and 
volume, it is not as efficient as gold as a 
means of making international payments.’’— 
The Index, New York Trust Co. 


om 


“It is just as indefensible to permit men 
with no banking experience to be entrusted 
with handling other peoples’ money as it 
would be to permit a man to practice medi- 
cine without the most careful training.’’— 
Guy Emerson, Vice President, Bankers 
Trust Co., N. Y. 

Cc 


“Unquestionably, deposit insurance has 
done much to restore confidence in banks, 
particularly in some sections, but at best it 
is an opiate and not a cure for our banking 
ills. Insurance protects the individual 
depositor against loss, but in itself it does 
not prevent bank failures. Automobile 
insurance pays the cost of a wreck, but it 
doesn’t prevent the wreck. Careful driving 
is the best assurance against collisions. The 
danger in deposit insurance is that it may 
cause us to forget the ever-present necessity 
for caution and sound management in 
banking as the ultimate protection against 
failure.’—Wm. H. Neal, Vice President, 
oe Bank & Trust Co., Winston-Salem, 

. Car. 
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“We do not contend that the constitutio, | 
is sacred and cannot be changed. It ha! 
been changed in the past. It will } 
changed in the future. But in making the 
changes, we will not surrender tie | 
The government will remain the creatup | 
of the people.’’—Patrick J. Hurley. i 


io 


“The power of Congress to regula: | 
interstate commerce does not authorize ; 
to do so by taxing products either of agri 
culture or industry before they enter inter. 
state commerce. The power to determine 
what the law shall be, what property shal | 
be affected by taxation or regulation, ani 
what standards shall govern the admin 
trative officers in administering acts ¢ 
Congress, has never been held to be a 
administrative function.’-—Judges in Boston | 
Federal Court. 


tJ 

“There is an old fiction that the govern: | 
ment cannot be sued without its consent, of 
It is the most egregious fiction that was ever | 
incorporated in any system—that is, thai! 
the King can do no wrong—because at the 
time it was incorporated in Anglo-Saxon 
jurisprudence, the King did nothing els 
but wrong, and the reason why the tr: 
bunals were denied to citizens was because | 
of the King’s continuous wrongdoing." | 
—William E. Borah. | 


ee 


—_ 


“I am not troubled about the future o 
the railroad business as a whole. If we 
disregard waterborne business moving 
through the Great Lakes and the Panama 
Canal, the railroads move in excess of & 
per cent of the commercial freight traific 
as measured by the ton mileage.”’—L. F 
Loree, President, Delaware & Hudson R. R 


cS 


“I have nothing but unutterable contemp! 
for any man who would bring politics int 
the consideration of banking legislation."— 
Carter Glass. 


oO , 


“You have heard about bank loans made 
to cement friendships. It developed later 
that the loans were cemented and not the 
friendships.’’—William Tonks, Examiner for 
the R. F. C. 


Ga 


“Innumerable enactments, both in Wash 
ington and in the various state capitals, | 
have sought to steal away, and often all too 
effectively have abridged, the plain right | 
of creditors for the assumed benefit 
debtors. It is difficult to understand how 
action by the highest court in the land the! 
seems, in a measure at least, to call a hal 
on this process, can be construed as othet 
than beneficial, not to say essential, if bus 
ness is to be conducted in this country it 
the future as in the past.’’"—Dr. H. Parke 
Willis. 
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You can impart an atmoephere of 
Dignity and Stability with ov | | 
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James Clark Joins 
American National 


The American National Bank and Trust 
Company, of Chicago, has announced the 
addition of James H. Clarke to the bank’s 
staff. Mr. Clarke comes to the American 
National from Moody’s Investment Serv- 
yiee and his new duties will include in- 
yestment council work for the bank’s 
portfolio, the trust department and 
agency accounts. 


Otis Shows Profit 


The Otis Elevator Company showed a 
profit of $114, 690 for the first six months 
of 1935 as compared to a loss of $300,000 
in the first half of 1934. Otis is the only 


company manufacturing escalators and a 
number of stores have installed escalators 
recently. Otis also produces about 70% 
of the domestic elevators. The lack of 
construction of tall buildings in recent 
years has caused the elevator business to 
decline but this increase in profits is an 
encouraging factor. 


Adams Heads Boston Federation 


Charles Francis Adams, former Secre- 
tary of the Navy and head of the Union 
Trust Co. of Boston, Mass., has been 
named first president of the Boston Com- 
munity Federation, to direct Boston relief 
campaigns for funds for 100 private social 
welfare agencies and hospitals throughout 
Greater Boston. 


Bankers Elected In 
Salt Lake Chamber 


At a recent election in the Chamber of 
Commerce of Salt Lake City, Utah, two 
bankers were elected for important posi- 
tions for the coming year. John M. Wal- 
lace, vice president and trust officer of the 
Walker Bank and Trust Co., was elected 
to the vice presidency and Stewart Cos- 
griff, vice president of the First National 
Bank, was chosen for the office of treasurer. 


Wherrett Joins Mellon National 


H. 8. Wherrett, president of the Pitts- 
burgh Plate Glass Co., has become a 
director of the Mellon National Bank, of 
Pittsburgh, Pa. 


REVISIONS IN THE BANK SYSTEM 


Banks not previously reported indicated by a * 
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NEW BANKS ORGANIZED 
AND BANKS REOPENED UNDER SAME TITLE 




















New Banks:....... National 11; State 46; Private 4. Total 61 
Reopened Banks:. . . State 40; Private 1. Total 41 
New Branch Banks: National 14; State 62; ......... Total 76 
—____—— — —— —— — _ — \¥ — —— = _ — — ——$_—_____— — 
Sratz & Town Name or Bank anp Transit NuMBER CaprIraL [Sunruvs a PRESIDENT CasHIEzR 
Valley Head *Citizens Bank 61-559 (Opened Aug. 1) $ 25,000 $ 5,000 A. Maxwell C. F. Smith 
Bisbee Bank of Bisbee, Branch of Bank of Douglas, |..........\...eeeeee- RRP OS. er eee a IM. J. Cunningham, Manager 
Douglas 91- 20. (Opened May 15) | 
Arkansas | 
Augusta ‘Bank of Augusta 81-718 (Opened March 1) 25,000 5,000 C. C. Heckart W. B. Conner 
Bono ‘Peo les Beh Co. Co. a 719 (Co-operative) , Pee TT Geo. A. Lamb R. L. Stevens 
D ay 
Dermott *Dermott State Bank 81-720 25,000 s —_ John Baxter |G. C. Johnston 
| | us | } 
DeValls Bluff Planters Bank & Trust Co. Shag hnaen ances ni se celeccccecccccecescescnceceeslecescccesccssceceecesesens 
(Tellers Window of Forrest City 2 
Lonoke io State Bank 81-200 (Opened 1 arch 1935) 10,000 5 000 H. E. Benton |Neill Fletcher” 
| Common | Surplus 
15,000 
; Preferred | 
Yellville a Exchange (Cooperative Bank) | |= 600).......... Lon W. Berry Hugh Wolfe 
| 
California 
East Bakersfield |Anglo California National Bank of San Francisco |... .......).0cccccccclecccccccccccsccecccccesces iG. W. Gunter, Manager 
(Branch of San Francisco) 90-1354 | | 
: | (Opened March 16) } 
San Bernardino |Bank of America National Trust & Savings Assn. |... .. 2.2.2). 6-2 cece cele c cence ee eeeeeeeeeeeeeees A. H. Brouse, Manager 
of San Francisco, Base Line Branch ‘90-136 
. (Opened March 25) } | 
San Bernardino \Citizens National Trust & Sa winep Bonk snd dnbedeeledsdeauenslsisadsasucscaareacssaanl J.C. Ralphs, Mgr 
: (Branch of Riverside) 90-137 i Apr. 13) | 
San Diego |Bank of America National Trust & Savings Asan., |... .......).0. 0 ccecccleccecccuccceecccceeueucuce C._L. Cotan' 
jocnese Branch of San Francisco. 90-1357 | | Vice President and Mgr. 
ae in Panama-California Exposition! | 
: sounae (Opened May 6) | | } 
Victorville [Bank of America National Trust & Savings Assn. paeadeuaks lc actudicushsaveakbeeeeabencecsaudceun T. W. Andrews, Manager 
of San Francisco, Victorville Branch 90-1356 | | 
(Opened March 25) | 
| | | 
Chipley Florida Bank at Chipley 63-522 (Opened July 10) | 25,000) 6.000/W. A. Redding _ 8. Folsom 
Orlando Central Title & Trust Co. 100,000) 50,000 E. W. West |R. S. Carr, Treasurer 
Surplus | 
Panama City Bay National Bank (Charter issued May 29) | —50,000.......... John L. MeFarlin, Jr E. L. Robinson 
! | } 
Abbeville \Citizens Exchange Bank 64-1161 (Private) = —s|.......... Sere J. F. Harrell J. H. Walker 
(To open about June 1) } 
Atlanta Southern Savings Bank 64-21 (Organized Jan. 2) | 50,000) 16,440 J. G. Burckhardt, Jr. J.B. Dickey 
Lumber City |Mixon Banking Co., (Private) 64-1150 ieee eeee Sri camaadaties E. A. Mixon 


(Opened February 25) 
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State & Town 


Georgia 
Midville 


Unadilla 

Whigham 
Hawaii 

Honolulu 

Kapaa (Kauai) 


Idaho 
Filer 


Illinois 
Aledo 


Beecher 
Chicago 
Moline 


Polo 
Wyoming 


Indiana 
Acton 
Edinburg 
Pittsboro 


South Bend 


Upland 


Iowa 
Calamus 


Craig 
Decorah 
Deep River 
Dougherty 
Dubuque 


Gilbert 
Hansell 
Iowa Falls 


Keystone 
Lakota 


Laurens 

Le Claire 
Linden 
Marble Rock 
Middletown 
Mitchellville 
Mystic 

New Liberty 
Panora 
Peru 
Ralston 
Taintor 
Westfield 


Eureka 


Kentucky 
Caneyville 


Corbin 


NEW BANKS ORGANIZED 
AND BANKS REOPENED UNDER SAME TITLE 








NaME OF BANK AND TRANSIT NUMBER 


|Midville Banking Co. (Private) 64-1163 
(Opened May 1) . 
Exchange Bank 64-1160 (Opened April 22) 


*Whigham Banking Co. (Private) 64-1164 


American Security Bank (Opened April 20. Re- | 


organization of Chinese American Bank which | 
closed Sept. 18, 1933) 


|American Security Bank (Kapaa Branch of Hono- | 


| lulu) (Opened April 20) 
|F idelity National Bank (Branch of Twin Falls) 
92-163 (Opened May 18) 


|National Bank of Aledo (Charter issued April 2. 
Succeeded Farmers National Bank, in receiver- 
ship October 30, 1933) 


| 21, 1933. Reopened July 27, 1935) ; 
South East National Bank 2-418 (Charter issued 
| March 15) 


| — February 17, 1933, reopened April 18, 

*Polo National Bank 70-2145 (To open about 
August 15) 

First National Bank in Wyoming 70-725 (Charter 


Wyoming in receivership March 25, 1933) 


*Wanamaker State Bank (Branch of Wanamaker 
State Bank, Wanamaker) 71-1291 (Opened 
August 5) 

Edinburg State Bank 71-1290 (Opened April 25) 


July 15) 
*American Trust Co. 71-56 (Closed June 15, 
1931, reopened July 17, 1935) 


| 
|Citizens State Bank, Branch of Fairmount 
| 71-1289 (Reported May 10) 


|Union Savings Bank (Office of Grandmound) 
(Certificate issued March 27) 

*Security Savings Bank (Office of Ireton) (Opened 
July 26) 

Security Trust & Savings Bank 72-2169 
(To open June 1) 

Gibson Savings Bank (Office of Gibson, Ia.) 
(Opened July 15) 

Sheffield Savings Bank (Office of Sheffield) 

| (Opened April 4) 

*Dubuque Bank & Trust Co. 45-53 (Opened 
July 17) 


{Union Story Trust & Savings Bank (Office of 

| Ames, Ia.) (Opened June 3) 

Sheffield Savings Bank (Office < Sheffield) 
(Certificate issued February 16) 

Citizens State Bank 72-2167 (Opened April 15) 


Keystone Savings Bank 72-2168 (Opened April 27) 

|Farmers Trust & Savings Bank (Office of Buffalo 

| Center, Ia.) (Certificate issued June 22) 

|Laurens State Bank 72-2166 (To open about 
April 15) 

*Farmers Savings Bank (Office of Princeton) 
(Opened July 15) 

|Earlham Savings Bank (Office of Earlham, Ia.) 

(Opened June 15) 

|First Security Bank & Trust Co. (Office of 

Charles City, Ia.) (Opened June 1) 

\*Burlington Savings Bank (Office of Burlington) 
(Opened July 15) 

Euclid Avenue State Bank (Office of Des Moines) 
(Opened February 11) 

Iowa Trust & Savings Bank 
(Office of Centerville) 

*Liberty Trust & Savings Bank (Office of 

Durant) (Opened July 10) 

|Guthrie County State Bank (Office of Guthrie 

Center) (Opened February 18) 

Union State Bank (Office of Winterset) 

(Opened January 2) 

Security Savings Bank (Office of Scranton) 

(Opened February 23) 

|Taintor Savings Bank (Office of New Sharon) 

| (Opened February 23) 

— aa Bank (Office of Akron) (Opened 
ug. 1) 





|Citizens National Bank in Eureka 83-227 (Charter 
| issued April 1) (Reorganization of Citizens Na- 
tional Bank, in receivership February 24, 1934) 


|Bank of Caneyville 73-458 (Closed March 24, 
| 1933, reopened April 1, 1935) 
Corbin Deposit Bank 73-785 (To open May 18) 


$ 50,000 Leong Chew 


\*Farmers State Bank 70-1165 (Closed September | 


Moline State Trust & Savings Bank 70-125 300,000 Fred W. Allen 


12,000 H. I. Stahler 


issued April 17. Succeeded National Bank of 


|*State Bank of Lizton (Branch of Lizton) (Opened 


50,000) N. R. Feltes 


Clarence Nichols 














lus 
_ 2,500 S. B. Marcum 





|E. W. Brooks 
|T. E, Woodruff 
W. C. Lane 


T. T. Schafer 


Ernest Johnson 
J. E. Shearer 





Will T. Graham 
C. A. Morrow 


|J. J. Jaeger 


G. F. Jansen 


E. H. Klisart 
F. J. Hoskins 


E. B. Pannkuk 
C. C. Brown 


rock, in charge 


R. L. Marlin 


\Lee Rains 





Wm. Marcum 


CASHIER 


\Ching K. Amona 
Chang Yau, in charge 


E. S. La Hue, Manager 


Emerson Lowes, Manager 


Hilden Ayers, Manager 


J. D. Emmons, Treasurer 


D. E. Reynolds, Mgr. 


E. H. Oloff, Manager 


\J. H. Reynolds, Manager 
H. O. Webb, Manager 


Carl Gerzema, Manager 


H. G, Smith, Manager 
O. V. Burns, Manager 
H. W. Beck, in charge 
D. A. Price and B. F. Roth 


|P. F. Beeler, Manager 
|Earl Adams, Manager 
G. B. Craver, Manager 
J. E. Brady, Manager 
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| NEW BANKS ORGANIZED 
AND BANKS REOPENED UNDER SAME 





























Srate & Town NaME or BaNnK AND TRANSIT NUMBER CaPITAL » PRESIDENT CASHIER 
Kentucky . a ’ 
Dry Ridge First State Bank 73-381 (Opened March 16. eo errr re |D. F. Barker iG. C. Mullins 
Reorganization of First State Bank & Trust Co. | 
which closed September 7, 1931) 
Greenup First & Peoples Bank (Agency of Russell) abe Weeeucbis.cs abesethendeass gen edatacdcuseetaseleseudécanesaasaaceueame 
| (Opened February 11, 1935) be } 
Owensboro \Citizens State Bank 73-48 (Opened May 1) 30,000 s a J. D. Russell O. L. Greer 
urplus 
Port Royal [/Citisene Bank (Agency of New Castle) (Opened |... ....,..)...cccccccdeccececceces G. H. Owens, Manager 
July 1) 
Turners Station Une PE COC GE Pe ete reece acececcndcPeceevecsaces haus Ne tcactudausetuaeeanseues 
Campbellsburg) (Opened July 1) : ; 
Wilmore Cr errr: fe ck cdawsalenes necesabadeweaccecentamuewconecens Miss Marguerite Harris, 
r (Opened February 5) Asst. Cashier in charge 
Louisiana 
Cotton Valley Posgiee ae 6@L0L—“(“(it—sétséCé wr we Rw Rn wR aoa Sere H RRR Rada RdaddeccassiewasuewadensaGanananenneee 
(Depository of Minden) 
Springhill — Deere = =————“( ”ttiéié*s «Cg ay ahs oar Ss dsr a i we aw eee eenesedeee sae wend beeeadeceeuaseseaenannenan 
(Depository of Minden) 
Maine ‘ , 
ryeburg Cnnes De Tet Oa: Ces CE Pee big. ok cc cccbicc'c casecsleseteticescctcediiscacecas Alvin D. Merrill, Manager 
52-272 (To open June 17) . 
Maryland ; . : 
Baltimore Title Guarantee & Trust Co. 7-62 (Closed 600,000 125,000|E. L. Palmer, Jr. |G. H. Schmidt, Treasurer 
Feb. 18, 1933, reopened June 19, 1935) Surplus 
Massachusetts ; 
East Northfield eee See ee eC Cee hia caccnivalecacd cumoddbeatantvccccsssacdgeucncuns |Leon R. Alexander, Manager 
Window of Greenfield) (Opened March 1) 
Almont Ain Res Tees FEED Gemeaae WR. ain ook ccc chiccccicdcchedaceticdudedsc cdddesiannceieaseedseducesacueusaneune 
Reopened March 18) | 
Belding Dantes Geminis Cis Mamas GE Te banc ck cece ccc ccccchecdcccencactsescscencecucs \C. H. Cook, Manager 
74-1186 (Opened May 8) 
ger 
Carsonville Exchange State Bank 74-528 (Conservator bank. yo H. F. O’Conner F. C. Crorey 
Reopened March 23) 
Clarksville Edwin Nash State Bank 74-506 (Comacrvator «—«_sf.. nc cc ccc elec cc cc ccccfecccccccccccccccsccccccccslecccsocccccceseseecocesoss 
bank. Reopened March 13) 
rer East Detroit First State Bank 74-1016 (Closed Sept. 30, 1932, , | PTET ETT H. J. Mok A. C. Leise 
reopened Feb. 25, 1935) } ; 
Elk Rapids Pree as Dene me COO GE OD Fg vtec alec dececevnbeeedewaccesicnsddcassuaane |L. S. Armstrong, Manager 
74-1191 (Opened August 1) 
Fraser State Bank of Fraser 74-651 (Conservator bank. SR so wdacees H. J. Bohn H. J. Bohn 
Reopened Feb. 25) | 
Holly First State and Savings Bank 74-391 (Opened va seancnes C. N. Bigelow W. E. Lentz 
March 28. Succeeded First State & Savings 
Bank, under conservator) F 
Hudsonville Hudsonville State Bank 74-897 (Conservator 25, 2,000|Orrin Edson F, F. McEachron 
bank. Reopened March 5) Profits ‘ 
Imlay City Imlay City State Bank 74-1187 25,000 5,000| Elmer Shumar D. N. Weiss 
(To open about June 1) Surplus | ; 
Lake Orion Orion State Bank 74-495 (Conservator bank. ) EERE Lee Earle K. B. Chapin 
Reopened March 20) 
Lincoln Park *State Savings Bank 74-1112 (Conservator Bank 25,000 15,000| John Golds A. A. Bruder 
eves Reopened unrestricted August 7) Common 
25,000 
Preferred | 
Marlette ee eg es eererree rrr rrrrrr rer rere ree Roy McDonald, Manager 
74-1188 (Opened June 1) | 
- Milford *( ——- County State Bank 74-1189 (Opened 25,000 6,000|/T. F. Little \O. C. Thomas 
uly 29) 
Munising TS nn eererrre He rrrrrrer rrrrrr rrrrrrrrrrrrrrrr ry ocr tr trier ee rc 
: (Conservator Bank. Reopened May 29) ’ 
Munith Farmers State Bank 74-1102 (Conservator bank. Wticenadeas W. E. Fleming F. W. Ford 
a Reopened Feb. 5) 
Otisville Otisville State Bank 74-777 (Conservator bank. 25,000 00|J. A. Parker H. F. Randall 
Reopened April 2) Undivided 
’ Profits ; 
Richmond Macomb County Savings Bank 74-708 [SRT H. E. Parker E. G. Pinney 
(P. O. Lenox) (Conservator bank. Reopened April 4) 
Romulus *Romulus State Bank 74-817 (Conservator bank. 25,000 5,000|J. A. Carmichael \J. R. Taylor 
Licensed to reopen Aug. 1) Common | Reserves 
10,000: 
; Preferred - ‘ 
Standish State Bank of Standish 74-846 (Conservator =e... 2. ce eee leew eee eeee H. A. Chamberlain Coulson Blair 
bank. Reopened Mar. 1) se 
Swartz Creek Bank of Swartz Creek, Private 74-857 (Closed Gc kccenedns M. D. Davison Floyd Larabidier 
Jan. 7, 1932, reported reopened April 3, 1935) 
Roth- Ubly wom Pee Ce OE SE RI sc cc ndcnclassbcacccathenssctaccaedccnsdetcscnctas F. H. Brown, Manager 
ned in Feb. 
Minnesota - ’ } 
Danube *State —¥ of Danube 75-1615 (Opened 10,000 2,000|George Kircher iG. T. Klatt 
, August 10) 
Elgin Elgin State Bank 75-1611 (To open May 14) 10,000 P 2.000 C. D. Hayden F. J. McCullough 
Surplus ” 7 
seen Greenbush *Greenbush State Bank 75-1613 (Opened Aug. 9) 10,000 2,000|G. P. Pihlstrom N. O. Folland 
f ppi 
j Carrollton *Peogien Bank & Tract Co. (Gemma of Mert bone iccccctheccccccccshsoccccesctecesccccsacceecs \J. J. Dee, Manager 
Carrollton) (Opened June 8) 
Ethel Merchants & Farmers Bank (Ethel Branch «=—§«-_—«[.... cc ccc ccccleccccceccccieccccccccccccccccccccceees \C. M. Breazeale, Mer 
M Office of Kosciusko) (Opened January 5) 
' | 
Berger Farmers & Merchants Bank 80-888 (Charter 25,000 5,000|Wm. D. Schaffner M. L. Tugel 
k issued May 3. Taking over acceptable assets Surplus 
t of Bank of Berger and Peoples Bank) , 
Hermann Hermann Bank 80-1799 (Opened Feb. 25) 25,000 . | 9 B. Walker Fred C. Wittrock 
us 
Morrison *Community Bank 80-834 (Opened July 1. Took 25,000) . . — ....|H. W. Boeger M. E. Redeker 
over portion of deposits of Richland Bank) 
St. James St. James Bank 80-1802 (Chartered May 9. 10,000 5,000,W. E. McComb |W. W. Jackson 
To open June 3) Common Surplus 
15,000 
—— = Preferred 
) (Continued on next page) 
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Strate & Town 


Missouri 
Senath 


University City 
* Cedar Bluffs 

Edgar 

Elgin 

Norfolk 


St. Edward 


Nevada 
Fallon 


Sparks 


New Hampshire 
Warner 


New Mexico 
Ft. Sumner 


Jal 

New York 
Alexandria Bay 
Mamaroneck 
Pelham 

North Carolina 
Apex 
Aulander 
Canton 


Hamilton 
Harmony 
Huntersville 
Old Fort 
Swanquarter 
Washington 


Weldon 
Whitakers 


Williamston 


? North Dakota 
Finley 


Rolla 
Ohio 


Canton 


Fremont 


Morristown 


Newark 

Niles 

Sharon Center 
Silverton 


West Manchester 


Oklahoma 
Cherokee 






Oregon 
Stayton 
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NEW BANKS ORGANIZED 
AND BANKS REOPENED UNDER SAME TITLE 





NaMBE OF BANK AND TRANSIT NUMBER 


| 





Senath State Bank 80-1801 (Opened May 1) 


Delmar Bank of University City 80-1800 
(Opened March 21) 


*Commercial State Bank 76-1333 (Opened July 24) | 


*Security State Bank 76-1330 
*Bank of Elgin 76-1332 (Opened Aug. 3) 


National Bank of Norfolk 76-1272 
(Opened June 1. Purchased acceptable assets 
of Security State Bank) 


/*Bank of St. Edward (Opened Aug. 1) 


First National Bank in Reno (Branch of Reno) 
94-60 (Opened May 1) 

|\*First National Bank in Reno (Branch of Reno) 
94-61 (Opened Aug. 1) 


\Citizens National Bank, Agency of Newport 
(Reported May 10) 


Citizens Bank of Clovis (Agency of Clovis) 
(Opened April 15) 

Jal Check Exchange (Tellers Window of Lea 
County State Bank, Lovington) 

| (Reported May 10) 


|Northern New York Trust Co. (Branch of 
Watertown) 50-1171 (Opened April 1) 

County Trust Co. (Branch of White Plains) 
(Opened March 1) 

*First National Bank 50-1182 (Branch of 
Mt. Vernon) 


Durham Loan & Trust Co. (Branch of Durham) 
66-909 (Opened April 15) 


|Bank of Ahoskie (Branch of Ahoskie) 66-912 
| (Opened May 6) 
Bank of Clyde (Tellers Window of Clyde) 


|Guaranty Bank & Trust Co. (Tellers Window 
of Greenville) (Opened April 29) 


|Bank of Elkin, Harmony Branch of Elkin. 
(Open April 2) 


Bank of Cornelius (Tellers Window of Cornelius) 
| (Opened March 30, 1935 


|Bank of Black Mountain (Receiving Branch of 

| Black Mountain. Opened February 23) 

Engelhard Banking & Trust Co. (Branch of 
Engelhard) 66-910 (Opened March 14) 


\Guaranty Bank & Trust Co. (Branch of Green- 
ville) 66-121 (Opened March 25) 


[Bank of Halifax (Office of Halifax) 

| (Reported by Head Office) 

Peo les Bank & Trust Co. 66-907 (Branch of Rocky| 
| ount) (Opened February 25) 


Guaranty Bank & Trust Co. (Branch of Green- 
ville) 66-908 (Opened March 28) 


*Citizens State Bank 77-1092 (Opened July 8) 


|Rolette County Bank (Opened April 24. Formerly 
Benson County Bank, Minnewauken, which 
closed January 4, 1935) 


*Central Savings Bank & Trust Co. 56-72. 
Conservator Bank. (Conservatorship ended 
July 6 and bank returned to Directors July 25. 
Now operating under restrictions pending 
reopening) 

Liberty Banking Co. 56-276 (Conservator bank. 
Reopened April 5) 

| Morristown State Bank Company 56-1056 
—— Bank, closed Jan. 12 and reopened 

une 1 

Union Trust Co. 56-126 (Conservator bank. 
Reopened March 4) 

*Dollar Savings Bank Co. 56-324 (Conservator 
bank. Reopened July 11) 

Sharon Center Banking Co. 56-1210 
(Conservator bank, reopened May 20) 

Silverton Bank 56-1353 (Conservator bank. 
Reopened March 8) 


First State Bank 56-1198 (Closed March 13, 
1934, reopened March 30, 1935) 


Farmers Exchange Bank 86-1255 
(Opened March 1) 


First National Bank of Portland (Branch of 
Portland) 96-341 (Open May 4) 





CapiTaL a PRESIDENT 
- — ae 
| 
$ 25,000 $ 5,000/Thos. F. Donaldson 
| 
45,000 10,000|Claude A. Eaton 
Common Surplus 
55,000 
Preferred 
10,000) 2,500/H. D. Black 
15,000} 3,000/B. F. Scroggin 
| Surplus 
10,000 4,000|/J. J. De Lay 
25,000) 20,000'R. E. Montgomery 
| Common | Surplus | 
75, 
Pre ferred | 
25,000) 2,500\J. A. Indra 
| Surplus 
Lean melee aS Sao New de tee da vdeae tide ewes 
| | EE LO er ee 
hj Ca aaa eee 
| 
eee ee errr Te Joteeeeseeeeeeeeeseeerececs 
Terre r re. OR CO 
tcbciaa bie écaSeegthsabereceseduretererkeeay 
15,000] 3,000|E. L. Hubbard 
| Surplus 
15,000 12,000/F. A. Foley 
200,000) 12,000|J. M. Blake 
Es cuctcenes Dewey Dunmyer 
25,000) 9,000|J. W. Ambrose 
200,000!  121,000/Wm. T. Suter 
75,000 93,000)/W. H. Stevens 
25,000 5,000| John Bell 
Surplus 
25,000 6,400|Henry Sonneman 
Common 
25,000 
25,000 10,000/C. A. Leas 
Debentures 
25,000 5,000/P. Stein 











RAND M°NALLY BANKERS 











| 


\Geo. 


B. T. Browning 
A. J. Butter 


E. H. Henderson 
». E. Hedgecock 
A. Wright 


Edgar Scheips 


|E. W. Burdic 


lw. P. Miner, Mer. 





M. A. Matthews 


.|H. 8. Gurganus 


E. Brudvik 
Oscar Hijelt 


F. G. Barr 


Ray Bucher 
|F. S. Milner 


| 


iC. T. Siegel 


F. D. Vallen 
Thos. F. Behrens 


R. P. Eyer 


\Carl S. Dunnington 





CasHIER 


F. B. Keeler, Mgr. 


|H. E. Haworth, Manager 


J. 8. Sbragia, Manager 


\Clyde Royle, Manager 


T. N. Meyers, in charge 


|Lynn Springsteen, Mgr. 
Wm. F. MacDonald, Jr., 


anager ; 
Gardner G. Winship, 
Manager 


J. M. Herndon, Mar. 


|R. L. Wilson, Manager 
|T. H. Haynes, in charge 


A. W. Kirkbride, Treasurer 


(Oontinued on next page) 
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Strate & Town 


Pennsylvania 
Littlestown 
Masontown 


Minersville 
Renovo 
St. Clair 
South Carolina 
Fort Mill 
Greeleyville 
er Lake City 
} Lexington 
Mullins 


Springfield 
Westminster 


York 


South Dakota 
Delmont 


Groton 


Redfield 


nager 
Watertown 


Tennessee 
Greenfield 


Texas 
Athens 


Junction 


Kirbyville 
Utah 
Fillmore 
Heber 
Nephi 


Boyce 
Grundy 
Herndon 


Victoria 


West Virginia 


Hurricane 


Wisconsin 
Cato 


Edmund 
Hawkins 
Ogema 


ee” 


urer 
Plain 
§ Plum City 
é Warrens 
Islands 

jansted 
(St. Croix Isl.) 
St. Thomas 


RET 


1935 


NEW BANKS ORGANIZED 
AND BANKS REOPENED UNDER SAME TITLE 


NaME OF BANK AND TRANSIT NUMBER 


Littlestown State Bank 60-994 (Opened April 1. 
Reorganization of Littlestown Savings Insti- 
tution which closed September 22, 1931) 

— om Bank 60-1756 (Charter issued 

pril 25) 
Minersville Safe Deposit Bank 60-598 (Opened | 
= 15) (Reorganization of Miners State Bank | 
which closed ones. 30, 1933) 

Citizens Bank of Renovo 60-1414 ees in 
March 1935) (Successor to State 
Renovo, which closed Feb. 1, 1932) 

\Peoples Safe Deposit Bank 60-1352 (Opened 
Feb. 18. Reorganization of Citizens Bank, | 
closed Sept. 30, 1933) 


| 

‘Fort Mill Depository 67-713 (Opened June 8) | 
| 

| 


\Greeleyville Cash Depository 67-711 (To open 
| about April 20) 


|Palmetto Bank & Trust Co. 67-708. Opened | 
| March 11. (Succeeded Palmetto State Bank) | 
|Lexington Depository 67-707 


(Opened February 6) 
*Davis National Bank 67-714 (Charter issued 


Aug. 2) ; 
Springfield Depository (Opened Mar. 4) } 
Westminster Depository, Inc. 67-712 
| (Opened May 23) 
|Bank of York 67-710 (To open about April 15) 


Delmont State Bank 78-355 (Closed Dec. 11, 1933;) 
reopened June 5, 1935) | 

|First National Bank of Aberdeen (Groton Branch 

of Aberdeen) 78-131 (Opened April 1. Succeeds) 

— ame Bank, voluntary liquidation) 
pri! 

|First National Bank of Aberdeen (Redfield Branch 
of Aberdeen) 78-63 (Succeeded Redfield National 
Bank, voluntary liquidation April 1) 

> & Merchants Bank 78-873 (Opened 
Aug. 2) 


*Greenfield Banking Co. 87-796 (To open 
August 15) } 


|Farmers & Merchants State Bank 88-2177 
(Opened May 1) 
|Junction National Bank 88-2176 


|The Kirbyville State Bank 88-372 (Opened 
| February 13) 


|Millard Branch Bank (Branch of Richfield 
Commercial & pap —. Richfield, Utah) 
97-145 (Opened May 

Commercial Bank of Ls City 97-70 
(Opened Feb. 20) 


\Commercial Bank (Opened May 27. Assumed | 
deposit liability of Central Utah Bank) 


Bank of Clarke County (Branch of Berryville, 

Va.) 68-317 (Opened June 29) 
*Cumberland Bank & Trust Co. (Branch of | 
Clintwood) 68-329 (Opened Aug. 1) | 
Citizens National Bank 68-722 (Opened Feb. 15 
| 





Sue led National Bank of Herndon, closed 
Jan. 10) 


Peoples National Bank 68-499 (Opened about 
| June 1, charter issued May 25) | 


Putnam County Bank 69-285 (Conservatorship 
terminated June 29 and bank reopened unre- 
stricted July 1) 


|Farmers State Bank 79- oe (Closed April 19, 

| 1933, reopened July 1, 1935) 

Farmers Savings Bank + nm & Disbursing 
Station of Mineral Point) (Opened April 27) 

Security State Bank (Receiving & Disbursing 
Station of Ladysmith) (Opened Oct. 29) | 

State Bank of Medford (Station of Medford, } 
Wis.) (Opened June 5) 


Farmers State Bank (Receiving & Disbursing 
Station of Spring Green) <Coened I May 11) 

Bank of Durand (Receiving & ursing 
Station of Durand) (Opened Deo. 29) 

Farmers & Merchants Bank (Receiving and 
Disbursing Station of Tomah) (Opened May 18) 


Virgin Islands National Bank (Branch of St. 
Thomas) (Charter issued and branch authorised 
April 30) 

Virgin Islands National Bank (Charter issued | 
April 30) 
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CaPpiITaL 


$ 50,000 


j 
Surpitus & 
PRorFItTs 


$ 25,000) 
Surplus 


8,000) 


PRESIDENT CasHIER 
|L. D. Snyder Wm. B. Downes, Jr., Treas. 
C. M. Shank Geo. W. Breakwell 
Charles Quandel E. P. Oliphant 
Lewis Pfouts C. E. Harlan 
T. D. Morris F. P. Zarr 
J. L. Spratt, Pres. and Treas! Ninoun eedeghekewbaabmaen 


A. M. Schreiberg 


T. C. Callison \F. Ballentine 
A. H. Buchan R. C. Tucker 
\O. T. Fulmer Essie Givens 
K. W. Marett Z. T. Abbott 


C. J. Youngblood \V. Q. Hambright 


\C. J. Johanson 


H. 8. Billman 

viensdedneesasetpadeaneans iJ . Williams, Manager 
dcimendtadcddiceucoss tela M. B. Slaughter, Manager 
H. Kopperud F. F. Phillippi 

S. L. Maiden J. B. Williams 

T. P. Faulk iT. D. Evans 

J. L. Cunningham 


|L. S. Johnson 


TOC Pere ee eee ee eee eee eee eee eee eee eee eee ee eee eee eee 


\Ray Monsen, in charge 


P. P. Thomas |Riley Draper 

| 
|P. P. Thomas |Max Thomas 
ee ee si ssleucaecianteaeaee 
pads eeatnbbeecadaaveudanan |R. L. Sutherland, Manager 
R. R. Reed \J. B. McDaniel 


Aubrey B. Chandler Thomas I. Hardy 


A. 8. Alexander L. L. Wilson 


\E. J. Kirch 
pd deiads ena aekeekekaeel |H. J. Beck, in charge 


bei eeakthnausbenetanneeds i'M. O. Haugsby, Manager 
iJ. F. Heden, Manager 


J. H. Brennan 





J. W. Brickl, Manager 


:|J. E. Bauer, Manager 


Cakvacstiqdeaundyebabandadal H. H. Hinton, Manager 


P. J. Fitzsimmons 
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State & Town 


Alabama 
Birmingham 


Birmingham 


Fairfield 
Leeds 


Arizona 
Ajo 


Casa Grande 
Clifton 
Coolidge 
Glendale 
Globe 
Hayden 
Kingman 


Mesa 
Miami 
Phoenix 
Prescott 
Safford 


Superior 
Tempe 


Tucson 
kansas 
Fayetteville 
Horatio 


Jonesboro 


North Little Rock 


California 
Bakersfield 


Ferndale 


Lemoore 


San Bernardino 


San Jose 


Wilmington 


Colorado 
Craig 


Strasburg 


Florida 
DeLand 


MERGERS, 


PRESENT NAME AND 
TRANSIT NUMBER 


First National Bank, 


North Birmingham Branch 


First National Bank, 
Woodlawn Branch 

First National Bank, 
Fairfield Branch of 
Birmingham 61-279 

First National Bank, 
Branch of Birmingham 
61-548 


Valley National Bank 


(Branch of Phoenix) 91-98) 


Valley National Bank 


(Branch of Phoenix)91-162 


Valley National Bank 


(Branch of Phoenix) on-e 


Valley National Bank 


(Branch of Pheeni 01-1501 


Valley National Bank 


|Valley National Bank 


(Branch of Phoenix) 91-24) 


Valley National Bank 


iValley National Bank 


(Branch of Phoenix)91- -160) 


'Valley National Bank 


(Branch of Phoenix) 91- 50) 


|Valley National Bank 


| (Branch of Phoenix) 91- 56| 


Valley National Bank 
|} 91-2 


Valley National Bank 


(Branch of Phoenix) 91 -36 


|Valley National Bank 


(Branch of Phoenix) 91-58 


|Valley National Bank 

| (Branch of Phoenix)91-161 
|Phoenix National Bank 

| (Tempe Branch of 

| Phoenix) 91-54 

|Valley National Bank 

| (Branch of Phoenix) 91- . 


First National Bank 81-89 


Horatio State Bank 81-342 (Bank of Gillham, Gillham 


Citizens Bank of Jonesboro |Peoples Bank, Bono 


| 81-613 


|Anglo California National 
Bank of San Francisco 
(Branch of San Francisco) 
| 90-141 

|Bank of America National 

| Trust & Savings Assn., 


Anglo California National 
Bank of San Francisco 

| (Branch of San Fran- 
cisco) 90-489 

American National Bank 

| 90-134 





langto California National San Jose National Bank 


| Bank of San Francisco 

| (San Jose Branch of San 
Francisco) 90-84 

\California Bank of Los 
Angeles, Wilmington 

| Office 90-979 


Moffat County State Bank 
82-453 


| 


First National Bank 82-366 


(First State Bank 63-477 





CONVERSION, 


AND CHANGES IN TITLE 


ForRMER NAME 


North Birmingham 
American Bank 


Woodlawn-American Bank 


Fairfield American 
National Bank 


Leeds |Leeds-American National 


Bank 


Valley Bank & Trust Co. 


(Branch) 


\Valley Bank & Trust Co. 


(Branch) 


lValley 
(Branch) 


Valley Bank & Trust Co. 


(Branch) 


|Valley Bank & Trust Co. 
| (Branch of Phoenix)91-108| 


(Branch) 


\Valley Bank & Trust Co. 


(Branch) 


\Valley Bank & Trust Co. 
| (Branch of Phoenix) 91-81) 


(Branch) 


| 
\Valley Bank & Trust Co. 


(Branch) 


\Valley Bank & Trust Co. 


(Branch) 


alley Bank & Trust Co. 


(Branch) 


Valley Bank & Trust Co. 


| 

| 

Valle 
(Branch) 


alley Bank & Trust Co. 


(Branch) 


Valley Bank & Trust Co. 


(Branch) 


|Tempe National Bank 


(Consolidated National Bank 
with Valley Bank & Trust 


Co., Phoenix 


ie Savings Bank 


|The Twin City Bank 81-54 |Twin City Savings Bank 
(voluntary liquidation 


April 4) 


\Firet National Bank in 


Bakersfield 


| Linda 


Orange City Bank, 
City 





Bank & Trust Co. 


y Bank & Trust Co. 


[Ruse-Williams Banking Co. 


(Ferndale Branch) 90-505 | 
\First National Bank 


|First National Bank, Loma 


California Bank of Los 
Angeles, Seaboard Office 


‘Simla State Bank, Simla 


|Bennett State Bank, Bennett 


How CHANGED 


CAPITAL Paovies 


Surpitus & 


CHANGES DUE TO CONSOLIDATIONS 


REORGANIZATIONS, ABSORPTIONS 


PRESIDENT 





Conversion 
Eff. May 6 

Conversion 
Eff. May 8 

Conversion 
Eff. May 9 


Conversion 
Eff. May 10 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 

Conversion 
Eff. Feb. 11 

Conversion 
Eff. Feb. 11 


Conversion 
Eff. Feb. 11 
Conversion 
Eff. Feb. 11 
Conversion 
Eff. Feb. 11 
Succeeded 
June 15 


Merged and 
operated as a 
branch 
Eff. Feb. 11 

Assets purchased 
and liabilities 
assumed 
May 11 

Moved and 
changed title 
March 5 


Moved and 
changed title 
April 25 

Replaced 
April 5 


Succeeded 
March 16 


Succeeded 
June 28 


Succeeded 
March 30 


Assets purchased 
May 6 


Succeeded 
Feb. 16 


Change in title 
of office 
Rep. April 8 


Moved and 
changed title 
May 11 
Taken over 
March 30 


Moved and 
changed title 





March 14 


10,000 


Common Profits 


Preferred 


40,000 


Common Surplus 


Preferred 


75,000 
Common 

100,000 
Preferred 


30,000 


25,000 


25,000 


Common 





| Preferred 





25,000 


53,970) R. 


5,000,G. 


1,000|B. E. Hendrix 


50,000 10,085|J. A. Cash 


20,000, H. O. Topf 





D. MeCook 


. W. Bieser 


E. Totten 


E. B. Alling 








( Continued 


CASHIER 


A. J. Daly, 
Manager 

R. W. Daly, 
Manager 

Harris Moriarty, 
Manager 


Roy Rogers, 
Manager 


W. J. Asher, 
Manager 


D. 8. Tuthill, 
Manager 


C. A. Spezia, 
Manager 


|R. 8. Langford, 
Manager 


R. E. Moore, 
Manager 


|G. A. Johnson, 
Manager 


L. A. Peart, 
Manager 


H. T. Ward, 
Manager 

L. W. Fletcher, 
Manager 

J. D. Williams, 


Manager 
H. L. Dunham 


H. W. Faulkner, 
Manager 

Clayton Hakes, 
Manager 

T. S. White, 
Manager 


J. F. Houston 
Manager 


C. E. Hendrix 


ls, V. McKinney 


|R. J. Rice 
D. G. Bing, Mar. 


R. S. Feenaty, 
Manager 


D. Campbell, 
Manager 


|Earnist McCook 


|Wm. H. Pabst, 
| Manager 


A. H. Poppen 


J. M. Rice 


H. G. Haigh 





on next page) 
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CHANGES DUE TO CONSOLIDATIONS 


MERGERS, CONVERSION, REORGANIZATIONS, ABSORPTIONS 
AND CHANGES IN TITLE 
































. 


Srate & TOWN oe Former NAME How Cuancep | CapiTraL Pine S PRESIDENT CASHIER 
Georgia ie , — ' : 
Augusta *Realty Savings Bank 64-40 Realty Savings & Trust Co. /Title $ 100,000 $ 39,000)J. L. Etheredge iL. W. Lyeth 
Eff. May 11 Common 
. 100,000) | 
Debentures} 
Bainbridge |\*First State National Bank (Bainbridge State Bank and | Merger ,000) 20,000/F. S. Jones L. H. Tonge 
64-181 First National Bank Eff. July 13 Surplus 
Cadwell *Farmers Clearing Bank Graham, Smith & Reding- |Title WO kandditwaaees IL. K. Smith 
(Private) 64-1119 field (Private Bankers) Rep. July 31 
Claxton Claxton State Bank Claxton National Bank Assets sold to 20,000) 7,000|C. M. Rushing |W. L. Newton 
64-403 (vol. liq.) ae bank 
uly 1 
Lyons Peoples Bank 64-1131 J. F. Darby Bank (Private) |Incorporated as a APT eee W. A. Estroff W. T. China 
’ state bank, 
June 1 
Summit *Durden Banking Co. Inc. (Durden Banking Co. Incorporated as Ws 6 + eae aks B. L. Rountree IR. W. Durden 
64-1144 (Private) a state bank | 
June 26 } 
Idaho ee , a — ; ? 
Twin Falls Fidelity National Bank of First National Bank, Filer - | Moved and 100,000 34,000/G. H. Shearer |Roy Painter 
Twin Falls 92-39 changed title | Common . 
May 18 50,000 
Illinois ; Preferred 
Chester First State Bank 70-528 Wien Tiationel Wan, Pema TER Tits BOE o 5c oiikcs cleccccdvadsbiedvcsicedccavensalacedceecenanes 
Owensville First National Bank 71-576 -~ aos Bank, Fort Moved July 1 25,000) . . .|C. B. Runcie W. 8S. Hoffman 
ranc 
lows ; ; : 
Aurelia First Trust & Savings Bank |First National Bank Took over 25,000 10,000|W. H. Bischel H. H. Deyloff 
72-872 | business | 
| April 22 
Davenport First Trust & Savings Bechtel Trust Co. Title | 100,000 29,000/G. M. Bechtel H. R. Bechtel, 
Bank 72-17 | Eff. June 10 | Treasurer 
Durant *Liberty Trust & Savings Liberty Trust & Savings Moved July 10 | ey ee H. Hansen G. Bruns 
Bank 72-1496 Bank, New Liberty | 
Glidden First National Bank in First National Bank Succeeded } 50,000 16,545|D. E. Waldron H. W. Porter 
Glidden 72-709 (New | } 
charter issued Feb. 20) | P 
Marshalltown Commercial State Bank \lowa Savings Bank CS eee cere O. C. Stangeland (|G. H. Clark 
72-95 Eff. May 15 | 
New Hampton New First National Bank Piast Teta Welk: ta ener TE IO Fo og. ov ccc clecinccuccsckes vevecsccddaccdsieaceuasescueoanad 
72-364 (Correct title at | Hampton in Mare 
present) Bankers 
Monthly has | 
not bécome } 
| effective to date ' 
New Sharon Taintor Savings Bank Taintor Savings Bank, oved | 25,000 13,000/C. H. Linsted O. H. Pathoven 
72-1609 Taintor Feb. 23 | Surplus, 
Profits 
| and 
: F Reserves 
Ogden City State Bank 72-518 First National Bank with Merger _ 50,000 30,000|W. R. Shurtz Arnold Boehm 
City State Bank Eff. April 15 | : 
Scranton Security Savings Bank Ralston Savings Bank, Moved and | 15,000 6,000|D. C. Hamilton E. F. Buehnke 
72-1545 Ralston onw title 
‘eb. 
Sheffield Sheffield Savings Bank |Hansell Savings Bank, Moved and 25,000 5,000|E. F. Oberg H. O. Webb 
72-1860 | Hansell Gone - title Surplus 
‘eb. 
Silver City *Silver City State Bank Farmers State Bank with Consolidated EE M. Kehoe R. P. Galt 
72-1034 Silver City State Bank Eff. June 28 
Lakin Kearny County Bank Deerfield State Bank, Merger 10,000 10,000|/E. W. Campbell W. A. Applegate 
83-662 Deerfield, with Kearny Eff. April 20 | 
County Bank, Lakin mt t ’ 
Logan First National Bank 83-459 |State Bank of Logan Deposit ~ ccc 30,000 21,000|B. W. Wiltrout J. W. Baird 
assum: 
Feb. 23 
Logan First National Bank 83-459 (Farmers State Bank, Speed — <5, 30,000 21,000|B. W. Wiltrout J. W. Baird 
arc’ 
Montezuma Montezuma State Bank |Peoples State Bank, Ensign, | Merger 10,000 6,000| M. L. Fry, Jr. E. E. McReynolds 
83-1131 a State Eff. April 27 Common 
an! A 
| Preferred 
: Capital 
Winona *Farmers State Bank \Farmers State Bank, Page |Moved July 8 15, 6,000/E. J. Gfeller H. F. Snellbacker 
83-1260 | City Come 
Preferred 
Kentucky 
Campbellsburg *United Farmers Bank |United Loan & Deposit Merger 15,000 29,700/D. A. Brent Forrest Adcock 
73-456 Bank, Campbellsburg, Eff. July 1 Common 
| and Farmers Bank of 30,000 
Turners, Turners Station Preferred 
| 
New Castle *Citizens Bank of New Bank of New Castle and Merger 15,000 27,000/H. E. Perry J. L. Williams 
Castle 73-568 Citizens Bank, Port Royal) Eff. July 1 | —, 
15, 
Preferred 
Louisiana | Notes 
Arcadia First National Bank in First National Bank Succeeded } WR ao caccccues R. D. Sims J. H. Madden 
Arcadia 84-122 (New | } 
charter issued March 20) 
Harrisonburg Catahoula Bank 84-185 Harrison-Catahoula State ee Nivdcacdadkescsdtccadbatacasvesceucddasbeaesasseuenee 
; Bank Rep. May 27 
Jonesville Catahoula Bank (Branch of |Harrisonburg-Catahoula Sue i... Mscentuctshaaseeuscediedessuvadcdeaehs donee iananeaeeeeeee 
Harrisonburg) 84-191 State Bank (Branch of Rep. May 27 
Harrisonburg) =” 
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CHANGES DUE TO CONSOLIDATIONS 


MERGERS, CONVERSION, REORGANIZATIONS, ABSORPTIONS 


AND CHANGES IN TITLE 
















































State & Town 


aed Axe 


Mason 


Otsego 
Sturgis 


Wyoming Park 
(Grand Rapids 
P. O.) 


Minnesota 
Chatfield 


Comfrey 
Dassel 


Marshall 
Monticello 


St. Charles 


Mississippi 
Collins 


Houlka 


North Carrollton 


Sumrall 


Missouri 
Browning 


Hume 


Kansas City 


Kansas City 
Milan 
Moberly 
Pattonsburg 


Poplar Bluff 


Montana 
Butte 


Nebraska 
Alliance 


Grand Island 

Randolph 
New Hampshire 

Manchester 
New Jersey 


Bayonne 


New York 
Albany 


Beacon 





Present NAMB AND 
| Transit NUMBER 





Hubbard State Bank | 
4- 

\First State Savings Bank 

| 74-368 

State Savings Bank 74-778 


Citizens State Bank 74-308 | 
*Old Kent Bank (Branch of 
| Grand Rapids) 


(Root River State Bank 
| 75-310 
|Peoples State Bank 75-963 | 


\Dassel State Bank 75-1341 


|Western State Bank 
Wright County State Bank 
75-1152 


First National Bank in St. 
Charles 75-327 


State Bank & Trust Co. 
85-390 


Bank of Houlka (Branch 
of Bank of Houston, 
Houston) 85-321 

*Peoples Bank & Trust Co. 

85-359 


Lamar County Bank 
(Branch Office of Purvis) 


Citizens Savings Bank 
80-647 
Hume Banking Co. 80-1215 


*Commerce Trust Co. 18-1 
Inter-State National Bank 
78-2 


*First National Bank 
80-299 

City Bank & Trust Co. 
80-74 

















First State Bank 80-493 


Bank of Poplar Bluff 
80-124 


Miners National Bank 93-7 
(New Charter issued 
April 30. Opened May 1) 

Alliance National Bank 
76-86 

Commercial National Bank 
76-15 


First State Bank 76-225 


*Manchester Trust Co. 
54-11 


Broadway National Bank 
55-127 


\City & County Savings 
Bank 29-4 


Beacon Savings Bank 
50-373 


























Former NaME How Cuancep | CaprraL 4 PRESIDENT CasHIER 
State Bank of Frank W. Title to ere F. W. Hubbard Oscar Rogers 
Hubbard & Co. Rep. Feb. 18 
First State & Savings Bank |Title 25,000 $ 6,000/H. J. Bond C. L. Bickert 
Feb. 5 Common 
30,000 
Preferred 
Citizens State Savings Bank | Merger 44,560 11,140) Wm. Drew H. G. Vincent 
=< —_ State Savings Rep. Feb. 22 Surplus 
an 
—— Trust & Savings Title Feb. 11 200,000 103,000/E. C. Wright B. P. Tagart 
8 
Wyoming Park State Bank |Taken over and |..........c)occccccccclecccccccccccccces C. Van Malsen, 
operated as a Manager 
branch July 15 
First State Bank Cisne hs title 25,000 11,090/G. A. Haven A. M. Schilling 
ay 
State Bank of Verdi, Verdi |Moved and 20,000 4,000|J. E. Poula E. H. Tams 
changed title Common Surplus 
April 27 10, 
Debentures 
Wright State Bank, Wright | Moved and . 6,000/S. O. Illstrup A. R. Anderson 
changed title Common 
Feb. 4 15,000 
Debentures 
Farmers State Bank, Moved and 25,000 Fe ee are eee 
Garvin == title Pres. and Cash. 
y 
First State Bank, Silver Moved and 20,000 4,380| Nic Schermer H. N. Lungwits 
Creek eT mn title 
eb. 
Citizens State Bank Assets purchased 20,000: 10,320|/F. J. Kramer Geo. Eckles 
March 23 Com 
Preferred 
Bank of Seminary Title Eff. Jan. 9 10,000 2,600) W. L. Cranford W. O. Thomas 
ommon 
10,000 
Preferred 
Bank of Houlka  § — —"“Eecgctsuaueaksecas sched ene cans cua renee wed Ruby Atwell, 
June 29 Asst, Cashier 
Cr cr. ee «oe. os on snabecacehedshessnne Ue esatasscubeseenetlasasdecs 
| rollton with Peoples Bank | June 8 
& Trust Co., North 
Carrollton 
Sumrall Bank REE, PRP Ree emer Serer e rir Merry A. B. Cook, 
April 2 Manager 
Browning Savings Bank and/Consolidation 20,000 12,000|M. L. Haning N. W. Phillips 
Citizens State Bank Eff. May 17 
Stotesbury State Bank, Moved and 15,000 1,000|A. L. Morrison J.C. Coon 
Stotesbury any 1 title Surplus 
une 
West Side Bank of IEE GON ss wdais a nqhb caesar suns eaeeund deen ke ks chacaswhcweseenaun 
Commerce 
Drovers National Bank in | Business 500,000 676,000/G. 8. Hovey A. B. Chrisman 
Kansas City (In urchased 
liquidation) ‘eb. 9 
Farmers Bank, Pollock — SOEE » Miawev cater asakuceanknwebeenesccegnucn ance smakaedasdneneceteue 
y 
Bank of Moberly Reorganization, 50,000 20,000|J. E. Bach J. W. Allison 
week of May 13 Cm Surplus 
cin Preferred 
Pattonsburg Savings Bank | Reorganization as cckeesed H. H. Green C. O. Minter 
Eff. May 20 Cn 
Bank of Qulin, Qulin Note Preferred 
oO! . COD BOCOU §—«_fnccccccccccdocccccccccclocesccccccccccccssocsccccoccsccecee 
purchased and 
deposit lia- 
bilities assumed 
February 23 
Miners Bank & Trust Co. Conversion 100,000 20,000/A. J. Lochrie T. J. Fenlon 
Nebraska National Bank Sold assets 50,000 55,000/F. M. Knight F. W. Harris 
April 20 
The Commercial Bank Conversion err David Kaufman /|Edward Hurwaldt 
Charter issued 
June 27 
First National Bank — 25,000 7,500|J. F. Toy Ralph Bacon 
y 
Manchester Safety Deposit [Title 50,000 54,000|N. S. Bean E. B. Stearns, 
& Trust Co. Eff. Feb. 28 Treasurer 
Mechanics National Bank |. | Mipinnghenchwpues s0saeseeneee sans cbens CxepeGennesececrenete 
Eff. March 23 
bany County Savings er. |.  Beeeeeeueaen 4,745,296|F. H. Williams F, M. Lamb 
a and City Savings Eff. July 1 urplus 
a 
Matteawan Savi Bank er...  Megeenedys 835,000/C. H. Bond H. K. Tompkins, 
—! acne, vings Eff. April 10 Treasurer 
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MERGERS, 


CONVERSION, 


AND CHANGES IN TITLE 





Strats & Town 





Minnesota 
Ithaca 


Kenmore 


North Carolina 
Belhaven 


Bethel 


Greenville 
Snow Hill 


7 Dakota 
Carson 


Hankinson 


Ohio 
St. Paris 


Oklahoma 
Cheyenne 


Hominy 
Lamont 


Roosevelt 


Watonga 
Oregon 


Eugene 


Ontario 
~~ 
Butler 


Erie 
Harrisburg 
Midland 


Robesonia 
Upper Darby 


South Carolina 
St. George 


Union 


South Dakota 
Aberdeen 


Britton 




















Co., Aberdeen 


CHANGES DUE TO CONSOLIDATIONS 


REORGANIZATIONS, ABSORPTIONS 























P. ae he ae Former NaMzE How Caancep | CaprraL a PRESIDENT CasHizR 
Tompkins County Trust Co. [Tompkins County National | Merger $ 260,000} $ 755,000 Robt. H. Tremain | Paul Bradford, 
50-264 Bank and Ithaca Trust Co. En. May 28 750,000 Treasurer 
‘ Capital 
Notes | 
State Bank of Kenmore Central Bank of Kenmore EE ee, Ses el ee A. A. McMullen _sL. E. Rautenberg 
with State Bank of Eff. Mar. 1 
Kenmore | 
} 
Guamte Deak & Tent: Co. Chesemeie Memiiee G& Teast FIR (8 vcccccccccchencccccsccclicesscccctcccescslecsscteseaceceean 
(Branch of Greenville) Co. (Branch) Eff. March 11 
Guaranty Bank & Trust Co. (Greenville Banking & Trust Title | ceeccce cece lecccccccccn ceeeceeceeecececs Siicttnneumeaneden 
ey of Greenville) Co. (Branch) | Eff. March 11 
wea 4 Book & Trust Greenville Banking & Trust [Title cee eee ee eel eceeeee ees E. G. Flanagan J. H. Waldrop 
Co. 66- Co. . |_ Eff. March 11 
Guaranty ‘Bank & Trust cena eG Te TER Nic eccecccnckeccccescccclocscocccssacnasesiondeccesnceuuanae 
Co. (Branch of Greenville) | Co. (Branch) Eff. March 11 
66-874 ? 
Grant County State Bank (First State Bank, Moved and 15,000 2,000 William Lawther |A. O. Flatland 
77-830 Brisbane ley title Profits 
an 
*Lincoln State Bank 77-385 (Lincoln State Bank, Moved Aug. 5 (0 Ae H. W. Healy F. O. Healy 
Glenburn | Common 
10,000 
Debentures 
First Central National ‘Central National Bank and |Merger 50,000 16,000 F. C. Batdorf IB. A. Taylor 
Bank 56-716 First National Bank | Eff. July 1 | 
| | 
Security State Bank 86-958 |First State Bank, |Moved and 20,000 11,000|F. E. Herring iL. L. Males 
Strong City lo ry title 
Pp | 
National Bank of Commerce |First National Bank Deposits 25,000 49,000/R. F. Mulldendore |W. H. Noe 
86-464 taken over | 
March 30 
State Exchange Bank State Exchange Bank, |Moved. Re- 15,000 3,000/|W. C. Muegge E. O. Brewer 
86-875 | Salt Fork | ported Mar. 14 Surplus 
iSecurity State Bank 86-716 (Bank of Cooperton, |Moved and 15,000 5,000|M. Smelser |C, A. Smelser 
| Cooperton | changed title Surplus | | 
| June 24 } 
Watonga State Bank \First National Bank, oo Reece eeeererre srererrerrrrrrir. errs ert 
86-1232 | Hitchcock and absorbed 
United States National \United States National RD, (ls Renée eco ccathedacexcaaen SO a oes la H. L. Edmunds, 
Bank (Eugene Branch of Bank, Eugene | June 17 Manager 
Portland) 96-19 | ; ' 
*United States National Ontario National Bank IE Bg a vacan seabed cuvcseleddésstQbeunatuets J. F. Dyer, 
Bank (Ontario Branch of | | operated as a | Manager 
Portland) 96-105 | | branch July 15 
*Butler Savings & Trust Co. South Side National Bank | Merger 500,000 564,900|/Wm. B. Purvis \C. E. Cronenwett, 
60-239 | with Butler Savings & Rep. July 27 Treasurer 
Trust Co. } 
*The Union Bank 60-81 Union Trust Co. wae... ... Feedacecenushguncatascashelbaseeceedesecusiemnens cae 
Rep. July 17 
} A. 8. Patterson, 
Capital Bank & Trust Co. (Commonwealth Trust Co. Merger 300,000 150,000|W. E. Burns Treasurer 
60-86 and Union Trust Co. Eff. March 25 Surplus rG2 
| | iF. G. Bruce 
|Midland Bank 60-1438 Midland Savings & Trust Title 75,000 136,900| F. G. Moorhead 
| Co. Eff. May 1935 
|Robesonia State Bank Robesonia State Bank & TTS PEP eeTTE Treerrrerriririey toe 
60-1602 | Trust Co. powers and } 
Ganess title 
une 
Upper Darby National State Road National Bank, Title and location 100,000 17,500|Walter E. Good- (|C. W. Stubbs 
Bank 60-1739 Highland Park May 24 ee man 
| Preferred 
Farmers & Merchants Bank |St. George Depository Assets purchased,|.......... cs cuaddeuwelnscdsdanadedadesa |P. B. Kizer, 
ous of Walterboro) | May 27 Manager 
\Arthur State Bank 67-103 (Arthur Depository Inc. we iy 20,000 5,000/H. M. Arthur \J. D. Arthur 
Pl | 
First National Bank of First National Bank & Trust'Consolidation 100,000 GM ti istcidisdess | cckadaeakeeeee 
Aberdeen 78-11 Co., A een, Farmers & | Eff. March 30 | Common 
Merchants National Bank 5, 
| in Milbank, Milbank, First) Preferred 
National Bank in 
| Mobridge, Mobri and | 
| First National B: 
Britton, Britton | 
First National Bank of \First National Bank in | . CERET TRICE CT Ee eee) Cee |A. W. Hoodecheck, 
-| Aberdeen (Britton Branch)! [Britton and First National operated as a Manager 
| Bank and Trust Co., branch April 1 } 
| Aberdeen } 
| | 
First National Bank of Farmers & Merchants Merged and —s fn ccc cccccleccccccces bo ctncseccstadcees R. Allen, 
Aberdeen (Milbank National Bank in Milbank) operated as a | Manager 
Branch) and First National Bank | branch April 1 
and Trust Co., Aberdeen 
\First National Bank of First National Bank in Mergedand =i... ‘Stor fecouksiqusceweden |P. J. Schirber, 
Aberdeen (Mobridge Mobridge and First operated as a } Manager 
Branch) National Bank and Trust branch April 1 | 








“(Continued on next page) — 
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South Dakota 
Timber Lake 


Tennessee 
Granville 








Troy 














Texas 
Alpine 




















Amarillo 


























Olney 




















Utah 
° Mt. Pleasant 























Vermont 
Bellows Falls 























Brattleboro 
































Jamaica 




















Newfane 











Wilmington 

































Strasburg 





Staunton 




















Woodstock 























Ephrata 














West Virginia 
Parkersburg 




















Wisconsin 
Bruce 
































Medford 









































Tomah 





























Wauwatosa 





























Stats & Town 


Blooming Grove 


Salt Lake City 


Washington 
College Place 


Mineral Point 


MERGERS, CONVERSION, 


Present NAME AND 
Taanetr NUMBER 





| 
| 
| 
} | 
*Dewey County Bank | 
| 78-400 | 
| 
i 1 
| 
|Jackson County Bank 
(Branch of Gainesboro) | 
87-780 
|\*Bank of Troy, Tennessee, | 
87- —482 >? | 


First National Bank 88-467 
|First National Bank 88-94 


First State Bank 88-1060 


*First National Bank 
88-686 


IF airview State Bank 
97-109 
} 


|Halloran Savings & Trust 
| Co. 31-62 

ly ermont Savings Bank 

| (Branch of Brattleboro) 
| 58-61 

|Vermont Savings Bank 

| 58-49 


|Vermont Savings Bank 
(Branch of Brattleboro) 
58-105 
|Vermont Savings Bank 
| (Branch of Brattleboro) 
58-111 
Vermont Savings Bank 
(Branch of Brattleboro) 


| 
} 
| 
| 
| 
| 
| 


58-123 
Virginia 
Coeburn \T he Farmers Exchange 
Bank 68-486 
South Boston |\Citizens Bank 68-534 


Massanutten Bank 68-257 


[*Staunton National Bank 
68-119 


Shenandoah County Bank & 
| Trust Co. 68-230 


| 
| 
| 
| 


Amarillo Bank & Trust Co. 


CHANGES DUE TO CONSOLIDATIONS 


REORGANIZATIONS, ABSORPTIONS 


AND CHANGES IN TITLE 


M 
with First National Bank 





Massanutten National Bank 





Shenandoah National Bank 
and Shenandoah Valley 
Loan & Trust Co. 








Citizens Bank 98-405 


Wilson Creek State Bank 
98-327 


Parkersburg National 
| Bank 69-48 


*Dairyland State Bank 
79-1076 


\State Bank of Medford 
79-297 





Farmers Savings Bank 
79-917 


|Farmers & Merchants Bank 
79-744 


First National Bank in 
| Wauwatosa 79-712 


} 





wee ~ oo Bank, 


Ogema, Wis. 


Conversion 


Consolidation 


Assets transferred 


Former NamME How CaHancep | CapiraL goonly PRESIDENT CASHIER 

\Bank of Timber Lake, |Consolidated $ 15,000) $ 12,000P. J. Schirber M. J. Schirber 

Timber Lake and Glen- July 15 | 

cross State Bank, Glen- 

cross 

| 

Security Bank & Trust Co. (Succeeded | babes adalewsawoessslewehesesevesas see A. H. Willoughby, 

(Branch of Gainesboro) Jan. 3 | Manager 
Citizens Bank |Purchased EF, EP Ere: Ce ERE Re Tene, 

July 12 

State National Bank Absorbed Dec. 27 75,000 29,282/H. L. Kokernot G. W. Crawford 


| | 
erger 400,000!  103,410G. K. Richardson 


W. D. Smiley 
Eff. March 9 


Forreston State Bank, Moved and 8 eer ey R. B. McCormick |J. W. Fields 
Forreston changed title Common | | 
May 15 12,500 
Debentures} 
|City National Bank with Merger 50,000 119,000 E. W. Hunt J.C. Benson 
First National Bank Eff. July 1 } 
|Fairview State Bank, Moved 25,000 25,000 Ole Lasson P. Sundwell, Jr. 
Fairview March 4 Common 
15,000 
Debentures 
Halloran-Judge Trust Co. Title 


Eff. March 23 


Bellows Falls Savings Inst. [Succeeded ==... fee e eee ee ee le ce eee ee eeees A. P. William 
May 22 
Brattleboro Savings Bank, |Consolidated 1,000,000) 292,000 H. P. Webster F. C. Adams, 
Brattleboro, Vermont Eff. May 22 Capital Profits Treasurer 
Savings Bank, Brattle- Notes 
boro, Bellows Falls Savings 
Inst., Bellows Falls, 
Jamaica Savings Bank, 
Jamaica, Windham County 
Savings Bank, Newfane, 
and Wilmington Savings 
Bank, Wilmington 
Jamaica Savings Bank OO ES, Se Serre ere: Fen aan nerenbee J. S. Robinson, 
May 22 Manager 
po ee Pr Prrprcrrrins eerrret rere re .|H. T. Osborn, 
Bank May 22 Manager 
Wilmington Savings Bank RR SPP SEE Serene ey Tee D. O. Butterfield, 
May 22 Manager 
Farmers Exchange Bank, Moved and 15,000 10,000 J. H. Melvin John McKilgore 
Inc., Nickelsville changed title Common 
July 1 10,000 
Preferred 
Citizens Bank, Virgilina PS Soe Cee T. W. Chandler Arthur Tuck 
Authorized 


March 30 





25,000\B. R. White F. E. Zea 


Eff. Feb. 21 Surplus y 
Staunton National Bank & Title 75,000 24,190 Duncan Curry W. Randolph 
Trust Co. Eff. June 29 Common | 


5, 
Preferred } 

Y  Peeeerree E. W. Newman A. K. Albert 
Eff. Feb. 18 | 





W. W. Wasser 


Touch March 30 | 
Wilson Creek State Bank, [Moved = = —s [cnn cnnreccfececccccee E. W. Short D. F. Nordhorst 
Wilsoncreek April 15 } 
Citizens National Bank with |Consolidation 200,000 150,000 Thos. Logan R. L. McKim 
Parkersburg National Eff. June 17 Common } 
Bank 250,000 
Preferred | 
Bruce State Bank, Bruce, Consolidation eee W. T. Doar W.C. Bender 
State Bank of Exeland, July 18 Common 
Exeland, and Farmers 15,000 
Bank, Sheldon Debentures } : 
State Bank of Ogema, Assets purchased, re Chas. A. Fleming V. A. Hirsch 


June 5 





9,000W. C. Skillicorn _[L. K. Peterson 


Farmers Savings Bank, Moved 25,000 
Edmund April 27 Common Surplus | 
25,000 
Capital 
Notes . . 
George Warren Company Consolidation. 40,000 21,000 John Reinehr R. G. Tiege 
Bank, Warrens, with Eff. May 18 Common | 
Farmers & Merchants 35,000 
Bank, Tomah Capital 
Notes 
First National Bank Taken over 50,000 20,000G. H. Schroeder C. A. Walker, Jr. 
May 20 Common Surplus 














50,000 
Preferred 
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NEW BANKS REPORTED IN PROCESS OF ORGANIZATION 


t Indicates Press Report 


Srate & TOWN Name or Bank 





Arkansas — 
Blytheville 


tChickaswaba National $ 
Bank (To open about 
Aug. 1) 
Connecticut 
Naugatuck t*Naugatuck Bank of Com- 
merce 
Ilinois . 
Chicago tSouthwest National Bank .... 
(6242 So. Western Ave.) 
Du Quoin First Bank & Trust Co 
lowa 
Wapello tState Bank of Wapello 
Minnesota 
Glencoe State Bank of Glencoe anti 
Thief River Falls tNorthern State Bank 
North Carolina 


Elizabeth City t*Guaranty Bank & Trust 


Co. (Branch of Greenville) 


St. Pauls t*Bank of Rowland (Branch 
of Rowland) 
North Dakota 
West Fargo tLive Stock Bank 
Oklahoma 
Sterling Farmers State Bank (Articles 
of incorporation approved) 
South Dakota 
Faulkton Faulk County Bank at stave 
Faulkton 
(Charter approved May 23) 
Watertown tCodington County Bank 
(Will open about May 1) 
West Virginia 
Fairmont tSecurity National Bank 
Huntington tCommercial National Bank .... 


Banks Reported Closed 


with closing dates and transit numbers. 
National 15; State 95; Private 5; 


Ge WE nrccncds cebaseneneee 117 
Conservator Banks: National 2; 
ee Gh. DOs 6 dc wcescticciccecceasnse 8 


Branch Banks: State 13. 


ARKANSAS 
Augusta—Bank of McCrory (Tellers 
Window of McCrory). Discontinued 


March 2. 

Mountain Home—Farmers & Merchants 
Bank. 81-603—Voluntary liquidation 
June 8, 1935. Certain assets purchased 
and all liabilities assumed by Peoples 
Bank. 

Perry—Perry State Bank. 81-419— 
Voluntary liquidation March 30. 


CALIFORNIA 


Fortuna—Fortuna State Bank. 90-1215 
—Taken over by Bank of America Na- 
tional Trust & Savings Assn., San 
Francisco and merged with their exist- 
oe branch at Fortuna. Effective June 


San Marino—*San Marino National Bank. 
90-1310—Voluntary liquidation Aug. 1, 


1935. 

San Pedro—Citizens Bank. 90-995— 
Conservator bank. In hands of State 
Banking Department for liquidation 
June 15. 

Tiburon—American Trust Co. (Tiburon- 


Belvedere Branch of San Francisco) 
$0-1137—Discontinued February 16. 


COLORADO 


Pritchett—First State Bank. 82-455— 
Voluntarv liquidation March 34 


Roggen—*Roggen State Bank. 82-355— 
Voluntary liquidation July 27. 
Towner—*Peoples State Bank. 82-302— 


In process of voluntary 


liquidation 
effective September 1. 


CaPITAL 
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a + CORRESPONDENTS 
MO iievsisudes C. H. Wilson, President 
50,000 $ 10,000 H. C. Miller 


Surplus C.E. Kimmel 
25,000 TMs cccccaccccsvecscccccsdaveees 
ituuspakaecakunecs ke HL. E. Gould 
eee E. M. Bennes and Rasmus Oen 
da cahe wai rcvhadateeddexestuasan 
henavbasalavaeees Frank R. Scott and R. D. Warner 
WN ob occ decvelecticccecscddecucetancedouaes 


Oe Oe | J. S. Bachmayer, L. J. Sievers, 
and Wm. Melius 


GR san vdcuses F. F. Phillippi, Vice President 
and Cashier 


50,000 Judge Charles E, Miller 
Surplus 


CONNECTICUT 


Danielson—Killingly Trust Co. 51-301— 
In liquidation February ‘15. 


FLORIDA 


Sarasota—*First Trust Co. 63-468—HJIn 
process of voluntary liquidation and 
taking on no new business. Reported 


July 23. 

Sarasota—*The Trust Co. of Sarasota. 
63-432—In process of voluntary liqui- 
dation and taking on no new business. 
Reported July 23. 

West Palm Beach—Florida Bank & 
Trust Co. 63-504—Changed title to 
Clematis Bank & Trust Co., which bank 
is in voluntary liquidation June 15 and 
deposits transferred to Central Farm- 
ers Trust Co. 


GEORGIA 


Grantville—*Bank of Grantville. 
—In liquidation July 22. 

Marietta—*Merchants & Farmers Bank. 
64-134—July 22. 

Ray City—Peoples Bank, Private. 64- 
1138—Discontinued. Reported April 1. 

Ray City—Peoples Service Bank, Pri- 
vate. 64-1160—Discontinued week of 
April 1, 1935. 

Royston—Farmers Bank. 64-342—Sus- 
pended May 2. In possession of Dept. 
of Banking for liquidation. 

Talmo—Murphy Bank. (Private) 64-1006 
—Discontinued. Reported February 20. 

Whigham—*Merchants & Planters Bank. 
64-917—Voluntary liquidation. 


64-611 





IDAHO 

Paul—First National Bank. 92-276— 
In voluntary liquidation’ effective 
June 1. Assets purchased by First 
National Bank of Idaho, Boise, and 


deposit liabilities transferred to their 
Rupert Branch, Rupert, Idaho. 


ILLINOIS 

Allenville—Peoples State Bank. 70-1743 
—In liquidation January 24. Expect 
to surrender charter March 15. 

Bellmont—*First State Bank. 70-1168— 
Began liquidation February 19. Dis- 
solved June 6. 

Eddyville—State Bank of Eddyville. 


70-1271—Liquidated through First Na- 
tional Bank in Golconda March 20. 
Iola—State Bank. 70-1373—Voluntary 
liquidation. Depositors paid in full. 
Reported February 13. 
Moweaqua—*State Bank of Moweaqua. 
70-2128—In liquidation July 6. 





Orchardville—Peoples State Bank. 170- 
» 1834—Liquidated March 30. 

Rockford—Rockford Trust Co. 70-46— 
Suspended March 14. 

Worden—*First National Bank. 70-1678 
—Voluntary liquidation July 18. . 

INDIANA 

Acton—*Acton State Bank. 71-670—In 
liquidation July 19 

Boston—*Farmers State Bank. 71-1005 
—Voluntary liquidation Aug. 1. 

New Albany—New Albany ‘Trust Co. 


71-91—Closed. 


In voluntary liquidation 
March 30. e 


IOWA 


Albia—Peoples Savings Bank. 72-192—— 
In process of liquidation March 20. 
Confidence (Melrose P. O.)—*Confidence 
State Savings Bank. 72-2008—Volun- 

tary liquidation July 10. 

Defiance—*Shelby County State 
(Office of Harlan) Discontinued. 
ported July 25. 

Durant—*Bennett State Bank (Office of 
Bennett) Discontinued July 

Grand Junction—Grand Junction Bank. 
72-626—In liquidation. Effective Aug. 
1. 

Long Grove—Central Trust & Savings 
Bank (Office of Eldridge)—Closed Fev- 
ruary 1. 

Moulton—*Farmers & Merchants Sav- 
ings Bank. 72-1798—Liquidation Aug. 1. 

Scranton—Jefferson State Bank (Oftice 
of Jefferson)—Discontinued February 


21. 

Sheffield—Northwest Savings Bank (Of- 
fice of Mason City)—Certificate can- 
celled. Reported April 8. 

Westfield—*Farmers State Bank (Office 
of Merrill) Discontinued July 31. 


sank 
Re- 





KANSAS 


Agra—First State Bank. 83-706—Closed 
by eceet of Board of Directors May 
3, 1935. 

Belpre—Belpre State Bank. 83-1418— 
Voluntary liquidation January 10. 
Codell—Codell State Bank. 83-785— 

April 30. 

Lone Star—Lone Star State Bank. 83- 
1255—Voluntary liquidation April 8. 
Milford—State Bank of Milford. 83- 

944—April 10. 

Shields—Farmers State Bank. 83-1228 
—Voluntary liquidation January 3. 

Winfield—Fidelity Trust Co. 83-114— 
Liquidating through Fidelity Mortgage 
Co. (not a bank) Effective March 1. 

Winona—Winona State Bank. 83-1094— 
In hands of Receiver for liquidation. 
Reported May 20. 


KENTUCKY 


Foster—Foster Banking Co. 73-494— 
Voluntary liquidation March 16. 

Lewisport — *First-Owensboro Bank & 
Trust Co. (Branch of Owensboro) 
73-783—Discontinued July 15. 


LOUISIANA 


Marksville—*Avoyelles Trust & Savings 
jank (Branch of Bunkie) 84-124— 
July 31. 


MARYLAND 


Oakland—Farmers Bank. 65-291—Placed 
in voluntary liquidation. Assets pur- 
chased and all liabilities (except stock- 
holders liability) assumed by First 
National Bank. Effective June 15. 
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MICHIGAN 


Boyne Falls—State Bank of 
Falls. 74-966—Voluntary 
February 28. 

Chassell—Chassell State Bank. 
June 29 

Twining —*Twining Bank of Sleeper, 
Merrick & Co. (Private) 74-867—July 3. 

Whittemore—‘*Iosco County Bank. 74-888 
—Discontinued April 1935. 


Boyne 
liquidation 


74-927— 


MINNESOTA 


Meire Grove (Melrose P. O.)—Meire 
Grove Farmers State Bank. 75-846— 
Voluntary liquidation. Reported Feb- 
ruary 1. 

Montgomery—First National Bank. 
301—Voluntary liquidation April 29. 


75- 


MISSISSIPPI 


Carrollton—*Carroll County Bank. 85-537 
—In liquidation. Deposits assumed 
100% by Peoples Bank & Trust Co., 
North Carrollton. 

Ethel—Bank of Ethel. 85-304—Volun- 
tary liquidation January 1. 


MISSOURI 


Albany—First National Bank. 80-359— 
In process of liquidation April 1. 
Berger—Bank of Berger. 80-888—Ac- 
ceptable assets taken over by new 
Farmers & Merchants Bank of Berger, 

May 3. 

Berger—Peoples Bank. 80-1302—Accept- 
able assets taken over by new Farmers 
& Merchants Bank of Berger, May 3. 

Blue Springs—Blue Springs State Bank. 
80-681. Closed June 1. 

Elk Creek—Bank of Elk Creek. 80-1605 
—Voluntary liquidation February 2. 
Greenville— *Citizens Bank. 80-541 — 
Taken over by Wayne County State 

Bank for liquidation July 11. 

King City—Citizens National Bank. 80- 
517—Voluntary liquidation May 11. 
Morrison—*Richland Bank. 80-834—In 
liquidation July 1. Portion of deposits 

taken over by Community Bank. 

Sheldon — Farmers Bank. 80-1204 — 
Voluntary liquidation April 6 through 
Sheldon State Bank. 

University City—West End Bank. 
—In liquidation March 21. 


4-86 


MONTANA 
Bigfork—State Bank of Bigfork. 
Voluntary liquidation April 9. 


Dutton—*State Bank of Dutton. 
—Voluntary liquidation. 


93-168 
93-356 


NEBRASKA 
Ceresco—Union State Bank. 


76-1279— 
Voluntary liquidation March 9. 


Hendley—Farmers State Bank. 
—Voluntary liquidation May 13. 


Hildreth—Franklin County Bank. 
474—Suspended February 26. 


Miller—Bank of Miller. 76-558—March 4. 


76-749 


76- 


Norfolk—Security State Bank. 76-1272 
—Voluntary liquidation through Na- 
tional Bank of Norfolk (New) June 1. 

Pender—*First National Bank. 76-312— 
Conservatorship terminated July 25 
and receiver appointed. 

Richland—Richland State Bank. 76-852 
—Voluntary liquidation February 21. 

Smithfield—Farmers State Bank. 76- 
865—Voluntary liquidation April 19. 


NEW JERSEY 


Grantwood (Sta. Cliffside Park P. 0.)— 
Cliffside Park Title Guarantee & Trust 
Co. 55-621—In process of liquidation. 
Reported February 13. 


NEW MEXICO 


Roy—First National Bank. 95-87— 
Voluntary liquidation March 30 through 
—e National Bank, Tucum- 
cari. 
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NORTH CAROLINA 


Franklinton—First-Citizens 
Trust Co. 
356—Not 
ruary 20. 

Greenville—Hood System 
Bank. 66-811—Voluntary 
Reported February 18. 

Hamilton—Bank of Hamilton. 
Voluntary liquidation April 29 

Magnolia—Bank of Magnolia. 66-495 — 
 cnaaaaas 5 liquidation. Reported July 


Bank 
(Branch of Smithfield) 66- 
operating. Reported Feb- 


Industrial 
liquidation. 


66-368— 


Washington — Citizens Industrial Bank. 
66-120—In liquidation through Guar- 
anty Bank & Trust Co., Greenville. 
Reported July 5. 


NORTH DAKOTA 


Abercrombie—Abercrombie State Bank. 
77-589—Liquidating. Reported Feb. 18. 


Carson—First National Bank. 177-535— 
In liquidation. Merged with First Na- 
tional Bank, Mandan January 24. 


Rolla—First National Bank. 77-192— 
Deposit liability assumed by Rolette 
County Bank, April 24. 

Starkweather — Farmers Bank. 177-1026 
—Voluntary liquidation June 4. 


OHIO 


Bellville—*Bellville Savings Bank. 56- 
744—-Went into voluntary liquidation 
June 29. 


Fremont—Liberty Bankin Co., con- 
servator bank. 56-276—Closed March 
6 to expedite reopening. 

Napoleon—Commercial State Bank, con- 
servator bank. 56-1236—Taken pos- 
session of by State Banking Dept. 
March 27 to expedite reopening. 

Napoleon—Napoleon State Bank, con- 
servator bank. 56-516—Taken ‘pos- 
session of by State Banking Dept. 
March 27 to expedite reopening. 

Sardinia—*Farmers National Bank. 56- 
1316— Closed by order of Board of 
Directors July 24. 


South Vienna—Farmers Deposit Bank, 
conservator bank. 566-1159—To discon- 
tinue in 60 days. Reported February 18. 


OKLAHOMA 
Avery—*First State Bank. 
Voluntary liquidation. 


Cheyenne—First State Bank. 86-574— 
a by bank commissioner March 


86-1033 — 


Clinton—Guaranty State Bank. 86-625 


—April 5 
Orlando—Farmers' Bank. 86-847—Vol- 
untary liquidation January 26. 


PENNSYLVANIA 


Jerome—First National Bank. 60-1599— 
In process of voluntary liquidation, 
effective April 15. 

Osceola — *Cowanesque Valley 
Private. 60-1290—In liquidation. 


Bank. 


SOUTH CAROLINA 


Lake City—Palmetto State Bank. 67- 
701—Closed March 9. Succeeded by 
Palmetto Bank & Trust Co. 


SOUTH DAKOTA 


Groton—First National Bank. 78-131— 
Voluntary liquidation April 1. Ab- 
sorbed by First National Bank of 
Aberdeen. 

Leola—First National Bank. 78-279— 
Voluntary liquidation May 13. 

Pringle — Pringle State Bank. 78-805— 
Voluntary liquidation May 

Redfield—Redfield National Bank. 78- 
63—Voluntary liquidation April 1. Ab- 
sorbed by First National Bank of 
Aberdeen. 


TENNESSEE 


Bristol—Peoples Industrial Bank. Me 
with Franklin Savings & Loan B 
Reported February 27. 

Greenfield—*Greenfield Bank. 87-20 
Conservatorship terminated June 
and bank placed in receivership, 

Hickory Valley—Hardeman Count 
Savings Bank, Branch of Bolivag 
Tenn. 87-397—Discontinued April 1 


TEXAS 


Andrews—*Andrews State Bank. 88-§ 
—Voluntary liquidation July 20. 
sets purchased and deposit liabilit; 
assumed by Midland National Bank 
Midland. 

Athens—Guaranty Bond State Bank. § 
387—Voluntary liquidation February % 

Cotulla—*Farmeérs & Stockmans Ban 
a 84-447—Liquidated August ]j 
1935. , 

Flynn—Flynn State Bank. 88-177 
Voluntary liquidation December 16, 

Kirbyville—Kirbyville State Bank. 
372—Voluntary liquidation Febru 


13. 

Kirbyville—Peoples State Bank. 88-87 
—Voluntary liquidation February 

Putnam—Farmers State Bank. 88-1 
Closed by order of Board of Directo 
and placed in hands of Banking Con 
missioner for liquidation March 20, 

Springtown—Springtown State Ban 
88-1444. Closed Dec. " 

Tulia—*Tulia Bank & Trust Co. 88-6 
—Voluntary liquidation July 

Tynan—Bank of Tynan, Private. 
1982—Discontinued January 17. D 
posits assumed by First State Bank, 
Mathis. 

Wildorado—Wildorado State Bank. § 
1349—Voluntary liquidation February 


UTAH 


Nephi—Central Utah Bank. 97-62—Dée 
posit liability assumed by Commerei 
Bank of Nephi May 27. 

Nephi—First National Bank. 97-38— 
Conservatorship terminated Febru 
5 and receiver appointed. 


VERMONT 


Brattleboro—Brattleboro Savings Bank) 
58-50—Discontinued June 11. 


VIRGINIA 


Boyce—Boyce State Bank, Inc. 68-317 
Assets purchased by Bank of Clar 
County, Berryville June 29 and ope 
ated as a branch. 

Front Royal— Warren-Rappahannock 
Trust Corporation. 68-683—On F 
ruary 16 amended charter by surrend 
ering banking and trust powers 
changed name to Warren-Rappa 
nock Mortgage Corporation. 

Grundy—*Buchanan County Bank. _ 6 
329—Purchased by Cumberland Bat 
& Trust Co., Clintwood. Repor 
July 11. 

Wake—Bank of Middlesex (Branch 
Urbana) 68-610—February 28 
moved business to Head Office. 


WISCONSIN 


Eleva—John O. Melby & Co. Bank (R 
ceiving & Disbursing Station) Discon+ 
tinned March 1. 

Haugen — Haugen State Bank. 79-86 
Went into voluntary liquidation as 
June 29. : 

Knapp—*First National Bank. 79-5 
—Voluntary liquidation July 2. A 
sorbed by First National Bank, Bal@ 
win. 

Suamico — State Bank of Suamico. 1 
1027—Closed for liquidation June 
West Milwaukee (Milwaukee P. 0.) 
Anchor State Bank. 79-1068—Clo 

June 4. 


VIRGIN ISLANDS 


Christiansted—Naitonal Bank of Danial 
West Indies (Branch of St. Thom 
—Succeeded by new Virgin Islan 
National Bank (Branch). 

St. Thomas—National Bank of Dani 
West Indies—Succeeded by new Virgil 
Islands National Pank. : 
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